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Chamber of Commerce 
Opposes Entrance of 
Govt. Into Business 


Washington Gathering Asks Simpli- 
fied and Uniform Procedure 
in State Regulation 


OLUTIONS ARE ADOPTED 


, Valued Fire Policy Laws Hit; Pro- 
" posals on Compensation, Social 
4 Security, Medical Care 


B Encroachment of the Federal Govern- 
n nent into the field of insurance was 
igorously opposed by the Chamber of 
merce in its thirty-sixth annual 
ting, held in Washington April 26- 
A series of resolutions adopted by 
meeting recommended regulation of 
‘insurance by the states, and took a 
Mand against “the entrance of govern- 
t into any phase of the insurance 
4 iness which is now, or can be, suc- 
i essfully conducted by privately operated 
emsurance companies. 
© A broad survey of social security, 
workmen’s compensation, unemployment 
0 pensation and other subjects closely 
allied with the insurance industry, by 
rte convention delegates, resulted in 
humerous proposals of action to be taken 
Congress, state and municipal gov- 
ents. 
© More than 200 insurance company ex- 
Pecutives, and representatives of the 
Mwentv-three insurance trade associa- 
Mions which are members of the 
Mhamber, attended the meeting. 


State Regulation 
© Concerning continuance of state regu- 
ation of insurance, the Chamber recom- 
ded simplified and improved pro- 
Medure, to be attained in large measure 
My cooperation among the state super- 
ory authorities. 
“Legislation should be uniform as far 
possible among all the states,” the 
solution declared. The states should 
move legisJative restrictions upon the 
Panies’ ability to meet buyer demand 
insurance, the Chamber agreed, and 
Fatbitrary exercise of power, burden- 
Some administrative detail, and inter- 
erence in functions properly belonging 
9 Management should be avoided.” 
5 Excessive, inadequate and unfairly dis- 
inatory insurance rates, and other 
sound rating principles were termed 
i“disservice to the public.” The resolu- 
im stated that rate levels for each 
@ss of insurance “should be sufficient 
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Worthwhile things deserve the best in protection 


It's not your job to fight the 
fire—your work is to fight the 
origin of fires. Every agent 
must do his part toward 
preventing the repetition of 
last year’s all-time record 
fire losses. 


Start now, by backing the 
President's nation-wide cam- 
paign for fire prevention. Help 
your clients to understand how they can minimize their dangers 
from fire. Show them, too, the value of full-coverage insurance. 
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The New Look 


Wallis Boileau, Jr., Second Vice President of the Penn Mutual, 
recently writing of progress in life insurance, said: 


“There is another new look to life insurance that is even more 
important than the one which in apparent only to ourselves, That 
other new look is how life insurance appears to the public itself. 
Someone has said that until a baby has passed the crawling stage, 
it sees its parents as made up chiefly of feet and legs. Whatever may 
have been the impression the public has had in the past, there is 
no disputing the fact that the public has now grown up and sees 
life insurance in its true form. There is a new look about us—a 
new raiment made up of the fabrics of strength, integrity, economic 
importance and unfailing ability to perform as we promise. And 
because there is this new look—this new comprehension, of what 
life insurance really means to the American family—there is in- 
evitably a new demand that we shall train ourselves to use our 
great power and influence to even better purpose than we have in 
the past.” 


THE PENN MUTUAL LIFE INSURANCE CO. 


JOHN A. STEVENSON 
President 


INDEPENDENCE SQUARE, PHILADELPHIA 








Life Presidents’ 
Views of Equities 
Talk by Harrison 


Believe a Careful Study Should be 
Made With Objective of 
Covering All Angles 


IMPORTANCE OF TOPIC 


Acceptable Methods of Valuation 
of Suitable High-grade Pre- 
ferred Stocks Regarded Difficult 


The address delivered in New York be 
fore the local chapter of CLU by George 
L. Harrison, president, New York Life, 
in which a plea was made for considera- 
tion by life insurance companies of the 
nation’s needs for equity financing and 
urging an immediate and thorough study 
of the subject by the Life Insurance In- 
vestment Research committee, drew wide 
attention from chief executives of the 
companies. Serious maladjustments in 
national economy, may arise, he said, if 
savers and users of savings were not 
properly brought together and he raised 
the question as to whether the flow of 
savings is being unduly impeded along 
the line, “and most particularly we wish 
to know whether life insurance business 
is doing its part in helping to maintain 
the freedom of the flow.” 

The Eastern Underwriter this week 
asked presidents of a number of life 
companies for their views of Mr. Harri- 
son’s address. Some gave “off the rec- 
ord” comments. The following comment 
were made by those willing to be 
quoted: 

George Avery White, president, State 
Mutual Life: Many companies require 
equity financing to balance debt struc- 
tures. Life insurance funds could par- 
ticipate in such financing to the benefit 
of all concerned if the same principles 
that have been a ae: to most bonds 
were also applied to approved holdings 
of stocks. The Insurance Commissioners 
have this matter under advisement and 
it is my opinion that it would best serve 
the interests of policyholders if a re- 
vised valuation basis for equity holdings 
by life insurance companies were ap- 
proved. 

Alexander E. Patterson, president, 
Mutual Life: There can be no question 
as to the need today of equity financing 
in the financial structure of the country 
I for one would welcome a careful study 
as to what part, if any, life insurance 
plays in this important question. 

M. Albert Linton, president, Provident 
Mutual Life: | thoroughly agree with 
Mr. Harrison that the matter should be 
carefully studied from all angles. 

John S. Thompson, president, Mutual 
Benefit Life: We are indebted to 


(Continued on Page 4) 
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NO PROSPECTING TODAY-—NO BUSINESS TOMORROW! 


By Davenport General Agent Lawrence T. Wade 


There is a little slogan that every life insurance agent 
should paste on his mirror—and read each morning 
as he shaves. That slogan is: “No prospecting today — 
no business tomorrow!” If we don’t set aside a part of 
each day in the search for prospects—some day, sooner 
or later, we shall find ourselves without business. 

How to get a steady flow of prospects? First of all, 
we have three excellent prospecting tools—the Social 
Security approach, our programming “Chart for Liv- 
ing” and our own prestige. We can explain the bene- 
fits of Social Security and the Chart for Living to 
persons in a position to refer us'to others. 

Where do you get prospects today? 
There are many sources. Salesmen in 
other lines of business are excellent 
“centers.” The drug salesman can tell 
you all about the druggists in your 
town, and the food salesman can tell 
you about the grocers. They will tell 
you who is making money. Because 
you are a salesman they'll be sympa- 
thetic with your problems. 

You should get many new names just 
by personal observation as you go 





about your work. You'll see the shingle of the new 
doctor. How about the new store that’s opening up 
down the street—how about the other store that’s 
taking over adjoining premises? Someone must be 
making money —someone is likely to need additional 
life insurance. 

Old policyholders, if you serve them well, will 
supply you with new names and willingly refer you 
to others. Newspapers and other classified lists will 
supply you with an endless stream of names for 
direct mail circularizing. 

Having prospects is one thing—but we must also 
cultivate them by keeping our names 
constantly before them through the use 
of blotters, calendars, leaflets, and other 
prestige-building material. 

But, the most important thing is to 
keep that slogan before you as you be- 
gin each new day —“No prospecting to- 
day—no business tomorrow!” Make 
prospecting a definite part of each 
day’s activity, and you'll never be with- 
out persons on whom to call. 


Sales Ideas From “Provident Notes’ 
published by 





PROVIDENT MUTUAL LIFE INSURANCE COMPANY of PHILADELPHIA, PA. 
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.Gordon Beatty Surveys Actuarial Scene 


President American Institute of Actuaries Discusses Merger of Societies, Dividend 


Projections, Broadening Group Coverage and Underwriting Trends 


In his address as president of the 
American Institute of Actuaries at the 
annual meeting of the Institute in Chi- 
cago this week, J. Gordon Beatty, chief 
actuary of Canada Life, reviewed actu- 
arial developments of the past year, 
pointing out present actuarial trends. 

“These are historic times in world 
affairs. They are also historic times in 
actuarial circles,” said Mr. Beatty. “The 
Institute of Actuaries celebrates its one 
hundredth anniversary in June. Within 
the past year practically all of the life 
insurance companies in the United States 
have changed over to a new mortality 
table. And the two actuarial bodies on 
this continent, the Actuarial Society of 
America and the American Institute of 
Actuaries, appear to be on the verge of 
merger. 

“The year book of the Institute of 
Actuaries records how ‘in April 1848 a 
meeting of London actuaries was held to 
discuss whether it was desirable to form 
a professional organization. An associa- 
tion of managers of life assurance com- 
panies had been in existence in Edlin- 
burgh for some years, and those present 
at the April meeting in London appear 
to have contemplated the formation of 
a similar body; but the committee ap- 
pointed by the meeting to consider the 
matter reported against the institution 
of any formal society, and suggested 
that, as a possible means of obtaining 
uniformity in matters of practice, the 
holding of occasional meetings might be 
tried as an experiment. At a more 
largely attended meeting held in June, 
however, the report of this committee 
was not accepted, and as a result of 
resolutions passed by the meeting the 
Institute of Actuaries of Great Britain 
and Ireland was formed later in the 
year.” It was the first actuarial body 
of its kind in the world. In 1884 when 
a Royal Charter was granted, the name 
was changed to simply the Institute of 
Actuaries. 

“The members of the Institute have 
extended an invitation to the members 
of our Actuarial Society, the American 
Institute of Actuaries, and the Faculty 
of Actuaries in Scotland, to attend their 
Centenary celebrations this year and 
about fifty members of the Society and 
American Institute are planning to do 
so. More than half of them will be 
accompanied by their wives. All of the 
proceedings will be conducted in Eng- 
lish. Twenty-three papers have been 
prepared by members of our two actu- 
arial bodies and it can be taken for 
granted that the meetings will not only 
add to our store of actuarial knowledge 
but will serve to weld together more 
closely the actuaries of the English- 
speaking world. We still have happy 
memories of the visit of the British 
actuaries in 1938. It will be a privilege to 
return that visit on such a memorable 
occasion and to pay tribute to the Insti- 
tute for its great contribution to actu- 
arial knowledge. 

Valuation Changes 

“The second happening of historical im- 
portance was the recent almost universal 
change in premiums, surrender values 
and reserves in the United States, re- 
sulting from the decline in interest earn- 
ings and the adoption of the Guertin 
aws. Some of the rates being changed 
had been in effect for over fifty years. 
It was a tremendous task, commencing 
with the splendid but laborious work 
of the Actuarial Committee charged 
with the responsibility of preparing the 
basic tables. Most of us heaved a big 


sigh of relief when the job was com- 
pleted but we must not sit back and 
assume that we have nothing to worry 
about in connection with our rate books 
for another fifty years. For one thing, 
I do not think that we did quite a com- 
plete job. For example, I would venture 
the opinion that quite a few in this room 
are not yet satisfied with their settle- 
ment options, which have become such 
an important part of our business, par- 
ticularly in the light of the committee 
report on mortality under these options. 
It is true that interest rates have im- 
proved somewhat recently but even so, 
the margin in interest earnings over 
requirements is very narrow as com- 
pared with what it was twenty years 
ago and what we would like it to be. 
In any case, we are living in times of 
rapid changes and disturbed conditions, 
the ultimate result of which no one can 
foretell. 
Merger of Societies 

“History is also being made by a 
joint committee under the chairmanship 
of Mr. Hohaus, which is formulating 
plans for merger of the Actuarial So- 
ciety and this Institute. The informal 
ballot taken at Quebec last fall indi- 
cated that the vast majority of the mem- 
bers of both bodies favored such mer- 
ger, subject to the satisfactory working 
out of certain details. The joint com- 
mittee has now modified its original 
plans in a way which in the opinion of 
the Council of the Actuarial Society and 
the board of governors of the Institute 
meets the objections raised at Quebec. 
At this meeting you will be asked, if 
you also approve of the plans to date, 
to authorize the appointment of another 
committee to draft the constitution and 
by-laws of the new organization along 
the lines suggested by the joint com- 


mittee. It is hoped to have these ready 
for your consideration in the fall, and 
if they are then approved, steps will 
be taken to incorporate the new body. 
Following this, the Society and Institute 
will transfer their assets to the new or- 
ganization and dissolve themselves. 

“As the joint committee has, we hope, 
completed its task, it might not be in- 
appropriate at this point to express our 
gratitude to its members for the splen- 
did work they have done in drafting 
the plans for merger. In the early stages 
it appeared almost an impossible task to 
coordinate the various viewpoints of 
members of the two organizations but 
the committee not only maintained an 
open-minded attitude throughout but 
showed great ingenuity in the solution 
of problem after problem as they arose. 

“When complete the merger through 
coordination of effort should add to our 
strength. We are facing a testing time 
in the history of the world. No one can 
foretell what tomorrow holds in store. 
We may be on the verge of another 
depression; we may even be on the verge 
of another war. Whatever happens it 
will be a testing time for the business 
of life insurance. Our agency forces 
have been fully reestablished after the 
war. This increases competition at a 
time when business may be becoming 
a little more difficult to secure. 

“A good many of us have been in the 
business long enough to fully appreci- 
ate the inherent dangers of such an 
over-all situation. Are we keeping in 
mind the lessons learned in the interval 
between the two great wars? Some peo- 
ple have expressed doubts on this score. 
Several examples are cited to prove 
their point. 

Surrender Values 
“One of the examples is the question 





Hays Agency Awarded President’s Trophy 





Left to right: Vice President George L. Hunt, President George Willard Smith, 
General Agent Wm. Eugene Hays and Director of Agencies Homer C. Chaney. 

The Wm. Eugene Hays agency in Boston was selected as winner for 1947 of the 
President’s Trophy of New England Mutual Life by a committee of its General 


Agents Association. 


The Hays agency's 1947 production of $14,900,000 represented a gain of 41% over 
the previous year. More significant than the volume figures was its induction of 
new agents. Nine men were added to the Hays agency and their monthly produc- 
tion averaged $30,000. During 1947 this agency became a $100 million-in-force or- 
ganization, the second in the company’s 104-year history to reach this figure. 

Close contenders for top honors, and designated to receive honorable mention 
certificates, were the Chicago-Fowler, Oakland, Calif., Philadelphia and San Fran- 


cisco agencies. 


of surrender values. In 1933 this Insti- 
tute appointed a committee to study this 
question. Mr. Linton had just presented 
to the Actuarial Society his classic paper 
entitled ‘Panics and Cash Values’ in 
which he pointed out among other things 
that the effects of the then current crisis 
might have been far more serious had 
it not been that the bulk of the insur- 
ance then on the books was of compara- 
tively short duration. The deliberations 
of the committee were not conducted in 
an atmosphere of panic but simply in 
the clear cold light of recent experience. 
One of its recommendations was that at 
all durations a greater differential be- 
tween reserves and cash values was de- 
sirable than then existed or was per- 
missible under the statutes. The Guertin 
Committee fought hard to give the nec- 
essary legal freedom of action and it 
was largely successful. However, when 
we actually got around to the business 
of computing new surrender values, this 
lesson taught us in the thirties was not 
reflected in our new tables to nearly 
the extent that many of us thought it 
should have been. 


Dividend Projections 

“Then there is the old bug-bear of 
dividend projections. When one com- 
pares the figures quoted to prospective 
insurers in 1928 with the actual results 
over the past twenty years, it is not 
difficult to understand why we have had 
so many complaints about dividends 
from our policyholders. Reductions in 
dividend scales are still being made and 
may continue to be made but in the 
midst of it all some of us are still 
quoting right in our rate books figures 
based on the continuance of present divi- 
dend formulae over a period of fifty 
years. Experience has proven that the 
most carefully worded protective clauses 
drafted by the company will not still the 
wrath of disgruntled policyholders if 
actual experience does not live up to 
these projections. Furthermore, it is 
difficult to ensure that all quotations are 
properly safeguarded. 

“This situation not only produces bad 
public relations but it often leads the 
field man to base his sale on dividends 
instead of the fundamental need of life 
insurance and this does not make for a 
good sale. In addition, by making reduc- 
tions more embarrassing, it fosters the 
continuance of dividend scales which 
have become too liberal and thus tends 
to destroy the safeguarding feature of 
participating insurance. Many actuaries 
were hoping that the change-over to the 
new rate basis would permit the com- 
panies to throw off this millstone. It 
seems desirable to give some indication 
of the effect of the new basis on divi- 
dends but illustrations covering two or 
three years should suffice for this pur- 
pose without putting the actuaries on the 
spot for the next fifty years. 


Group Insurance 


“In the Group insurance field compe- 
tition which was always keen is increas- 
ing with the entry of more companies 
into the field. Principles which were 
established a few years ago and were 
then considered fundamental are not be- 
ing observed today. Subsequent experi- 
ence may have proven some of these 
to be non-essential and as was pointed 
out recently if we are not alert to fur- 
nish as much Group coverage of all kinds 
as we safely can, the Government may 
step into our shoes. Nevertheless, there 


(Continued on Page 7) 
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James Andrews Made 
Assistant Counsel, LIAA 


WORK IN GROUP PA. & H. FIELD 


Life Insurance Assn. Plans Development 
Work in Promoting Voluntary 
Health Insurance 


James Andrews, Jr., until recently sec- 
retary of General Milk Co., New York, 
has been appointed assistant counsel of 
the Life Insurance Association of Amer- 
ica. He will devote his attention to 
the expanding activities of the associa- 





Fabian Bachrach 
JAMES ANDREWS, JR. 
tion in the field of Group accident and 
health insurance. 
Much of the 


drews is to be 


work in which Mr. An- 


engaged will involve 
organiza- 
and health 


work 


other insurance 
active in the 


field, a 


liaison with 
accident 


development 


tions 
insurance nd 
in connection with voluntary health in- 
It has been felt, 
that efforts at 
level in 


surance. long the as- 
the insur- 


promoting 


sociation said, 


ance institutional 
sound and effective plans of voluntary 
Group hospital, surgical and medical ex- 
pense insurance can go far towards elim- 


inating any alleged need for compulsory 
insurance. 

Andrews, a member of the Penn- 
graduate of Haverford 
College and University of Pennsylvania 
Law School in 1936. His business ex- 
perience includes a term as an attorney 
for Penn Mutual Life and five years as 
associate counsel of the Philadelphia re- 
tail firm of Strawbridge & Clothier. 
From 1943 to 1946 he was executive as- 
sistant to the head of Foreign Service 
Section of the American Friends Service 
Committee, which represented the Amer- 
ican Quakers in their foreign relief work 
during the war. In 1945 and 1946 he was 
in Finland, Sweden and Denmark, where 
he was in charge of setting up the relief 
program in Finland and the procurement 
of supplies from Sweden and Denmark. 


health 
Mr. 


sylvania bar, 


is a 


Equity Comment 
(Continued from Page 1) 


George L. Harrison for opening up the 
question as to the attitude that life in- 
surance companies should take towards 
participation in equity financing. The 
topic is indeed one that should be stud- 
ied by those managing such large reser- 
investment funds at this time 
is a paralyzing dearth of 


voirs of 
there 
capital. 


when 
equity 
the 
broader investment in preferred stocks 


One of the obstacles in way of 
of suitable high-grade quality has been, 
and their fluctuating value, and even 
after thorough research no methods of 
valuation acceptable, both to company 
officers and supervisory authorities, has 


been evolved to mitigate the effect of 
market price variations on companies’ 
surpluses. 

Similar arrangements on behalf of 


common stocks scem even more difficult 
and remote. The general soundness of 
the conclusions of the Armstrong Report 
as to the eligibility of common stocks for 
life insurance company investments has 


not been seriously questioned, and, so, 
for several reasons, it is not likely that 
a way will easily be found whereby a 
life company may include in its assets 
any more than a comparatively small 
percentage of the total in the form of 
common stocks. 


O. J. Arnold, chairman, Northwestern 
National Life: I heartily endorse George 
L. Harrison’s suggestion to study the 
needs of the economy for equity financ- 
ing and the role which life insurance 
companies may play. Despite the com- 
plex problems of calculation and trustee- 
ship which would be entailed the North- 
western National Life has publicly ad- 
vocated for some time consideration of 
all possible investment outlets, including 
equity financing for the rapidly increas- 
ing volume of life insurance funds. 

E. A. Roberts, president, Fidelity Mu- 
tual Life: We agree with Mr. Harrison 
in urging most careful study on subject 
of equity financing. It would be our 
hope that the Insurance Commissioners 
undertake to share responsibility with 
companies in the present and future 
public interest. 

Carrol M. Shanks, president, The Pru- 
dential: The Prudential and, I am sure, 
other companies, have for many years 
past given serious consideration to all 
aspects of equity financing. We have 
always maintained an open-minded, flex- 
ible attitude toward new types of financ- 
ing both in connection with established 
avenues of lending and in connection 


with new developments in industry or 
elsewhere which appear from time to 
time. Some of the methods of equity 


financing under current discussion, pre- 


sent difficulties which at present seem 
to be almost insurmountable. Neverthe- 
less, through the exercise of the ingenu- 


ity of many companies individually there 
may develop various ways of meeting 
this problem within the boundaries of 
sound economics and sound investment. 

George Willard Smith, president, New 
England Mutual: Mr. Harrison’s sug- 
gestion that an immediate and thorough 
study beymade of the country’s need for 
equity financing and the place life in- 


surance companies might take in such 
financing should be welcomed. 
The subject of life insurance invest- 


PLANNED SERVICE 
foe oo. SS. 


BERER SHIR E 


7 East 42nd St.. N.Y. 17 


ments in common stocks is admittedly 
controversial. This is one reason why 
a study such as that proposed should 
prove helpful, for it should supply facts 
upon which dispassionate further discus- 
sion can be based. There can be no 
question that in recent years there have 
been major changes in both the source 
of, and demand for, funds to finance in- 
dustry—and these changes have affected 
life insurance as well as the nation as 
a whole. I am heartily in accord with 
Mr. Harrison in believing that life in- 
surance companies should leave no stone 
unturned in keeping abreast of such 
changes and adapting their investment 
programs to the needs of the times. 


Dwight L. Clarke, president, Occiden- 
tal Life of California: [ believe that 
states which do not permit any invest- 
ments might well review the situation 
in light of Mr. Harrison's well consid- 
ered remarks, provided carefully drawn 
limitations safeguard any permissive 
legislation and that companies and su- 
pervising authorities thereafter vigilantly 
watch portfolios. I believe both compa- 
nies and our economy could be benefited 
by some equity investments by life in- 
surance companies. 


Parkinson’s Chicago Comments 


While in Chicago last week President 
Thomas I. Parkinson of Equitable Life 
Assurance Society was asked by the 
Chicago Journal of Commerce for his 
views on the recently advanced thesis 
that insurance companies be allowed 
to invest their funds in common stocks. 
Mr. Parkinson said that it definitely did 
not meet with his approval. Continuing 
the Chicago paper quoted Mr. Parkin- 
son as saying that if such authorizations 
were granted, an unhealthy competition 
for high returns would ultimately lead 
to a weakening rather than a strength- 
ening of insurance companies’ portfolios. 


Preferred Stock Report of 1945 


In 1945 the committee on preferred 
stock valuation, a subcommittee of the 
Life Insurance Investment Research 
Committee, prepared a report, entitled 
“A Proposed Method for Valuation of 
Stocks Held by Life Insurance Compa- 
nies.” Purposes of this pamphlet were, 
(1) to show the urgent need for finding 
additional investment outlets for life in- 
surance company funds; (2) to demon- 
strate that carefully selected preferred 
stocks have proved themselves a sound 
investment medium for life insurance 
companies, and that they are entitled 
to a more stable method of valuation 
than has heretofore been recognized in 
annual statements required to be filed 
with State Insurance Departments; (3) 
to illustrate the fact that under abnormal 
conditions the prices of high-grade pre- 
ferred stocks do fluctuate so broadly, 
even though there is no_ substantial 
change in fundamental value, that a new 
valuation formula is necessary if life in- 
surance companies are appropriately to 
use preferred stocks as an investment 
outlet. 


Pointing out that private long-term 
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Make L. E. Reitz Manager 





REITZ 


LOREN E. 


has been appointed 
Great-West Life in 


Loren E. Reitz 
branch manager of 
Kansas City. Mr. Reitz, a 
City, returns there 
years as manager of an important Chi- 


native of 
Kansas after two 
cago agency following his discharge from 


the U. S. Army Air Forces. 


Mr. Reitz attended the University of 
Kansas and the Kansas City Law School. 
He was a major in the U.S.A.A.F. 


World War II. 


HANCOCK PRESIDENT’S CLUB 

The 1949 meeting of the President's 
Club of the Industrial agencies of John 
Hancock will be held at the Greenbrier 
Hotel, White Sulphur Springs, March 
14, 15, 16. 





debt had decreased nearly 20% in the 
preceding fifteen years, whereas the as- 
sets of life insurance companies had 
doubled, the committee cited high-grade 
preferred stocks as an attractive addi- 
tional outlet for life insurance funds. 

It was shown, however, that under the 
existing use of market value as a method 
for valuing preferred stocks the com- 
panies can appropriately hold only very 
limited amounts of preferred stocks be- 
cause market fluctuations heve far too 
great an effect upon the companies’ sur- 
pluses. In order to meet this problem 
the committee proposed a new method 
of valuing high-grade preferred stocks 
which would serve to minimize fluctua- 
tions in the value of these stocks, and 
thus make it possible for life insurance 
companies to acquire larger amounts of 
them. 
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P > e ; 
Glenn Griswold to Address ; President O’Donnell, 
Life Managers of New York Southwestern Life, Dies 
LONG PROMINENT IN DALLAS 
| Suffered Stroke in Oklahoma City 
> 7 Where He Had Gone for 
ar ALC Regional 
- o —— 
» 
= NOTES FROM Ba a. b Judge Charles F. O'Donnell, president 
i of Southwestern Life, one of leading 
Le e,¢ e . . 
a rn citizens of Dallas and prominent in 
ghz my American Life Convention, died in Okla- 
#| 4 homa City on Thursday morning of last 
L Fs / 
Y le / 
& 
tA Mes 
Vim . ai 
Affiliated Photo-Conway es ANNUAL REPORT 1947 
GLENN GRISWOLD —t— e) 
Glenn Griswold, editor and publisher ——- New Life Insurance—1947 $122.162.942 a 
of Public Relations News, New York, a i a (All-tin Pye 
. . sae -time high +— 
who is to be one of the speakers on pub- 8) 
a ° “¢ . 4 4 b A 
lic relations as applied to life insurance ae 4 Gain in Insurance in Force ...... 60,491,041 ee 
agency work at a meeting May 5 of Life ae | during 1947 
Managers Association of Greater New Total Life Insurance in Force— ... 846,419,794 
ted York, is a well known figure in that field. December 31, 1947 (All-time high) ee 
in The meeting will be at Hotel Pennsyl- ane i. ’ ; 
of vine Paid to Policyholders and ........ 21,678,046 
) . a —s . . . , 
—_ Formerly publisher and editor of Bus- Beneficiaries during 1947 Blank & Stoller 
hi- iness Week, Mr. Griswold had been suc- r ; . , : 4 : : Sn . TEC ERE OAT INT 
hi i ea eee es Pacific Mutual's business with the insuring public CHARLES F. O'DONNELL 
cessively financia *¢ ) O cago Ix- ——— . e 4 
oe De sid Oat Mi eee WEE ge in 1947 was conducted through field representatives |] week. He had gone to that city to at- 
a a ag . ster 7 ! A 
; age ei ai nea oT of the Company’s 68 General Agencies operating +—;__tend meetings of ALC regional and soon 
of manager of Wall Street Journal and Sa ha tases titel Miia ak Cokoalts after his arrival on Monday evening suf- 
ol. for eleven years was editor of the Chi- ; fered a stroke, being taken to a hospital. 
in cago Journal of Commerce which he or- Among these 68 General Agencies were 42 each On Wednesday he started to sink and 
ee Mee oe : ‘§ nae diec ® Sp Se 
_ - Pee " se ee ae 4 producing better than One Million Dollars of new, a 1 the ne Dalles C 1 Mr 
editing the 650-page Standard Public Re- oy : , 47 orn in Dallas County, Texas, } 
lations Handbook which will be pub- paid-for business in 1947. O'Donnell was graduated from Univer- 
ws oon v4 Funk af hh ames ile With 575 qualified members the Big Tree Club— red ? Rar pet Raa ng bron ——. 
s ) 7 Ss ssocia- oe . nere. e pecame city attorney oO < 
t's meudent oF Lite. Manages oo traditional honor corps of the Pacific Mutual field tact, deeciena thea aad. tae ee Ee de 
, tion of Greater New York is S. Samuel é ! las, serving four years. In 19e/ he was 
hn Wolfson, general agent, Berkshire. —established an all-time record. elected president of Dallas Bar Associa- 
ier Chairman of program committee is tion. His association with Southwestern 
ch Harry N. Kuesel, manager, Phoenix LIFE INSURANCE * ACCIDENT & HEALTH started as ey peed — > 
Mutual Life. Others who will speak ANNUITIES * COMPLETE GROUP SERVICE came general counsel in 1929, = presi 
May 5 are Holgar J. Johnson, president; : dent in 1930 and president in 1934 He 
re. Marion S. Eberly, director of women’s and, VERY important... Sr geoines Dallas ¢ itizens Conincth 
ivision: alter E. Schneider. direc 938-1942, and was a director of First 
, division; Walter E. Schneider, director THE NEW & UNUSUAL SAVINGS PLAN pce E. . D a —- Fd F 
1€ ot press relations; R. Wilfred Kelsey, di- A Cunetion thehiins ht Menenniit Geman i ationa ank, allas, and state air 
S- rector of educational division, Institute 7 ia P 14 Z : of Texas. ay 
ad of Life Insurance; and Maurice Hanson, at R One of his close Sepwapecde the business 
de account representative, J. Walter Thomp- ae), ? was Leroy A. Lincoln, president, Metro- 
li- son Co. o/s 2 politan Life, and he was one of those 
ts ee s je giving Mr. Lincoln and his Metropolitan 
1€ ms ‘, ° b Life associates a warm welcome at atf- 
od L. A. Cerf, Jr. Led iiss VA a y ACip, fairs in Dallas when the company started 
- - Mur n writing again through agencies in the 
ry For First Quarter of "48 z : Mins is iH after having withdrawn some years 
E= a vetore. 
For the first quarter of 1948 the Louis a | he ut | Reena 
0 A. fe, 
Cerf, Jr. Agency of the State Mutual ' P 
r- gency of the State Mutua " ll r) AC } 
n Life in New York led the company in ‘ oI. t Minn. Sales Con Congress 
d production. Paid-for volume of the 4 : AL Ure pf One of the largest gatherings of life 
+S agency (excluding annuities and Group) T insurance men ever assembled in Minne- 
1- was $1,637,000 or a gain of 90.96% over sota attended the recent annual sales 
d the same period of 1947. ° ' congress of the Minnesota State Asso- 
e The three leaders of the agency for the ation of Life Underwriters in Minne- 
yf period were Lloyd A. Wheeler, Siegberg — jill eee sala Registration totaled around 
Littmann and Robert Polsgrove. : ae —— 1,100. 
- ey ee a = At the noon luncheon Orris Johnson, 
president of the state association, re- 
y OPEN MORTGAGE LOAN BRANCH ceived the Star-Tribune award for out- 
The Prudential announces the open- —T) 2 , standing leadership among Minnesota 
ing of its third California mortgage loan F- men during the past year. Governor 
branch at Sacramento on May 1, in a Ty) AL Tp { f Luther Youngdahl gave the luncheon 
Move designed to expand its real estate WU WY ewe. 
Mvestment activities on the West Coast. Carrol M. Shanks, president, The Pru- 
Edward C. Rogers, who has been asso- 7 LEFE | U cE ¢€ Be Y dential, addre cas the morning session 
ciated with The Prudential since 1932 Other speakers included Newell C. Day, 
has been named manager of the new HDMF OFFICE: }OS| ANGELES, CA LIFORNIA general agent, Equitable Life of lowa, 
branch which will be known as the Davenport; John H. Jamison, of Jamison 
Sierra branch office. Mr. Rogers was & Phelps, general agents, Northwestern 
lormerly associated with the company’s Mutual, Chicago; Keith S. Smith, as- 
an Francisco and Los Angeles branches sistant general agent, John Hancock, 
as farm loan manager. Kankakee, Ill. 
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C. E. Crane Advanced by 
National Life of Vt. 


MADE ASS’T TO THE PRESIDENT 





Director of Publicity Since 1931; Promi- 
nent in Newspaper and Insurance 
Advertising Circles 





Charles E. Crane, director of publicity 
of National Life of Vermont since 1931, 
has been elected an officer of the com- 
pany with the title of assistant to the 
president, according to an announce- 
ment by Ernest M. Hopkins, president. 

Mr. Crane is widely known in newspa- 
per and insurance advertising circles in 





CHARLES E. CRANE 


Vermont and throughout the country. 


After graduating from Black River 
Academy in 1902, and attending Dart- 
mouth College, Mr. Crane became a 
member of the staff of Associated Press, 
serving in Boston, New York City, 
Pittsburgh and other cities, with an in- 
terim of one year in London as feature 
writer for American newspapers. After 
fifteen years with Associated Press, Mr. 
Crane returned with his family to Ver- 
mont to buy and edit the Middlebury 
Register. 

Later Mr. Crane was an editor and 
columnist for nine years on the Brattle- 
boro Reformer, associated with his 
brother, the late Ephraim H. Crane, 
president of the Vermont Printing Co. 
at Battleboro. He also served as pub- 
licity director for the Estey Organ Co., 
the Vermont-Peoples National Bank and 
other corporations, and was connected 
with fund-raising drives for Penn State, 
Middlebury and other colleges. In 1934 
he began his association with national 
advertising, having had much to do, over 
the past fourteen years, with the direc- 
tion of the Vermont historical series of 
advertisements of the National Life. 

Mr. Crane is author of three successful 
books, including two well-known  vol- 
umes on Vermont, “Let Me Show You 
Vermont,” “Winter in Vermont,” and 
“Pendrift,” and contributor to other vol- 
umes. He holds the honorary degree of 
Master of Arts from Norwich Univer- 
sity. 

In his new post Mr. Crane will have 
continued connection with the company’s 
publicity and public relations program, 
together with special assignments, and 
special writing in connection with the 
100th anniversary of National Life in 
1950. 


HEAR BERT A. HEDGES 

Bert A. Hedges, Kansas manager of 
Business Men’s Assurance, Wichita, and 
chairman of the general agents and 
managers section of National Associa- 
tion of Life Underwriters, addressed the 
recent meeting of the Parsons, Kansas 
Association of Life Underwriters. Presi- 
dent Harry Ireland, General American 
Life, presided. 


Actuarial Society’s 
Annual Meeting Here 


AT COMMODORE MAY 13 AND 14 





Formal Papers From Meeting Last Fall 
To Be Discussed; Program of 
Informal Discussions 





The annual meeting of the Actuarial 
Society of America will be held at the 
Hotel Commodore in New York on May 
13-14. Horace R. Bassford, vice presi- 
dent and chief actuary, Metropolitan Life 
and current president of the society, will 
preside. 

Members of the council will be elected 
to replace the following whose terms ex- 
pire and who, under the constitution, 
cannot stand for reelection this year: 
John S. Thompson, president, Mutual 
3enefit; J. Gordon Beatty, chief actuary, 
Canada Life and current president of the 
American Institute of Actuaries; Wil- 
liam J. Cameron, executive vice presi- 
dent, Home Life of New York; George 
W. Bourke, vice president and manag- 
ing director, Sun Life of Canada. 

The following formal papers, which 
were presented at the fall meeting, will 
be open for discussion: 

“Allowance for Rounding Errors in the 
Summation Check,” by Chalmers L. 
Weaver, assistant actuary, New England 
Mutual, Boston; “Analysis of Joint Mor- 
tality Experience 1939-1945” by James S. 
Elston, assistant actuary, the Travelers, 
Hartford. 

Informal Discussion of Topics of Non- 

Technical Nature 

a: ace AND RELATED PROB- 

A. What have been the reactions of policyhold- 
ers and agents to the new C.S.O. policies 
as to change in premiums and net cost and 
as to new methods of defining nonforfeiture 
values and other factors? 

B. Have there been any marked changes in the 





PENSION TRUSTS 
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1450 Broadway, New York 18, N. Y. 
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III. 
A. 


distribution of business by plan? Has there 
been any noticeable trend to a lower pre- 
mium form or to increased writing of sup- 
plementary term coverage? 

Have practices with respect to policy changes 
been altered? If the policy contains no spe- 
cific change provision, will the company guar- 
antee the basis of change either by endorse- 
ment or otherwise? 

What benefits available in the new policies 
have been made retroactive to old policies? 


INVESTMENTS: 

To what extent have interest rates on new 
investments improved since the low point 
in 1946? What is the probable trend during 
the next few years? 

What is the current trend in the mortgage 
loan field? Is borrower’s demand for mort- 
gage loans being maintained? Are F.H.A 
and V.A. loans available at lower premiums? 
What effect is the tightening of bank credits 
having on policy loan accounts and other 
life insurance investments? 

What is the attitude of companies toward 
the purchase of real estate for investment 
purposes? Have any bases been devised for 
writing off excessive construction costs of 
housing developments or new home office 
buildings? 


AGENCY PROBLEMS: 
What are the current major problems with 
respect to compensation of agents, retirement 
benefits for agents, financing of agents and 
keeping agency expenses within the New 
York laws? 
Should the use of the career type of agents’ 
contract be optional or compulsory in a 
company as a whole or in individual agen- 
cies electing its use? 
What has been the experience with salary 
compensation plans for Ordinary agents? 





NEVER IN HISTORY 


has it been so necessary 
to take care of tomorrow 
with the resources of 
to-day. Life Insurance 
meets the challenge of 
the unknown tomorrow 


by the insight, prudence 


and resources of to-day. 


SUN LIFE 


HEAD OFFICE 
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IV. THE FUTURE OF THE SOCIETY: 

A. How might we increase the value of our 
meetings to members? Should there be 
panel meetings on certain subjects such as 
group, etc., or by size of company with prob. 
lems of similar type? 

B. The proposed merger. 

Topics of Technical Nature 

CURRENT EXPERIENCE; 

To what extent have increases in new insur. 

ance and total insurance in force offset ris- 

ing costs? What are the prospects for the 
near term future? 

B. Have lapse and surrender rates been jn- 

creasing during recent months? Is a rela- 

tively higher lapse rate experienced under 
business written by new agents? 
UNDERWRITING: 

What are the recent developments with re. 

spect to the change in premiums and under- 

writing of substandard risks, aviation risks 
and non-medical business? 

B. What are the advantages and disadvantages 
of a sizable company ceding a portion or all 
of a substandard risk to a reinsurer? 

VII. GROUP AND PENSION TRUSTS: 

A. What is the general practice with regard to 
the underwriting of accident and sickness 
benefits on employes who are insured under 
a state monopolistic plan? 

B. How far should companies go in offering 
Group insurance to associations of small 
employers and other similar groups? 

C. Is there any justification for issuing pen- 
sion trust policies containing settlement, con- 
version or other provision more liberal than 
those contained in regular policies? If so, 
what facts justify the differences? 

D. What changes are advisable in the model 
Group life definition and why? 

E. What has been the experience as to sale- 
ability and other aspects of various kinds of 
Group life paid-up plans? 

VIII. GENERAL: 

A. Is there any cause for concern in the rela- 
tively small addition made to surplus funds 
last year by the average company? 

B. What changes in the Social Security Act are 
being considered and if adopted what will 
be their effect on the business of life insur- 
ance companies? 


George B. Gordon Addresses 
Brooklyn Life Managers 


George B. Gordon, director of ad- 
vanced training, Mutual Benefit Life, ad- 
dressed the recent luncheon meeting 
of the Brooklyn Life Managers Associa- 
tion. Highlights of the 1948 Revenue 
Act and its application to the sale of 
life insurance were presented by Mr. 
Gordon to the audience which in addi- 
tion to Brooklyn managers consisted of 
members of the Brooklyn Supervisors 
Association, and leading agents ol 
Brooklyn agencies. 

The fact that the 1948 Revenue Act 
did not create community property in 
non-community property states was em- 
phasized by Mr. Gordon. He pointed 
out that the act applied the same prin- 
ciple of community property for the pur- 
pose of applying it to income tax, estate 
taxes and gift taxes. 

Lewis E. Weingarten, general agent, 
Fidelity Mutual, president of the asso- 
ciation, presided at the meeting. Bernard 
M. Eiber, CLU, general agent, Mutual 
Trust Life, chairman of the program 
committee, introduced the speaker. 


New York Life Loan 


Pillsbury Mills, Inc. has borrowed 
$12,000,000 on its 314% promissory note 
from New York Life under arrange- 
ments made in conjunction with Gold- 
man, Sachs & Co. and Piper, Jaffray & 
Hopwood. The note, containing provi- 
sion for sinking fund payments, matures 


in 1968. 


>< 


MRS. S. E. ALLISON DEAD 
Mrs. S. E. Allison, wife of S. . 
(Ward) Allison, chief actuary of Life 
Insurance Co. of Georgia, died April 21 
in Atlanta. She had been ill several 

months. 
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H. W. Foskett Retires 
From Equitable of Ia. 


ACTIVE IN CO. ORGANIZATIONS 





Financial Vice President of Des Moines 
Company Had Been With It 
Nearly Thirty Years 


Retirement of Horace W. Foskett as 
financia! vice president of Equitable Life 
of Iowa was announced April 20 by F. 
W. Hubbell, president of the company. 


Mr. Foskett’s retirement, after almost 


thirty years of service with the Equi- 
table Life of Iowa, became necessary 
because of ill health. 


Immediate past president of the Life 





HORACE W. FOSKETT 
Office Management Association, and a 
trustee of that body for several years, 


Mr. Foskett also is widely known in life 
management circles as a participant in 
the activities of the Life Insurance Asso- 


ciation of America, the National Asso- 
ciation of Insurance Commissioners, and 
the American Life Convention. He has 


been a member of the joint committee 
on blanks during recent years. 

Mr. Foskett joined Equitable Life of 
lowa in 1919 after graduation from Uni- 
versity of Wisconsin and service in the 
first World War. In 1923 he was made 
assistant secretary and in 1926, his fi- 
nance department duties having bcen 
enlarged, the title of assistant treasurer 
was added. In 1938 as head of the ac 
counting division, Mr. Foskett was 
named assistant vice president of the 
company and in 1943 was elected finan- 
cial vice a in which capacity he 
served as head of the investment divi- 
sion. 


Mr. Foskett, in addition to being fi- 
nancial vice president, was active in the 


general office management of the com- 
pany and served as chairman of the 
otce committee, composed of senior 


executives of the company to assist the 
president in establishing and executing 
various personnel and office management 
policies and practices. 

Mr. Foskett has served as president 
ot the Des Moines Chamber of Com- 
merce and as general chairman of the 
Des Moines Community Chest campaign, 
and has been active in many local civic 
organizations. 


B. Hi. WALLACE RETIRES 


After thirty-six years of association 
with Mutual Benefit Life, Newark, Ben- 
jamin H. Wallace has retired and is 
spending some time in California before 
taking up residence in the East. Mr. 
Wallace became office man: ager of the 
company’s Chicago agency in 1912 and 
has served in similar capacity in the 
service and collection office since it 
was established in 1937, 


Actuarial Scene 


(Continued from Page 3) 

many minds that 
too far in a loose 
us when we 


doubts in 
moving 
behooves 


are grave 
we may be 
direction and it 
consider departing from practices es- 
tablished over the years to make sure 
that we are on sound ground. 


Underwriting 

“In the underwriting field also fears 
have been expressed that we may be 
forgetting the lessons of the inter-war 
period in the underwriting of large risks. 
We must not be misled by the experience 
of the last ten or fifteen years into as- 
suming that we can relax our vigilance 
in this connection. We must indeed 
be on guard against undue liberality in 
all our underwriting, remembering that 
there are more important things in this 
business than the writing of a large vol- 
ume of new insurance. In fact, as we all 
know, there is a danger of over-reach- 
ing ourselves, particularly in days of 
rising costs. 

“These and other developments in re- 
cent years have also led some people, 
both within and outside the profession, 
to express concern that we actuaries may 
not be exerting as much influence in our 
companies as we should or may be yield- 
ing too muc h to competition. As far as 
the actuary’s influence in the company 
is concerned, a great deal, of course, 
still depends on the individual but it is 
inevitable that with the growth of the 
business, the influence of any and all 
particular departments should be sub- 
merged in the whole organization. 
Nevertheless, there is a point beyond 
which this should not go as far as the 
actuary is concerned because he is the 
man primarily responsible for the safety 
of the company and its contracts. Co- 
operation with the agency department is 
all important. The actuary should al- 
ways keep them advised of every move 
he intends to make which affects the 
field man and his relations with his 
policyholders. But the agency man 
should clearly understand the position 
and duty of the actuary and when he 
does, he is going to have all the more 
res pect for the actuary if he sticks to 
his principles. The actuary must, of 
course, go further than simply point 
out why any suggested course of action 
is not advisable. He should always be 
on the alert to assist the agency man 
with his problems from a constructive 
standpoint. 

“We actuaries must also take every 
precaution as a body to ensure that the 
business of life insurance continues to 
look to us for advice and guidance, 
not only in technical matters but in all 
matters affecting the safety of the com- 
pany and its contracts. However, we will 
maintain our position only so long as we 
give leadership in the enunciation and 
maintenance of sound actuarial prin- 
ciples. We must never take the easy 
way out. Otherwise the likelihood is that 
some of the other insurance organiza- 
tions will take over where we fail. 

Canadian Actuarial Situation 

“These remarks have been suggested 
in part by certain developments in our 
Canadian actuarial situation. As most 
of you know, aside from a local club in 
Winnipeg, the only actuarial organiza- 
tion we had in Canada was the Actu- 
aries’ Club which held monthly meetings 
throughout the winter months, usually in 
Toronto. During recent years there de- 
veloped a very definite feeling of con- 
cern that the influence of this Actuaries 
Club was not nearly as great as for- 
merly. It appeared to be largely deteri- 
orating into a social club providing an 
opportunity for actuaries to enjoy a 
pleasant dinner together and help one 
another with their daily work, by ex- 
change of information concerning com- 
pany practices. Even though these so- 
cial gatherings were well worth while, 
it was contended that unless the club 
went further than this and acted as the 
champion in Canada of actuarial prin- 
ciples, it was not serving its full pur- 
pose, 


“Fearing that the name itself—Actu- 





Named Associate Actuary 


WILLIAM C. 


JOHNSTONE 


State Mutual Life of Worcester, has 
appointed William Crawford Johnstone 
as associate actuary. Mr. Johnstone was 
born in Glasgow, Scotland and graduated 
Glasgow University with the de- 
Master of Arts and Bachelor of 
Science in Mathematics and Pure 
Science. In 1930 he joined the actuarial 
staff of Sun Life of ¢ 
Montreal, 
years he served that company in various 
positions of actuarial responsibility. 

Mr. Johnstone resigned from the Sun 
Life of Canada in 1945 to become ac- 
tuary of the Boston Mutual Life. He is 
a Fellow the Actuarial Society and the 
American Institute. 


from 
gree of 


canada at its home 


office in where for fifteen 


Formerly with La Sauvegarde Life In- 
surance Co., Guy Ducharme has been 
named assistant manager of the Mon- 
treal branch of New York Life. 





aries Club—might be misleading in this 
connection, it was changed—albeit with 
considerable regret on the part of many 
members—to Canadian Association of 
Actuaries. At the same time steps were 
taken to establish the association more 
as a form for the enunciation of sound 
principles than for the discussion of 
company practices and procedures. The 
Canadian Life Insurance Officers Asso- 
ciation has been encouraged to refer to 
the actuarial association for study and 
professional opinion quite a number of 
problems. An example of this is the 
preparation of a booklet entitled “Manual 
of Group Insurance Practices.’ Another 
example is a report on the subject of 
statutory limits for insurance on children 
which has just been completed with a 
view to rendering assistance to commit- 
tees of the Life Officers Association and 
Insurance Superintendents Association, 
both of whom are considering the mat- 
ter. The actuaries as a_ professional 
body are particularly well qualified to 
advise in such matters. Even if their 
reports are not adopted in whole, at least 
they lay down sound principles and 
give moral support to actuaries and com- 
panies who are guided by them. This is 
a particularly important angle in the 
case of a smaller company. Is there 
more that this Institute could or should 
be doing along this same line? 

“We have suffered a heavy loss 
through deaths since our last meeting. 
Fuller reference will be made to these 
later but I feel I should not close my 
remarks without making mention of one 
in particular, our former Institute presi- 
dent, V. R. Smith. Mr. Smith was an 
outstanding figure in Canadian life in- 
surance for forty years. He was also 
a leader in this Institute and one of 
its staunchest supporters. He will be 
greatly missed.” 


Sun Life Names H. E. Mack 
Manager Mt. Royal Branch 
Harry FE. 


ger of the 


Mack has been named mana 
Montreal Mount 
branch of Sun Life of Canada succeeding 
late W. W. King 


announcement by W. G 


Roy al 


according to an 
Attridge, 
intendent of Canadian agencies for Sun 
Life. Mr. King, manager of Mount 
Royal branch for the past twenty-four 
years, died suddenly on April 8. 
Graduate of Mount Allison University, 
Mr. Mack joined Sun Life in 1927 and 
served for four years at head office be- 


the 
super- 


fore entering the field as an agent in 
1931. Following four years’ service with 


the RCAF during the war, during which 
time he attained the rank of flight lieu- 
tenant, he returned to the company in 
April, 1945, and was shortly afterwards 
appointed inspector of agencies, Cana- 
dian division. He acted in that capacity 
until last December when he was named 
associate manger of the Mount Royal 
branch. 


W. W. King has been associated with 
life insurance throughout his business 
career. He first became connected with 


the Sun Life in 1923 
manager of the Mount Royal branch the 
following year. A former member of 
the Dominion executive committee of the 
Life Underwriters Association, Mr. King 
served with the Canadian Grenadier 
Guards in the First World War. He 
was a 33rd Degree ee and past First 
Principal of the Royal Albert Chapter. 


New York CLU Meeting 


The next regular meeting of the New 
York CLU chapter will be held May 6 
at 3:00 p.m. at the Union Central Life 
auditorium at 225 Broadway. Robert 
M. Lovell, vice president, Central Han- 
over Bank & Trust Co., will discuss 
“Duties of an Executor.” This lecture 
will round out the series of discussions 
in regard to advanced estate planning 
which have been sponsored since the be- 
ginning of the 1947-48 administration. 


TAKAO YAMAUCHI HONORED 


and was appointed 





Named Outstanding Representative of 
United States Life for Second 
Consecutive Year 
Takao Yamauchi has been selected for 
his all-round excellence of performance 
as the outstanding en of 
United States Life during 1 accord- 
ing to Richard Rhodebeck, acealieel 
Mr. Yamauchi, a member of the com- 
pany’s Brainard & Black Agency, — )- 
lulu, was chosen for this honor for th 
second consecutive year. His volume of 
business written on a high pers sistency 
level qualified him for the National 
Quality Award for the Somat consecu- 

tive time. 

Mr. Yamauchi, who 
insurance business in 
total paid for life production to date 
$3,393,857. Before joining United States 
Life he was engaged for ten years witl 
the Universal Motor Co., Ford dis- 
tributor in Honolulu. 

Mr. Yamauchi is president of the Kai- 

} 





entered the life 
May 1942, has a 


‘ 








muki High School Parent-Teachers’ As- 
sociation; secretary, Kaimuki YMCA 
board of managers; Tr Adult E¢ a 


cation, Hawaii Congress Parent-Teach- 
ers’ Association; and a member of the 
public relations committee on Public 
Education. 


AMA Annual Meeting 


The 1948 annual 
Agency Management ae will be 
held November 10-12 at the Edgewater 
Beach Hotel, ( ‘Steen, 


CHICAGO JOINT “MEETING 

Dr. Herold C. Hunt, general superin- 
tendent of schools, board of education, 
Chicago, will speak before the Chicag« 
Life Insurance and Trust Council at 
a meeting held with the Chicago Asso- 
ciation of Life Underwriters May 11. His 
subject will be “Education—an Invest- 
ment in People.” 


meeting of the 
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Jefferson Standard 
Expands Operations 


ENTERS WASHINGTON, OREGON 


Offices in Seattle and Portland; Other 
Branch Offices Opened in Albu- 
querque and Baton Rouge 

Tefferson Standard, Greensboro, N. C., 
is now licensed to sell life insurance in 
the states of Washington and Oregon 
and is opening branch offices in Seattle 
and Portland, according to an announce- 
ment by Karl Ljung, agency manager. 
These two new branch offices, with the 
four in California, will give the com- 
pany six branch offices serving policy- 
holders on the Pacific Coast. 

T. A. Proctor has been appointed man- 
ager of the Seattle branch. Mr. Proctor 
has been associated with the company 
for than fourteen years and has 
had several years’ experience in organ- 
ization work. His last organization po- 
sition, prior to this new promotion, was 
that of district manager at Annapolis, 
Md 

\rrangements are now being com- 
pleted for opening of the Portland 

oftice, which will be located in 
The managerial 


branch 
the Corbett Building. 


appointment will be announced soon. 
Other Branch Offices Opened 
The 


tended t 


more 





1¢ 


company expansion is being ex- 
two other states, with the 
g branch offices in Albuquer- 
1e, New Mexico, and Baton Rouge, La. 
The company has been licensed in these 
[ many however, until 
territory comprising the two 
new branches has been serviced through 
other branch 
Manager of the Albuquerque branch 
fice is J. C. Toffelmire, who formerly 
held the district managership there. 
Gary Anderson, formerly district man- 
Orangeburg, S. C., has been 
named manager of the new Baton Rouge 
ich offi The company has two 





States tor 


now the 


years, 


olnces. 


ager f 


oince, 





ther branch offices in Louisiana: New 
Orleans and Shreveport. 
Jefferson Standard now has a total 


f sixty-nine agency offices and operates 
in thirty states, the District of Columbia 
ind Puerto Ric« Insurance in force to 
tals $775.000,000 


Medical Directors of 
Life Insurance to Meet 


The thirty-sixth annual meeting of the 
\merican Life Convention’s Medical Sec- 


tion will be held at Mount Washington 
Hotel, Bretton Woods, N. H., June 24- 
26, presiding officer being Dr. Reynold 
Cv of Pan-American Life, who is 






f the Section. About 200 will 
President R. B. Richardson and 
executive Vice President Robert L. 
Hogg of ALC, President Albert J. Rob- 





nson \ssociation of Life Insurance 
Medical Directors and Francis R. Dieu- 
de, Life Insur 1 Medical Research 
Fund, will be among those present. The 
Life Insurance Medical Exhibit will be 
1 charge David S. Garner, Shenan- 

\mong ibjects to be discussed are 
irrhosis the liver, effect of modern 

atment underwriting syphilitics, 
egal consideration in medical underwrit- 
ng, and glucose, tolerance tests, evalua- 
on of medical examiners by home office 
records, respiratory allergy, gynecology 


and cor¢ nary diseases. 

A special forum, with Harry W. Ding- 
man, Continental Assurance as moder- 
tor, will be held on this topic: “How 
all We Underwrite Individuals Con- 
templating Non-Military Foreign Travel 
Temporary Residence?” 





MADE DISTRICT AGENT 


, Herschell emery, general agent for 
Mutual Benefit Life in Tennessee, an- 
nounces the appointment of Eugene C. 
Kiger, Jr., as district agent, with offices 


Chattanooga, 


Lincoln Chief Executive 
Officer of Metropolitan 


Frederick H. Ecker, chairman, Metro- 
politan Life, announces that at the 1948 
annual meeting April 27, acting upon his 
recommendation, the board adopted an 
amendment to the by-laws which pro- 
vides that the president shall be the 
company’s chief executive officer. At 
this meeting the following officers were 
reelected: Frederick H. Ecker, chairman 
of the board; Leroy A. Lincoln, presi- 
dent; Charles G. Taylor, Jr., executive 
vice president; Frederic W. Ecker, fi- 
nancial vice president. 

Mr. Ecker stated that Mr. Lincoln has 
been an official of the company for more 
than thirty years and has served as 
president since March 24, 1936. That he 
now assumes the duties of the chief ex- 
ecutive officer, Mr. Ecker said, gives 
him and all of his associates the greatest 
possible satisfaction. 





Stanley E. Sohler has been appointed 
educational director of the John W. 
Yates Agency, Massachusetts Mutual, 
Los Angeles. 


LIFE INSURANCE 





RENEWAL 


RENEWAL PURCHASE COMPANY 


60 Cedar Street, New York 5, N. Y. 


PURCHASED ON 
EQUITABLE BASIS 


BOwling Green 9-0109 








T. A. SHELNUTT’S NEW POST 

T. A. Shelnutt, formerly general agent 
for Republic National, has been ap- 
pointed by the American National to 
establish a new Ordinary agency at Mc- 
Allen, Texas. The new agency will serve 
a territory comprising a great part of 
the famous Texas “valley area.” 


MARKS 25th ANNIVERSARY 

H. G. Dobson, vice president and 
controller, Occidental Life of California, 
was the guest of honor at a luncheon 
recently in observance of his twenty- 
fifth anniversary with the company. Mr. 
Dobson was presented with a diamond 
25-year service pin by President Dwight 
L. Clarke. 











the highest commendation. 


Organized in 1845 





THE WINNERS OF 
OUR TWO TOP AWARDS 


THE PRESIDENT’S TROPHY 


TO THE GRAND RAPIDS AGENCY goes 
our highest award for outstanding 
achievement during 1947. Congrat- 
ulations to Raleigh Stotz and his fine 


group of associates. 


NEW ORGANIZATION AWARD 


TO THE SAN FRANCISCO AGENCY go 
honors for building the foremost 
team of new field representatives. 


Tom Murrell and his men deserve 


THE MutuaAt BEeNnegtt 
LIFE INSURANCE COMPANY 











Newark, New Jersey 








HEAR JOHN W. HANES 





Addresses New York City Association 
Under Sponsorship of League of 
Life Insurance Women 


The League of Life Insurance Women, 
sponsoring the April meeting of the Life 
Underwriters Association of the City of 
New York, presented John W. Hanes, 


internationally known financial advisor, 


JOHN W. HANES 

former Commissioner of Securities and 
Exchange Commission and Under Secre- 
tary of the Treasury. Mr. Hanes, who 
discussed taxation, was introduced by 
Marie L. Equitable 
program chairman. President of the 
League is Florence S. Johnson, Equitable 
Society. 

Following Mr. Hanes’ talk he an- 
swered questions from the floor. Also 
seated at the speakers table was Stuart 
A. Monroe, agency department, Equi- 
table Society, who answered several of 
the questions following Mr. Hanes’ talk. 

Lawrence L. Lifshey, president of the 
New York City Association, announced 
that the next meeting, to be held May 
27, has been designated Field Under- 


Brown, Society, 


writers Town Meeting. This meeting 
will be open to anyone in the life 
insurance business and will feature a 


panel composed of leading authorities 
representing many phases of the busi- 
ness. Moderator will be Laurence J. 
Ackerman, dean, School of Business 
Administration, University of Connecti- 
cut. 


PENN MUTUAL PROMOTIONS 

The Penn Mutual Life announces 
two new promotions—Reuben S. Kil- 
patrick appointed assistant treasurer and 
Charles H. Butler, assistant to the treas- 
urer. 

Mr. Kilpatrick has been with the Penn 
Mutual since 1914 in the secretary and 
treasurer's department. Mr. Butler 
joined the company in 1922 and has been 
chief security clerk. 


Harold Smyth, general agent, National 
Life of Vermont, Hartford, was recently 
elected to the board of directors of the 
National Foundation for Infantile Paraly- 
sis, Hartford County Chapter. 
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Grandfather-Grandchild Insurance 


By Istpor HirscHFELD / 
Fried & Marks Agency, New England Mutual 


The accompanying comments on Grand- 
father-Grandchild insurance were made 
by Mr. Hirschfeld, a million dollar writer, 
before a gathering of the Million- Dollar 
Round Table of New York City. 

The juvenile insurance market is re- 
ceiving a great deal of attention at the 
present time. Wideawake underwriters 
believe that there are substantial oppor- 
tunities to sell juvenile insurance in large 
amounts. It seems an appropriate time, 
therefore, to reexamine some of the con- 
cepts involved in juvenile insurance and 
the customary techniques of handling it. 

First, let us talk for a few minutes 
about the sales angles involved. Our 
prospect is a parent, or a grandparent, 
who can afford to set aside a good size 
year, either out of in- 
The appeal to our pros- 
pect is on grounds. In the first 
place, if he has a substantial estate he 
can make gifts up to $3,000 a year to his 
grandchild within the annual exclusion, 
without taxation and indeed without the 
necessity of reporting the gift. In ef- 
fect the Government is contributing to 
the gift to the extent of the highest 
estate tax bracket of the prospect. 

Investment Medium 

If we have sold the prospect on the 
idea of making the gift, we next must 
sell him on the idea of using insurance 
as the investment medium. The estab- 
lishment of an insurance plan for the 
child at an early age has advantages of 
which I hardly need remind this group. 
The cost of the insurance is very low. 
A paid-up plan can be created during the 
child’s minority by using a limited pay- 
ment plan and by prepaying the pre- 
miums. The child is protected against 
possible future uninsurability. A very 
appealing presentation can be made, for 
instance, on a 20 Payment Life basis us- 
ing a $1,000 premium with prepayments 
of an additional $2,000 a year. In this 
way, the premium can be paid up in 
seven years. Under a contract providing 
for return of premiums with interest in 
event of death prior to age 15, full cov- 
erage could be obtained at 15 in New 
York State, subject to various statutory 
limitations and requirements which are 
too involved to outline here. When the 
child becomes of age he will have paid 
up insurance available to him’ during the 
venture period of his life. If he assumes 
family responsibilities he will find the 
gift of life insurance of invaluable bene- 
fit. The cash value of the policy will 
also be available as a reserve fund. 
Should he survive to retirement age, the 
growth of the cash value will be such as 
to provide him with a substantial life in- 
come. As an example we have the fol- 
lowing figures which reflect mortality 
tables, dividend scale and interest srate 
on dividend deposits currently in effect 
in one life company for a Twenty Pay- 
ment Life policy of $50,000 on a child 
aged one. The total deposits of the 
grandfather to pay up the contract in 
Seven years will be $17,654. The cash 
value and probable accumulated divi- 
dends at the child’s age 55 will amount 
to over $49,000, at 60 to about $56,000, 
and at 65 to about $63,000. The yield 
under this contract to the ages men- 
tioned, calculated on a pure investment 
basis, is respectively 2.03, 2.07, and 2.09%. 
If you can show a man that the invest- 
ment of this sum of money will yield 
about 2% plus the cost of $50,000 of 
Msurance for the full life of his grand- 


— you have a very forceful sales 
lool, z 


premium every 
come or capital. 
two 


Mechanical Handling of Transaction 
Now let us assume that we have the 
Prospect and we have sold him on the 
idea, how are we going to handle the 


transaction mechanically. I believe that 
a great deal of confusion exists in the 
minds of life insurance men selling ju- 


venile insurance and that there are 
problems involved which they fail to 
appreciate. 


As I analyze the situation, there are 
three major steps involved in a juvenile 
case. 

1. The gift by the father or grand- 
father to the child. 

2. The handling of the funds once 
they become the child’s property. 

3. The handling of the transaction 
with the life insurance company. 
Suppose we attack them one by one. 
The grandfather (and I am going to 

talk about him as an example, the par- 
ent’s problems being almost identical) 
wants to make a gift of $3,000 within the 
gift tax exclusion so that he will incur 
no tax liability and will not be obliged 
to report the gift. He wants to have a 
clear record that he has made such a 
gift and he wants to be certain that 
there is no problem of future interest 
involved. The common procedure is for 
the grandfather to make the gift in the 
form of a payment of premium to the 
life insurance company. If the contract 
is on the child’s life and all rights are 
vested in the child he has a clear record 
of a gift to the child, but I believe there 
is considerable doubt on the future in- 
terest question. Even if the contract 
has a first year cash value, that amount 
will always be smaller than the amount 
of premium paid, by a substantial mar- 
gin. If a $3,000 premium is paid and a 
$500 cash value created, it can be argued 
with much justification that the present 
interest amounts to only $500 and that 
$2,500 of the gift is a future interest. 
Furthermore, the rights of the child are 
not unrestricted. Under the laws of 
many states he is not competent to exer- 
cise any rights under the policy until age 
15, and in some states this disability ex- 
tends up to 21. Of course, those rights 
can be exercised for him by his legally 
appointed guardian, but some writers on 
the subject do not consider this tanta- 
mount to a present interest in the child. 
I for one, do not feel justified in as- 
suring a client that he would be entitled 
to the annual exclusion if he paid the 
premium directly to the insurance com- 
pany. If this method is unsatisfactory 
the alternative is for the grandfather to 
make the transfer of money itself to the 
grandchild. Since the child is a minor, 
and to make the case as difficult as pos- 
sible, an infant unable to sign his name 
or operate a bank account, someone else 
must receive the money for him and 
handle it. If a grandfather is the donor 
and he hands the money to the child's 
father, or if the father is the donor and 
he hands the money to the child's 
mother, a question arises as to whether 
the father or mother in each case had 
received the money ‘ndviduntly, or on 
behalf of the grandchild. If the money 
has been received by the father or 
mother individually, then a_ gift has 
taken place to that person and when the 
father or mother in turn buys insurance 
on the life of the minor, giving the own- 
ership of the policy to the minor, a sec- 
ond gift is made from the father or 
mother to the minor. 

Should the gift be held to be a gift of 
a future interest, a gift tax would be due 
from the applicant for the insurance on 
account of the second gift. If, however, 
the father or mother receives the money 
other than as a gift to themselves indi 
vidually, they must receive as natural 
guardian in which event the title vests 
immediately in the grandchild as though 
the parent had not intervened at all. 
How Will Money for Child be Handled? 

When we reach this step we get to 
the second phase of the problems I 
listed previously, how will the person 
who receives the money for the child 
handle it? Life insurance is not a per- 
mitted investment for minor’s funds un- 





Associated News Photo 
ISIDOR HIRSCHFELD 


der the law of many states in the ab- 
sence of the authority of an express 
trust. While the investment of a 
minor’s funds in life insurance can only 
be questioned by the minor himself 
either during minority or upon reaching 
legal age, or by someone acting as 
auaviine of the minor, some risk is in- 
volved to the person handling the money. 
You will also find if you investigate the 
practice of banks that there are difficul- 
ties in handling minor’s funds through 
their facilities. 

Completing Life Insurance Purchase 

To get on to the third phase, we will 
assume that the person handling the 
funds is not troubled by the illegality of 
the purchase of life insurance and has 
completed satisfactory arrangements for 
disbursing the funds. He now wants to 
complete the life insurance purchase. He 
applied for a life insurance policy on the 
life of the minor. He will have no diffi- 
culty completing the application in any 
Way except one. At least one company 
that I know of asks this question on the 
application, “Are premiums to be paid by 
“« corporation or from trust, guardian- 
ship, or estate funds? If so, are you 
submitting the required evidence of au- 
thority?” In other words, the company 
wants to know if fiduciary funds are in- 
volved and they are involved. If this 
question is answered yes, the applicant 
must either submit an express trust 
agreement giving authority for the pur- 
chase of life insurance or an order by a 
court appointing him as guardian of the 
child’s property and authorizing the in- 
vestment in life insurance. If the ques- 
tion is answered no, a misrepresentation 
is made. 

I might say at this point that even 
though the life insurance company in- 
volved does not ask this question on the 
application, if the premium is tendered in 
such a manner as to indicate that the 
money used may be trust or guardian- 
ship funds, the cashier should not accept 
it. If the company has notice that such 
funds are being used, it becomes a party 
to the illegal transaction and is subject 
to any liabilities that may arise there- 
from 

And so we see that the third problem 
is a complicated one too. Unless the 
fact that the premiums are being paid 
with the child’s money is concealed, 
which of course, is a practice to be con- 
demned, then it may become necessary 
to have an express trust or a court or- 
der. The latter alternative may appear 
so complicated to the purchaser that it 
will result in ruining the sale. 

Conflicts of Interest 

What I have said is the briefest pos- 
sible presentation on the subject. My 
objective has been to provoke questions 
in your minds which you may not al- 
ready have considered. The difficulty I 
think is that there are conflicts of in- 
terest involved. Solution of the grand- 
father’s tax problem creates problems 


WITH AGCY. MANAGEMENT ASS’N 


Lewis F. Youngblood Was Assistant 
Director of Medical Personnel Serv- 
ice, Veterans Administration 


Lewis F. Youngblood, former assistant 
director of Medical Personnel Service, 
Veterans Administration, Washington, 
has joined the Life Insurance Agency 
Management Association as a consultant 
in the company relations division. Before 
joining the Army he was with Life 
Insurance Co. of Virginia for six years 
as an agent in Richmond and as Bir- 
mingham assistant district manager. In 
the Army he specialized in civilian per- 
sonnel work and was discharged with 


rank of captain. His work with the 
association will be teaching at the 
Schools in Agency Management and 
acting as consultant to member com- 


bination companies. Born in Virginia 
he attended University of Richmond and 
University of California. 


BOUGHT BY TWO COMPANIES 


The Buckeye Pipe Line Co. has nego- 
tiated the sale of $6,000,000 of its fifteen 
year 34% sinking fund debentures to 
New York Life and Provident Mutual, 
former purchasing $5,000,000 and latter 
$1,000,000 of these debentures. 








March Life Purchases 
Show Decrease of 2% 


Life insurance purchases in the United 
States in March decrease of 
2% as compared 
March of 
tially unchanged from the 
ported for 1946, 
by the Life Insurance 


showed a 
with purchases in 
last year and were substan- 
aggregate re- 
it was reported 
Agency Manage- 
ment Association, Hartford. Total pur- 
were $1,810,837,000 com- 


March, 


chases in March 


pared with $1,845,995,000 in March of 
last year and $1,816,315,000 in March, 
1946. 


James H. Stevens is new state man- 
ager in Oklahoma for Reserve Loan Life 
of Dallas, succeeding Dave Kerr. Mr. 
Kerr was appointed agency supervisor 
for Mid-Continent Life of Oklahoma 
City. 





for the parent 
Solution of the 
and insurance 


and insurance company. 

problems of the parent 
company creates tax 
problems for the grandfather. As with 
the other manifold perplexing questions 
that plague us in this business from time 
to time, I believe we will have to give 
juvenile insurance further thought and 
a until we evolve a sound way of 
handling it. 

In those states where a guardian may 
without court order purchase insurance 
on the life of a minor using the minor’s 
funds for this purpose, the proper course 
is for the donor to make the gift of 
money to the minor or to his guardian. 
The guardian will th en apply for insur- 
ance and all rights of owners hip in the 
policy will be vested in the minor to be 
exercised through his guardian during 
his legal incompetency. In states where 
a guardian may purchase insurance on 
the life of a minor, with permission of 
the court, the proper procedure of 
course, will be to obtain such an order. 
This, however, may be too expensive and 
complicated a procedure to be acceptable 
to the client. In those states, therefore, 
and in states where a guardian may not 
either with or without a court order in- 
vest the funds of a minor in insurance 
on the minor’s life, the sensible course 
is to disregard the tax considerations 
and to approach the sale primarily on 
the ground that it is a very sound in- 
vestment of money on behalf of the 
minor child. The purchase of insurance 
for a minor is desirable on so many 
grounds that it can often be shown 
to be a worthwhile investment even 
though no tax advantages are obtained, 
and even though the donor’s specific 
exemption has been used up it would 
be necessary for him to pay a gift tax 
on the gifts. 
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Advanced by Life Insurance Association of America 





VIRGINIA E. COLGAN 


Colgan, since 1941, associ- 
As- 


sociation of America, has been appointed 


Virginia E. 


ate statistician Life Insurance 
statistician, a position left vacant by the 


death last spring of Charles F. Creswell, 


M. M. Goldstein Views on 
Profit Sharing Plans 


tremendous devel 


opment in the field of employe pension 
and profit sharing pk the last 


surface has hardly 


ins during 


few years, but the 


been scratched, and there still remains 


tremendous educational job to clear 
up many of the misconceptions that still 
exist in this field,” Mever M. Goldstein, 


lirector of tl Planning Co. of 


director of the 


New York, said in a talk 


Pension 


on “Practical 


Pointers in Pension and Profit Sharing 
Plans” before the Union League Club 
fax Group las veek 

Dividing liscussion into two parts, 
Mr. Goldstein first dealt with companies 
that do not have pension or profit shar- 
ng plans. “Some ot the reasons that 
have caused companies to delay estab- 


lishing these plans have been misconcep- 
tions as to the meaning of possible union 
demands. The latest National Labor Re- 
lations Board ng making pension 
ans subject to collective bargaining will 

In addition 
pointed out, 








reaching effect. 
Mr. Goldstein 
“there are still these factors—fixed cost 
commitments, impairment of working 
capital, a large past service liability, and 
uncertainty as to the right plan.” 

In discussing those companies that do 
have a pension or profit sharing plan, 
Mr. Goldstein suggested improvements 
that are possible with better labor rela 

} 


T 
t 
have a far 
t 


tions, avoidance of fixed employer cost 
commitments, prevention otf mounting 
osts, facilitating orderly retirements 








and the necessity for periodic review of 


each plan. 


SADLER HAYES PHILA. SPEAKER 


Sadler Hayes, Penn Mutual Life, New 


York, addressed the members of the 
Philadelphia Life Underwriters Associa- 
ion this week on “Are You Pioneering ?” 
Mr. Hayes will be one of the speakers 
it the meeting of the Million Dolar 
Xound Table, which will be held at 


I 

French Lick, Ind., in September. 
MEETING OF CHICAGO MGRS. 
William | forth, president of the 


Life Agenc Chicago an 





unces. th ‘rt Mehr, professor, 
department of insurance, University of 
Illinois, will speak before the Life Agen 


y Managers of Chicago Mav 6. 








MARY E. 


McCLELLAND 


and Mary McClelland, former assistant 
statistician of the association, has been 
made associate statistician. Announce- 
ment of the appointments appeared in 
last week’s edition. of The Eastern 
Underwriter. 





COST OF COLLEGE EDUCATION 
44% in the 


cost of a college education in ten years 


\n increase of almost 


is reported in a recently published sur- 
vey by the Massachusetts Mutual Life, 


entitled, “College Education for Your 
Children.” Last fall the Massachusetts 
Mutual asked sixty-five colleges and 


universities, carefully selected with re- 


spect to location, control, and classi- 
fication, to estimate a student’s average 
expenses during the college years, 1937-8 
1947-8. 


tabulated as 


and Necessary 
tuition, 


books and supplies, laundry, fees, class 


expenses were 


room and_ board, 


and club dues. Forty-six colleges and 
universities gave their whoehearted sup- 


port. ’ 











applicant selected. 


2. Proven sales ability. 














YOU? 


The Group Department of one of the larger multiple-line com- 


panies has an opening that presents a real opportunity for the 


3. Mature judgment and a firm conviction that the free 
or private enterprise system "does it best." 


4. Willingness to travel extensively. 


The salary will interest the right man, and we're willing to take 
the time required to find him. If you sincerely believe you qualify 
on all the counts enumerated above, write in confidence telling 


us what you have done and what you believe you can do. 





THE SULLIVAN AGENCY 





It pays to have your account in this office. 


Every case submitted receives the personal 


attention of the General Agent 


THE FIDELITY MUTUAL LIFE INSURANCE CO. 


of Philadelphia 
107 William Street, New York 7 


WHitehall 4-5926 





Woodward, Ryan, 
Sharp & Davis 


Consulting Actuaries 
41 PARK ROW, NEW YORK 





Telephone BArclay 7-4443 





Attention Group Men 


We have an unusual opportunity for 
a group salesman and group super- 
visor upstate. Write in confidence 
Box 1773, The Eastern Underwriter, 
41 Maiden Lane, New York 7, N. Y. 











Todd Succeeds Mage on 
MDRT Executive Committee 


For personal reasons caused by condi- 
tions beyond his control, John R. Mage, 
CLU, general agent, Northwestern Mu- 
tual, Los Angeles, member of the 1948 
executive committee of the Million Dol- 
lar Round Table of the National Asso- 
ciation of Life Underwriters, has found 
it necessary to submit his resignation 
from that group, announces Paul H. 
Dunnavan, CLU, Canada Life, Muinne- 
apolis, chairman. The remaining mem- 
bers of the executive committee have 
elected John O. Todd, CLU, general 
agent, Northwestern Mutual, Chicago, as 
Mr. Mage’s successor. 

Mr. Todd first qualified for the Million 
Dollar Round Table in 1936, became a 
life and qualifying member in 1938, and 
has qualified each year since. He is a 
lite and qualifying member for 1948. 

















Qualifications 


|. Extensive experience with hospital service and/or 
state medical associations. 














BOX 1783 
THE EASTERN UNDERWRITER 
41 Maiden Lane 
New York 7, N. Y. 








Public Relations Director 


RICHARD S. HAGGMAN 


Kansas City Life has appointed Rich- 
ard S. Haggman to the newly created 
post of director of public relations, hav- 
ing been publicity director for the Kan- 
sas City Chamber of Commerce. He 
William Cummings, who for 
the past two years has been director of 


succeeds 


sales promotion, resigning to accept a 
the S. S. Huebner 


Insurance [Education to 


scholarship from 


Foundation for 
enter the graduate school of University 
of Pennsylvania to work for the degree 
of Doctor of Philosophy and enter the 
teaching profession. 

Mr. Haggman served four years in the 
infantry and as a captain saw combat 
duty in the European theater. Previous 
to his association with the Chamber of 
Commerce, he was a copy writer and 
production manager for a national ad- 
vertising agency, handled industrial re- 
lations for Cities Service Companies and 
was on the staff of a Kansas daily paper. 


J. M. FRASER AGENCY MEETS 
Members of the John M. Fraser Agen- 
cy, Connecticut Mutual Life, New York, 
held a luncheon meeting last week at 
the Bankers Club. Speaker was David 
Stock, New York attorney, who dis- 
cussed the effect of the 1948 Revenue 
Act on the life insurance business. 
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Rosalie Higgins Has 
New Insurance Book 


PLAIN STYLE FOR LAY READER 





Second Book of Author Who Is With 
Equitable Society; Has Also 
Been on Radio 





Rosalie Armistead Higgins, for many 


years prominent insurance agent in 
New York, has written a book on life in- 
surance fundamentals which she calls “Is 
Your future 
publish 1 by the 
140 Ce 


Insured?” and which is 
Albert E. Fuller Co., 
r Street, New York City. Miss 


ROSALIE ARMISTEAD HIGGINS 


Higgins, who came to New York from 
Montgomery, Ala., and has been success- 
ful as an agent for some years, spent 
her early career in New York in the field 
of newspapers and trade journals. She 
also wrote a book called “What You 
Should Know About Life Insurance,” 
which was syndicated to 100 leading 
newspapers. Miss Higgins has also had 
experience on the radio. 

The new book of Miss Higgins is de- 
voted to a description of insurance con- 
tracts written so that they will be un- 
derstood by the average prospect. She 

makes no attempt to go into the subject 
of taxation or of complicated business 
insurance subjects or pension trusts. A 
person without any knowledge of insur- 
ance whatever can read her book and 
quickly understand the types of policies 
most people buy and what best meets 
their needs. The book would prove help- 
{ul and instructive to students in schools 
and libraries. She is a simple, clear 
writer who goes more for facts than 
style and uses plain language constructed 
for the most part of short sentences. 

Asks Challenging Questions 

The book really starts by a plea that 
persons should understand the policies 
they own and their provisions. She lists 
nineteen questions which should have 
consideration of those owning insurance 
contracts and says every person should 
be able to answer Yes to all of them. 
They are such simple questions as “Do 
you know that policy loans can be re- 
paid i in installments ?’ 

“Does your wife know 
policies are?” 

“Have you arranged your policy so 
that it will not be compulsory for any of 
your children to take a sum in cash at 
a certain age?” 

“If you have lapsed any policies have 
you since made arrangements so that 
your children will not inherit un- 
equally ¢ ee 

“Do you understand that if you use the 
option of modes of settlement in your 
Policies you can increase the proceeds of 
your life insurance by as much as 10%- 
25% ? 


The questions are all of a similar sim- 


where your 





Union Central Holds 
Three-Day Convention 


PRESIDENT W. H. COX HONORED 





Leading Producers Pay Tribute to Top 
Executive on His Fortieth Anni- 
versary With Company 





The Half Million Dollar Club of Union 
Central Life met recently for a three- 
day convention in Cincinnati. At the 
opening banquet President W. Howard 
Cox was honored on his fortieth anniver- 
sary with the company. Robert G. Wall, 
Jr., of the New York agency, president 
of the Half Million Dollar Club, pre- 
sented Mr. Cox with a bound anniver- 
sary book and a specially made skeet gun 
on behalf of the entire field force. 

Immediately prior to the fortieth anni- 
versary of Mr. Cox, the field force con- 
ducted a special Forty Hour Campaign 
in his honor. As a result, 1,088 app‘ica- 
tions were submitted for a total of 
$6,589,729. The anniversary book con- 
tained the reports of sixty-seven agen- 
cies and the signatures of 477 agents and 
managers who contributed to the cam- 
paign. 

Mr. Cox began work at the Union 
Central in 1908 as clerk in the actuarial 
department. He soon rose to the post 
of head of the valuation division. Taking 
up the rate book, he joined the Cincin- 
nati agency of the company and became 
a million dollar producer in his first 
year. After serving as assistant mana- 
ger of the agency, he again returned to 
the home oflice and accepted the posi- 
tion of assistant secretary. Six years 
later, he was elected secretary and, in 
1932, he became president of the com- 
pany. 

Business meetings of the convention 
were presided over by Wendell F. Han- 
selman, vice president and superinten- 
dent of agencies. The Half Million Dol- 
lar Club trophy awarded each year to 
the agency with the largest number of 
qualifiers, was presented by Mr. Hansel- 
man to Walter E. Barton, president of 
the New York agency. Eleven members 
of the New York agency qualified for 
the 1948 Half Million Dollar Club. 


New York CLU Courses 


In order to carry out one of the main 
tenets of the Chartered Life Underwrit- 
ers’ principles, the New York CLU chap- 
ter has arranged a series of advanced 
study courses. This year the subject for 
advanced study will be “Details of Buy 
and Sell Agreements.” The lectures will 
take place on all four Tuesday after- 
noons during May at the Union Central 
auditorium at 225 Broadway. Lectures 
will start at 2:45 p.m. Stuart A. Monroe, 
Equitable Life Assurance Society, lec- 
turer on life insurance and expert in 
the field of business insurance, will give 
all four lectures. 


APPOINTED BY CANADA LIFE 


Canada Life has opened up a new 
branch office at Fort William, Ontario, 
with A. V. Samson district manager. 
The company also announced the ap- 
pointment of R. F. Mindell as branch 
we at Winnipeg and C. M. Short 
as Calgary supervisor in the south Al- 
berta branch. 


GREAT SOUTHERN MANAGER 

Great Southern Life, Houston, an- 
nounces the appointment of Jesse H. 
Thames as manager of the company’s 
south Texas agency. 





ple type and when the nineteen are 
asked in one series of interrogations, it 
makes an impression on the insured. He 
has the urge to get the policies out, 
study them and take some action, if 
needed. 

Miss Higgins has been with the Equi- 
table Society for twenty years, and is 
with the M. B. Bleetstein agency, 175 
Fifth Avenue. 
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Goes With State Mutual 





ARTHUR A. DUNN 


State Mutual Life, Worcester, has ap- 


pointed Arthur A. Dunn as Group de- 
partment home office representative for 
New England with headquarters in Bos- 
ton. Mr. Dunn succeeds Carl A. Whit- 
man who was recently transferred to 
the home office and promoted to super- 
intendent of sales, 
Native of Boston, Mr. Dunn, after his 
graduation from Tufts College in 1937, 
joined the Boston office of Hardware 
Mutual Casualty until 1942, when he en- 
tered the Navy as a lieutenant (j. g.) 
Returning to the Hardware Mutual, he 
has for the past two years been Group 
representative for Massachusetts. 


Group department. 


Provident Mutual Gains 


Provident Mutual Life, Philadelphia, 
showed a gain of $18,489,000 insurance in 
force during the first quarter of 1948, ac- 
cording to President M. Albert Linton. 
New paid insurance sold amounted to 
$32,417,000, a gain of 5.7% over the cor- 
responding quarter of 1947. 

Continuation of the upward trend in 
lapsation is indicated by total net volun- 
tary terminations of $7,957,000, an in- 
crease of $2,443,000 over the correspond- 
ing period last year. However, the rate 
of terminations is well below what it was 
in previous periods of prosperity. Out- 
standing investments increased from 
$561,204,000 to 566,789,000. Biggest new 
investment item was in the field of pub- 
lic utility bonds and the second was 
mortgage loans. 





TUTTLE AGENCY PRODUCTION 


The M. Glenn Tuttle agency, Lincoln 
National Life, Miami, ranked sixth 
among all agencies of ‘the company in 
total paid production for the first three 
months of 1948, and fifth among all agen 
cies of the company in total paid pro- 
duction for March, according to an an- 
nouncement by C. F. Cross, vice presi- 
dent and manager of agencies. In win- 
ning the March honor, the agency pro- 
duced more business than any agency 
winning the same placement during the 
past five years. 





New Income Disability Clause 


Pays $10 monthly per $1,000 to age 65 if dis- 
ability occurs before 55, and IN ADDITION 
MATURES the policy as an ENDOWMENT at 
65. Six mos. waiting period. Issue ages 18-50. 


NON-CAN. A. & H. NOW AVAILABLE. 


Samuel D. Rosan Agency, Inc. 
General Agent 
CONTINENTAL ASSURANCE COMPANY 


76 William St., New York 5, N. Y. 
WHitehall 4-7697 








Opportunity for Life 

Brokerage Supervisor 
| have an opening for life Super- 
visor in successful Midtown New 
York company office. Will con- 
sider ambitious underwriter without 
supervisory experience. Very satis- 
factory financial arrangements. Box 
1781, The Eastern Underwriter, 41 
Maiden Lane, New York 7, N. Y. 











AMBER’S TRIBUTE TO WOLFSON 
Berkshire Life’s Leader Congratulates 
N. Y. General Agent on Record for 
19 Years; Anniversary May 1 
On May 1 the S. Samuel Wolfsor 
Agency in New York will complete nine 
teen years of association and continuous 
general agents of Berkshire 
Life of Pittsfield, Mass. 
agement of the agency is in the 


service as 
Present man- 
capable 
hands of Mr. Wolfson as general agent 
and Hilliard N. Rentner, 
eral agent. 

In recognition of the milestone Har- 
rison L. Amber, president of the Berk- 
shire, has written a congratulatory let- 
ter to Mr. Wolfson in which he says 
that the record of the agency “stands 
as a testimonial to its management.” 
Mr. Amber also states: 

“In 1947 your production of new busi- 
ness was the largest in your nineteen 
years of operation. In premium collec 
tions and in gain of insurance in force 
the agency stood first in the company. 
Impressive as this record is, it could not 
have been done without the loyalty and 
industry of the men and women associ- 
ated with you. It takes quality and not 
quantity to make a successful agency. 
Your associates have had quality at all 
times as their goal 

For the first quarter of 1948 the 
Wolfson Agency is 15% ahead in pro- 
duction. 


associate gen- 


Am. National in Nebraska 


American National of Galveston has 
been admitted to Nebraska and has ap- 
pointed Conn W. Moose, formerly with 
Guarantee Mutual, as general agent at 
Omaha. Alfred J. Hiller has been made 
branch manager at Norfolk, Neb. He 
formerly was with American Reserve at 
Omaha. 

American National has appointed Col- 
onel Andrew J. Bettwy, retired, as gen- 
eral agent at Marshall, Texas, covering a 
section of east Texas. 


ROBERT J. GOLD RETIRES 

Robert J. Gold retires on May 1 as 
manager of the Prudential’s district 
office No. 5 in New York City. Mr. Gold 
has been with the company for thirty- 
two years, the past nineteen of which he 
has served in the New York post. Mr. 
Gold joined Prudential as an agent in 
1916 in Mount Vernon, and served there, 
in New Rochelle and in Port Chester 
before assuming the district managership 


in New York in 1929. 
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Revised Statement Form for Life Cos. 


The Joint Committee on Blanks of the 
Life Insurance Association of America 
and the American Life Convention, of 
which John S. Thompson, president of 
Mutual Benefit Life, is chairman, has 
released a third edition of the Revised 
Form of Annual Statement for Life In- 
surance Companies which it proposes for 
adoption in lieu of the form now in use. 
Earlier limited to the 
financial pages of the statement, approx- 
imately the first ten pages of the form; 
the third edition includes schedules as 


editions were 


well. 

This is a project which was started 
in 1941 as a result of persistent and 
growing criticism of the Convention 
Statement form. It has progressed slow- 
ly but steadily under constant study 
by company representatives. There have 
been two previous reports designed to 
keep life companies and insurance de- 
partments informed. Constructive sug- 
gestions have come from both the de- 
partments and the companies. 

The committee believes the proposed 
form, which follows standard accounting 
procedure, will meet with the approval 
of the accounting profession and busi- 
ness men accoustomed to reading finan- 
cial statments of business in general. 
The peculiarities of the life insurance 
statement have often been the source 
of confusion to those outside the insur- 
ance field. The new form has met with 
widespread expression of approval from 
life insurance companies. 

A few of the more significant fea- 
tures of the revision are as follows: 

1. Substitution of a statement of in- 
come on an accrued basis for the present 
paid income and paid disbursements. De- 
tails at least as extensive as those in 
the present statement are provided in 
supplementary schedules. In combina- 
tion they provide a vertical analysis of 
income and expenses by kind to supple- 
ment the horizontal analysis by line of 
insurance in the Gain and Loss Exhibit. 

Assets appear in a single category 
—net statement value instead of ledger, 
non-ledger and not admitted assets as at 
present. Assets schedules show the re- 
lation of statement value to cost and 
market value. 

3. Important liabilities such as re- 





BILL CUMMINGS RESIGNS 


Plans to Teach Life Insurance; Dick 
Haggman Succeeds Him With 
Kansas City Life 

Bill Cummings, CLU, for past two 
years director of sales promotion activi- 
ties, Kansas City Life, has resigned to 
accept a scholarshi ip from the S. S. 
Huebner Foundation for Insurance Edu- 
~~ and will enter the graduate school 

University of Pennsylvania in June. 
pi completing the three years train- 
ing course he will become a teacher of 
life insurance. He is a Wharton School 
graduate and entered. life insurance as 
an agent in Chicago. Following war ex- 
perience in Navy he joined Kansas City 
Life as supervisor of its advertising and 
sales promotion programs. 

Mr. Cummings will be succeeded by 
Dick Haggman, who has been press 
relations head of Kansas City Chamber 
of Commerce and prior to war service 
was a copy writer and production man- 
ager for a national advertising agency 


HAIGHT, DAVIS & HAIGHT, Inc. 


FRANK J. HAIGHT, President 
Consulting Actuaries 


INDIANAPOLIS 
Kansas City 





Omaha 











serves and claims are presented in 
separate schedules analyzed by line of 
insurance, 

4. The total information given in the 
entire statement is more extensive than 
in the present statement. 

5. Instructions are separated from the 
statement and are more precise and ex- 
tensive than heretofore. 

6. All schedules have been carefully 
revised, amplified in some respects, sim- 
plified in others, and standardized as far 
as practicable. 

The committee believes the new form 
provides a clearer portrayal of a com- 
pany’s affairs and condition than the 
present form in a more compact and 
orderly arrangement and that it meets 
the needs of supervising officials, the 
companies and the public. It has been 
referred to, and is being studied by, 
a special blanks committee of insurance 
department representatives appointed in 
1941 


LATE NEWS 


Leroy A. Lincoln, president, Metro- 
politan Life, has been elected a director 
Chase National Bank. 

Milo W. Wilder, Jr., former financial 
vice president Mutual Benefit, has be- 
come head of John J. Reynolds, Inc., in 
it’scorporate financing division. 

PEORIA CLU SEMINAR 

The Peoria CLU chapter will present 
an “Estate Planning Seminar” for life 
insurance men, trust officers and attor- 
neys of Central Illinois on May 14. 
Robert R. Girk attorney at law, will be 
the speaker and be in charge of all ses- 
sions. Mr. Girk is a lecturer at the 
Purdue University Life Insurance Mar- 
keting Course and the University of 
Kansas short course. Chester T. Ward- 
well, CLU, general agent, Connecticut 
Mutual, is general chairman. President 
of the chapter is W. Deweese Johnson- 
CLU, Massachusetts Mutual. 








| HEARD on the WAY 











When George S. Van Schaick, retir- 
ing vice president of the New York Life 
and former Superintendent of Insurance, 
New York State, re-enters the practice 
of law it will be in association with 
Milton B. Ignatius of 150 Broadway, 
New York, one of the leading members 
of the New York City bar. 


Paul F. Clark, 
cock Mutual Life, who has been visiting 
arrived in California Wednes- 
day on his way back to Boston. 


president, John Han- 


Hawaii, 


Abner Kalisch, Newark lawyer, who 
was in war claim service under the 
Judge Casablanca and 
Rome, left Newark recently for Rome 
where he will practice law as a member 


Advocate in 


of a new firm which has been organized 
Kalisch & Beltramo. Mr. 
Bannigan is a New York lawyer who 
utility law. The 
other member of the firm is Mario 
Beltramo. 


—Bannigan, 


specializes in public 


A graduate of Newark Academy and 
of Princeton, (where he majored in 
philosophy), Abner Kalisch went with 
Colorado Milling & Elevator Co., Den- 
In 1936 he 
returned to Newark and went with his 
father and uncle in the law firm of 
Kalisch & Kalisch which among other 
clients has The Ocean Accident. With 
this firm he studied law for three years 
and was admitted to the New Jersey 
bar in 1939. In the following yéar he 


ver, after leaving Princeton. 


joined the Army as a private; took part 
in the invasion of Casablanca as a sec- 
ond lieutenant and was a captain when 
he left the Army. While in war service 
he was transferred to the United States 
claim service, serving first in Casa- 
blanca and then in Italy. Work consisted 
of investigation of personal injury and 
property damage claims filed against the 
U.S. Army by nationals of other coun- 
tries, including Arabians. 


Mr. Kalisch was in Naples for eighteen 
months until February, 1945, and then 
returned to Washington in the produc- 
tion division. In August, 1945, he 
opened an office in Rome for the United 
States Commercial Co., a subsidiary of 
Reconstruction Finance Corporation 
which handled trade between Italy and 
United States under government con- 
trol. The office was closed in October, 
1946. Later, he formed an export and 
import company in Italy. While there 
he received the Italian Government deco- 
ration of Knight of the Cross. He re- 
turned to the United States on Decem- 
ber 1, 1947, and recently the firm of 
Bannigan, Kalisch & Beltramo was 
formed. 


Thomas B. Sweeney, Sr., general 


agent, Equitable Society, Wheeling, W. 
Va., who recently wrote a book of 
poems, “Flight to Erin,” and who is 


about to have published a new book on 
life insurance, says that his book of 
poems was written as a tribute to his 
grandfather, Thomas Sweeney, who was 
born in Armagh, Ireland, and brought 
to this country by his father and mother 
in 1808. The family made its home in 
Delhi, N. Y. After the War of 1812 
they moved to Nashville, Tenn., where 
there was a relative. 

“They got as far as Pittsburgh in a 
covered wagon, but a catastrophe inter- 
fered with the plan,” said Mr. Sweeney. 














fidence to Box 1787, 











GENERAL AGENCY OPPORTUNITY 
SEATTLE, WASH. 


Large Eastern Company seeks man with good sales and supervisory 
experience, desirous of locating in Seattle. 
and every assistance available to build successful agency. Our or- 
ganization knows of this situation. Write fully, in complete con- 





Most attractive set- -up 








THE EASTERN UNDERWRITER 
41 Maiden Lane, New York 7, N. Y. 








Ford Insurance Manager 


Roy L. Jacobus has been made diree- 
tor of insurance for Ford Motor Co, 
For fourteen years he has been with 
Montgomery Ward & Co. and he is a 
director of the Midwest Insurance Buy- 
ers Association. 


NSLI Talk in Los Angeles 


Robert M. McCurdy, city manager of 
Pasadena, and vice chairman of Ameri- 
can Legion National Rehabilitation Com- 
mission, discussed trends in legislation 
affecting VA insurance, in a talk before 
Los Angeles Life Insurance Managers 
Association, Inc., on April 26. He said 
there are fifty-two bills before Congress 
affecting NSLI, and 5,200,000 insurance 
policies are in force. 





“My great grandfather, Thomas Sweeney 
I, was drowned and his family remained 
in Pittsburgh until 1830, the boys being 
apprenticed in an iron foundry there. 

“In 1830, my grandfather selected 
Wheeling to be his future home. In 
fact, through ambition, energy and en- 
thusiasm, he made Wheeling and _ its 
progress the chief objective of his life. 
He bought an iron foundry in North 
Wheeling and manufactured all kinds 
of iron products such as stoves and 
implements. Then he included the man- 
ufacture of glass in his ambitious 
scheme. 

“T have been impressed by the new 
book ‘Wheeling Glass,’ by Josephine Jef- 
ferson, giving pictures of Sweeney glass. 

“Grandfather became president of the 
Manufacturers & Farmers Bank of 
Wheeling and built boats which plied 
between here and New Orleans. He was 
elected a member of the Virginia Legis- 
lature and served in the lower and 
upper houses. He was president of the 
company which built the Suspension 
bridge and it was through his influence 
that the B. & O. came to Wheeling. 
His whole life was one of service to the 
community.” 


Rufo Z. Alhambra, a representative of 
the United States Life’s Brainard & 
Black Agency, Honolulu, has just com- 
pleted a period of advanced training and 
instruction given by the company’s home 
office officials in New York. Mr. Alham- 
bra, who is one of the top producers of 
the company, made the trip to New York 
by air and was accompanied by his wife. 
During 1947 Mr. Alhambra achieved 
membership in the Starr Club, United 
States Life’s top production club. He 
has qualified for the National Quality 
award for three successive years. 


The Prudential Assurance Co. of 
Great Britain has made public its 1947 
figures. Assets for the first time have 
reached £500,000,000. Since the war new 
Ordinary business has risen from £30,- 
805,198 in 1945 to £99,700,000 in 1947. 

In the Ordinary branch 168,793 poli- 
cies were issued, premium income being 
£25,000,000 

In Industrial branch 2,166,051 policies 
were issued, premium income being 
£35,642,000. Last year the Industrial pre- 
miums increased by £3,600,000 

Industrial branch fund at end of the 
year was £297,450,000. Ordinary branch 
fund at end of the year was £177,040,000. 

The annual valuation covered 31,827,- 
000 policies for £862,178,000. ; 

Uncle Francis. 





HERMAN REINIS 
Brooklyn General Agent 
The Manhattan Life 


(Founded 1850) 
50 Court St. MAin 4-7951-2-3 
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British Prudential Thanks To 
McMillen Agency For CARE Gifts 


The Clifford L. McMillen agency of 
Northwestern Mutual Life, New York 
City, sent to England a number of 


CARE packages whose costs were taken 
care of by contributions received from 
members of the agency at its last annual 
Christmas party. The packages were 
sent to Rupert Thorp, one of the man- 
agers of The Prudential Assurance Co., 
Ltd., Holborn Bars, London, which is 
the largest individual insurance company 


in Great Britain. 

Contents of the majority of the pack- 
ages consisted of food, but there was 
also included some clothing for both 


adults and infants. 

A letter was received by the agency 
from all of the “beneficiaries” saying in 
“Tt is not entirely the receipt of 


part: 

such commodities which touches our 
hearts and the joy of being able to take 
home something which has become 


scarce in the Old Country, but the kindly 
thoughts which prompted the donors to 
provide these benefits for those not so 


fortunately situated. We are all most 
truly grateful for your kindness and 
generosity and we send you our most 
cordial greetings.” 


Mr. Thorp turned over the distribu- 
tion to J. L. Cogsdale, Prudential’s staff 
controller, and Mr. Cogsdale sent a warm 
letter to the New York Agency reading: 


“On behalf of my wite and myself 
will you please accept, and pass to all 
of our unknown generous friends, our 


grateful appreciation and thanks for the 
very uaa iene and most welcome 


MARION J. MORRIS ADVANCED 

Marion J. Morris has been elevated to 
the managership of The Prudential’s 
Chicago district office No. 2, to fill the 
vacancy created by the recent transfer 
of Robert W. De Pau, Jr., to manager 
of Prudential’s Miami district office. At 
the time of his appointment, Mr. Morris 
was assistant manager of the company’s 
Chicago district office No. 6, where in 
1928, he started his insurance career as 
an agent. In his new capacity Mr. Mor- 
ris will supervise the sales and servicing 
of all types of life insurance in Chicago’s 
Loop district. 


FIRST MORTGAGE BONDS SALE 

Houston Lighting & Power Co., Hous- 
ton, has concluded arrangements for 
the sale to a group of five life insurance 
companies of $15,000,000 of first mortgage 
bonds, carrying 3% interest, due in 1987. 
Purchasing companies are New York 
Life, $9,500,000; Mutual Life of New York 
and Penn Mutual, $2,000,000 each; Provi- 
dent Mutual, $1,000,000; and American 
National, Galveston, $500,000. 


PHILADELPHIA LIFE GAINS 

The quarterly report of Philadelphia 
Life shows continued increases in paid 
for business. Totals for the first three 
months of 1948 reveal a gain of 67% 
over the corresponding period of 1947. 
Paid for business for the first quarter of 
this year amounted to $5,903,134 com- 
pared to $3,530,905 in 1947. Total busi- 
ness in force reached an all-time high 
of $92,086,932. 


GEORGE C. | ay CHING DEAD 

George C. K. Ching, a representative 
of Lincoln National Life in Honolulu, 
died recently of cerebral hemorrhage. 
He was 37 and had been associated with 
the company since 1944 as a representa- 
tive of Theo. H. Davies & Co., Ltd. 
Mr, Ching ranked high among his com- 
Pany’s personal producers, and_ had 
achieved Million Dollar Round Table 
membership in the 1946 and 1948 or- 
ganizations. 


gifts? I only wish I could convey ade- 


quately to you the expression of sur- 
prise and pleasure made by my wife 
when she opened her parcel. I can 


assure you we shall thoroughly enjoy 
all the good fare you have kindly sent us. 

“For the parcels containing food and 
clothing for very young children I ob- 
tained the names of our younger married 
men with children of suitable ages and 
ascertained by ballot the fortunate 
recipients. 

“To make the best use possible of the 
remaining food packages I divided them 
and distributed the contents among some 
other members of our staff. Naturally, 
they also were very appreciative of the 
kindly thoughts and gifts sent from our 
friends in your organization and have 
asked me to forward to you the enclosed 
letters.” 

Robert U. Redpath, Jr., CLU, of the 
McMillen agency, said to The Eastern 
Underwriter: 

“So far as we in this agency are 
concerned this stands as the best thing 
we did at Christmas and we shall cer- 
tainly repeat it again. Our thought is 
that other groups in the life insurance 
business might hear of this incident and 
thus be encouraged to embark on simi- 
lar projects next Christmas which can 
only result in similar satisfactions to 
themselves and prove of benefit to 
friends that can be made abroad—small 
but perhaps important reflections of the 
spirit engendered through the ‘Friend- 
ship Train.’” 


GEORGE M. SCHOENER HONORED 

George M. Schoener, agent in Grand 
Rapids agency of Mutual Benefit Life, 
was honored at a dinner this week. The 
occasion was to celebrate his twentieth 
anniversary with the company and 
twenty years of consecutive weekly 
production. 


Wilder Resigns From Board 
Milo W. Wilder, Jr., formerly vice 
president and director of Mutual Bene- 
fit Life, Newark, N. J., resigned from 
the board of directors on Wednesday, 
April 21, according to announcement by 
President John S. Thompson. This ac- 
tion was taken by Mr. Wilder because a 
continuation of his directorship would be 
incompatible with the new connection he 
has made with John J. Reynolds, Inc., 
real estate firm in New York City. 
MANHATTAN LIFE COURSE 
Weekly Classes for General Agents and 
Supervisors on Business and 
Insurance Taxation 

A group of sixteen Manhattan Life 
general agents, supervisors and agents 
from New York City attended the first 
of a series of weekly classes at the com- 
pany’s home office on the subject of 
business and insurance taxation recently. 
The complete course will run for twenty- 
five weeks and is under the supervision 
of Hermine R. Kuhn, first field assistant 
of the company. 

Vincent W. Edmondson, agency vice 
president, opened the first class session, 
outlining the objectives of the course. 
Thomas E. Lovejoy, Jr., first vice presi- 
dent; Elder A. Porter, secretary and 
actuary, and D. Theodore Kelly, vice 
president, were also present at the first 
meeting. 

Regular question and answer sessions 
will be a feature of all the weekly meet- 
ings, which will be held Wednesday 
afternoons for two hours. Regular ex- 
aminations are also part of the course. 

During the twenty-five class schedule, 
it is planned to have a number of guest 
speakers from outside the company. 


AGENCY MANAGEMENT 

Sixty-four general agents, managers 
and home office executives from the 
United States, Canada and Hawaii will 
be awarded diplomas by the Agency 
Management Association for successful 
completion of the two weeks’ school in 
agency management held recently at 
Coronado, Calif. 





Syracuse Assn. Puts on Lively Meeting 


Top row: Myron Barlow, 

Hunter, 

Ceremonies. 
Bottom row: 


at Davenport, guest speaker; 


Syracuse Life 


of Iowa at Davenport. 
William Hunter, 
ropolitan, was master of ceremonies. 
manager Prudential; Fletcher Petrie, 
Metropolitan. 


State Mutual, 
John Hancock, Seminar Chairman; 


Fletcher Petrie, John Hancock; Newell C. Day, 
James Lucas, 


Underwriters Association 
Hotel Syracuse, featured speaker being Newell C. 
Myron Barlow, State Mutual, is president of the association. 
John Hancock, led off with a sales seminar. 
Other speakers were, Emil Wunder, 
John 
Publicity chairman for the association which got good attention in 





William 
Wallace Grosh, Metropolitan, Master of 


President Syracuse Assn.; 


Equitable of Ia. 


Metropolitan; Emil Wunder, Prudential. 


lively April 15 at 
general agent for Equitable 


Staged a meeting 


Day, 


Met- 


assistant 


Wallace Grosh, 


Hancock at Oswego; James Lucas, 


the papers, is Henry M. Lipes, Phoenix Mutual. 


Northwestern Mutual’s 
First Quarter Report 


IN FORCE AT ALL-TIME HIGH 


Second Largest First Quarter in History 
of Company Reported by Presi- 
dent Fitzgerald 

A high level of insurance purchases 
characterized the first three-month pe- 
riod of 1948, which was the second 
largest first quarter in the history of 
the Northwestern Mutual Life, Edmund 
Fitzgerald, president, reported to the 
board of trustees. 

Although there has been a slight in- 
crease in insurance terminated through 
lapse or surrender, the record is still far 
better than normal, he said. Further 
improvement was shown over the favor- 
able mortality record of 1947. Insurance 
in force has grown substantially and is 
at an all-time high of $5,493,777,291 on 
1,313,101 policies. Sales in the quarter 
were $115,804,936, with an additional $6,- 
406,481 in revivals and dividend addi- 
tions, and $1,005,638 in life annuities paid 
for. 

Leading 





general agencies in_ sales 


were: Victor M. Stamm, Milwaukee; B. 
J. Stumm, Aurora, Ill; Jamison & 
Phelps, Chicago; P. T. Allen, Buffalo; 
C. L. McMillen and Krueger & David- 
son, New York City; A. C. F. Finkbiner, 


Philadelphia; John R. Mage, Los An- 
geles; Marue A. Carroll, Oshkosh, Wis.; 
Merritt Mason, Toledo; Charles R. 
Eckert, Detroit, and Frank R. Horner, 
Madison, Wis. 
Financial Operations 

Total income of the Northwestern Mu- 
tual during the first quarter was $85,- 
789,105, consisting principally of $56,389,- 
927 in premiums, and $15,238,854 in in- 
terest and other earnings on invest- 
ments. Disbursements totaled $50,630,- 
937, and included taxes of $2,078,439: 
dividends to policyholders, $10,673,494, 
and payments of $15,625,018 on 3,715 
death claims. All payments to policy- 
holders and beneficiaries totaled $33,204.,- 


400, with an additional $7,260,487 paid 
beneficiaries from funds left with the 
company under income plans of settle- 
ment. 
Investment Trends 

New investments in the first quarter 
were made at a rate of interest above 
that of the same period in 1947, Presi- 
dent Fitzgerald said. The demand for 
mortgage money to finance new home 
construction has continued, and the 
mortgage loan account of the company 


increased by over $15 millions during the 
quarter. 

Included in the total of $2,186,955,923 
of assets, were bonds of $1,762,942,218 
and preferred stocks of $48,992,620, both 
at admitted asset value. Among _ the 
other assets were $206,895,900 in mort- 
gage loans, including $77 millions in 
residence loans; $36,601,217 in real estate 
investments, land contracts, home office 
and farm c perties ; $67,714,169 in policy 
loans, and $16,031,021 in cash. 


Minnesota Mutual Plans 
Four Regional Meetings 


The first of four regional sales meet- 
ings to be conducted by Minnesota Mu- 





tual Life was held this week. Sites 
selected include Pleasanton, Cal., Chi- 
cago, Virginia Beach and Hot Springs 


and their wives 
meetings 


More than 600 field men 
are expected to attend the 
which will run through May 12 

The program will feature the introduc- 
tion of new sales materials, a discussion 
of the market for life insurance in 1948, 
prospecting conservation, a new training 
program, and an analysis of Minnesota 
Mutual’s policy contracts. 


Harold J. Cummings, president of the 


company, will head the home office staff 
participating in the program. Alan D 
Hi: irmer, director of agencies, J W. Glad- 
ders, superintendent of agencies, Arthur 
W. Theiss, director of publicity and ad- 
vertising, and Dihl Lucus and W. J. 


Hadlich, will 


accompany 


assistant superintendents, 
Mr. Cummings. 
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MEETING OF U. S. 
COMMERCE 


ANNUAL 
CHAMBER OF 
The annual meeting of Chamber of 
Commerce of the United States is being 
held this week in Washington. This is 
a gathering which brings together an 
imposing array of top-ranking leaders 
in government and business and because 
of the growing stature of problems con- 
fronting American business the affair 
is one of great importance. 

Theme of the program of the meeting 
is “Building a Strong America” and all 
that 
will be approached with that theme up- 


the issues will be under discussion 
permost. 

The Chamber says the purpose of the 
meeting is to chart a course for business 


that will assure the fullest measure ot 
America’s economic development. “Real- 
izing that business must have a larger 


aspiration than that of strengthening the 
economic structure solely for the benefit 
of business the program committee saw 
to it that a large place was given to 


human relationships,” it says. 

Taking note the crisis in inter- 
national affairs the committee has also 
given to the program strong inter 


national flavor. Secretary Marshall, at 
the opening session, discussed European 


recovery in relation to our own economic 


well being. The popular feature of Con 


vressional dinners again brought to- 


gether Congressional delegations and 


their homefolks. <A luncheon 


role of 


special 


Tuesday emphasized the women 
international affairs 


M rs. W oodrow 


wives of the Supreme 


in national and 
Mrs. Harry S. 


Wilson 


Truman, 
and the 
Court Justices were luncheon honor 
guests. 

forum was on Wednes 
with Carl N. 


Chamber insurance committee, presiding. 


The insurance 


day, Jacobs, chairman, 


Senator Alexander Wiley, chairman of 
spoke on 
State 
regulation of insurance was discussed by 


Newell R. 


Minnesota 


Senate Judiciary Committee, 


insurance and the anti-trust laws. 
Johnson, vice president, 
Mutual 


president of National Association of In- 


Life, and former 


surance Commissioners. Viewpoints of 
regulation from standpoint of sound 
public policy were discussed by John 


F. Sinnott, Assistant Attorney General, 
and William 
Federal 


T. Kelley, general counsel, 


Trade Commission. 


RAILROAD BONDS 


The life insurance companies of the 
United States had a total ownership 
of railroad bonds at the 1946 
which reached $2,926,000,000, a decline of 
$83,000,000 from the aggregate of $3,- 
009,000,000 owned at the 1945. 
railroad reached 


cl se of 


close of 
Percentagewise, bonds 
the lowest point in the twenty-five years 
1921 to 1946 which detailed 
available. The Institute of 
Life Insurance says that at the close of 
1946 they represented only 6.1% of total 


from for 


figures are 


assets of all companies, which compared 
with 21% in 1921. 

During the 
the life companies increased their ag- 


twenty-five year period, 


gregate holdings of railroad bonds, but 
the percentage of total assets invested 
in such bonds declined persistently. In 
1921 total holdings were $1,668,000,000. 
Commenting on the situation Institute 
of Life Insurance says: 

In the period when railroad expan- 
sion required large blocks of financing, 
life insurance reserves were placed to 
an important degree in this field. Life 
insurance dollars at work in this way 
contributed extensively in helping to ex- 
tend the railroads to all sections of the 
country. In 1905, about one-third of total 
life insurance were in railroad 
bonds. They are still at work in financ- 
ing the continued operation and mainte- 
nance of these roads, but since 1930 
there has been little expansion in such 
investments. The aggregate of policy 
funds invested in railroad bonds by the 
life companies has not varied much more 
than 5% above or below the 1930 figure 
of $2,908,000,000. 


p=, 


assets 





Dr. Louis I. Dublin, second vice presi- 
dent, Metropolitan Life, last week con- 
ferred with President Truman concern- 
ing the recent attack on a Jewish medi- 
cal convoy in Palestine in which many 
leading physicians and scientists were 
killed or wounded by Arabs. He visited 
The White House as a representative of 
the Hadassah Medical Reference Board 
and presented a letter signed by seventy- 
four American scientists asking that 
some action be taken to prevent recur- 
rence of similar attacks. Also, while in 
Washington, Dr. Dublin attended execu- 
tive committee meeting of the National 
Health Assembly which is developing 
a strong public health program. 

ae Re 


Lawrence B. Carey has resigned as 
New Jersey Commissioner of Banking 
and Insurance to become executive vice 
president of the Trust Company of 
New Jersey in Jersey City. The change 
becomes effective May 1. Mr. Carey, a 
resident of Plainfield, was formerly pres- 
ident of the Plainfield National Bank. 








Left to right: Eugene Holman, Theodore M. Riehle and Dr. Claude Robinson. 


Theodore M. Riehle, general agent for Equitable Society, has been succeeded as 
president of the Economic Club of New York by Alfred P. Sloan, Jr., chairman of 
General Motor Corporation’s board. In accompanying picture Mr. Riehle is shown 
with Eugene Holman, president, Standard Oil Co. of New Jersey, and Dr. Claude 
Robinson, president, Opinion Research Corporation. Messrs. Holman and Robinson 
were speakers at the 165th dinner meeting of the Economic Club, held at Hotel 
Astor on April 21. Mr. Riehle served as president for two years and he has been 


elected for a three-year term as a member of the club’s board of directors. 


Mr. 


Riehle was particularly fortunate as president in having a large number of out- 


standing speakers at the dinners of the club. 





Frank E. Burke, Jr., 90 John Street, 
has accepted the chairmanship of the in- 
surance agents division of the 1948 Joint 
Campaign of the New York City Cancer 
Committees, Thomas A. Morgan, chair- 
man of the board of the Sperry Corp. and 
chairman of the commerce and industry 
division for the $1,750,000 campaign, has 
announced. 

* £9 

Cad P. Thurman, Louisville, is now di- 
rector of the State Division of Insurance, 
Kentucky. He succeeds Harry B. Wil- 
son. Mr. Thurman has been state agent 
in Kentucky for the Continental Insur- 
ance Co. of America Fore Group, for 
twenty years. 





Left to right: John C. Evans, Jesse S. 
Phillips, G. F. Michelbacher. 


John C. Evans, president of the Great 


American fire companies; Jesse S. 
Phillips, chairman of the board, and 
G. F. Michelbacher, president of the 
Great American Indemnity, were at the 
three-day conference of Great American 
Group executives at the Skytop Club, Sky- 
top, Pa., last week. This meeting was held 
jointly with fieldmen from the middle 
eastern district. Approximately sixty 
were in attendance at the Pocono Moun- 
tain resort. 


Stanley F. Withe, Jr., whose father, 
Stanley F. Withe, is manager of the 
advertising and publicity department of 
the Aetna Life Affiliated Cos., has been 
at West 
Hartford of the Robbins Co., manufac- 


appointed district manager 


turers of service emblems and metal and 
plastic novelties. Mr. Withe, Jr., after 
graduation from Kingswood School in 
1939, attended the sales school at the 
home office of the Aetna Casualty & 
Surety Co. He has been with the New 
York office of the Parker Pen Co. 


Robert G. Wall (left) and 
W. Howard Cox 


W. Howard Cox, president of Union 
Central Life, is shown in accompanying 
cut as he was presented with a specially 
made Skeet gun by Robert G. Wall, a 
member of the company’s New_York 
agency and president of Union Central 


Half Million Dollar Club. The gun, 
presented in recognition of President 
Cox’s fortieth anniversary with the 


Union Central, is the gift of members 
of the Half Million Dollar Club who 
were assembled in Cincinnati for its an- 
nual convention. Mr. Cox, a great lover 
of outdoor life, is a skillful marksman. 
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Insurance Man Gives Eye Witness 
Account of Bogota’s Uprising 


Alfred H. Winston, manager of the 
United States Life’s Cuban branch and 
assistant director of agencies of that 
company’s Latin American division, now 
the home office at 8+ William 
New York, had the unusual and 
experience early this month of 
being in Bogota, Colombia, when Jorge 
E. Gaitan, Liberal party leader, was 
assassinated. Mr. Winston and James 

Fishwick, Bogota manager of United 
‘States Life, were lunching on the day 
of the assassination (April 9) at the 


visiting 
Street, 
exciting 


Anglo-American Club close to Gaitan’s 
office on Seventh Avenue, Bogota. (Mr. 
Winston had come to Bogota March 27 
on a routine field trip.) 

The time was 1:05 p.m. on April 9 
when Jorge Gaitan left his office, pre- 
sumably for lunch. A minute later he 


had been shot three times in the back 
by an unknown assailant. Rushed to a 
clinic he died about forty-five minutes 
later. His death touched off an uprising 
which has been called the most violent 
in the history of Colombia and which 
resulted in more than 500 dead, 2,000 
wounded and property damage—due to 
dynamiting and fires—of 500,000,000 
Colombian pesos, or approximately $300,- 
000,000. Fire insurance company 
are not yet determined as relatively few 
of the policies on Bogota properties 
covered against riot and civil commotion. 
Likewise, the hazards of insurrection 
and revolution are not covered by 
present-day policies in Colombia because 


losses 


of the previous poor experience sus- 
tained. The extent of the insurance loss 
should soon be determined as a com 
mittee of companies—both local and 
foreign—is now engaged in a survey ot 
the damage and will decide as to the 


course of action to be taken on payment 
of claims. About half a dozen American 
companies do business in Colombia, plus 
the Colombiana, a native company which 
writes all lines of insurance, and about 
eighteen English fire companies. 

The United States Life has so far 
received no death claims as a result of 
the uprising, the reason being (in Mr. 
Winston’s opinion) that most of those 
killed were of the poorer classes who 
do not have the money to buy life in- 
surance. ; 


When interviewed by a reporter of 
The Eastern Underwriter several days 
ago Mr. Winston appeared none the 
worse for his exciting experiences in 
Bogota but the memory of them will 
linger in his mind for a long time to 
come. Fortunately, neither he nor Mr. 
Fishwick were molested, but they had 
at least one close call. The natives, 
although in intoxicated condition, re- 
spected American and foreign ” igs and 
did damage to few properties carrying 
such flags. 

On April 17 Mr. Winston, accompanied 
by Mr. Fishwick’s wife and four children, 
left the Colombian capital in a U. S. 
Army plane, flew to Panama and from 























New York. 


head- 


Field, 


his Havana 


La Guardia 
returning to 
quarters today. 


there to 
He is 


3ogota, and 
course, 


Mr. Fishwick remained in 
the United States Life is, of 
continuing to do business there. Its of- 
fice, located across the street from a 
bank, was neither damaged nor looted. 

Asked to describe some of his most 
vivid impressions of the tense hours 
following Gaitan’s death Mr. Winston 
said: 

“T will never forget the tragic face 
of the waiter who approached us in 
the Anglo-American Club and excitedly 
told us that Jorge E. Gaitan had been 
shot. We simply did not believe him; 
thought that it was just another rumor. 


But we knew it was true a minute or 
so later when another American rushed 
out on the club balcony and saw the 
mob dragging the assailant down the 


street toward the capitol building where 
the meetings of the Inter-American Con- 


ference were being held. Mariano 
Ospina Perez, President of Colombia— 
a member of the Conservative party— 


was in Palacio de Narino at the time. 
No one knows how or when he got away 
to safety. 

“We balcony ourselves and 
the scene of bedlam in the street which 
greeted our eves was simply unbeliev- 
able. Thousands of people in ugly moods 
were starting to show vengeance for 
the loss of their hero by burning and 
looting buildings. Mob rule took con- 
trol of the city and held it for twenty- 
four hours. The heart of the city was 
reduced to ruins. If we had attempted 
to leave the club at that time our lives 
certainly would have been endangered. 
To our surprise there wasn’t a policeman 
to be found in the city; they had all 
disappeared. 

“Soon it 


ran to the 


started to rain which had a 
somewhat quieting effect on the mob. 
We left the club while it was raining 
and, unmolested, drove out to Chapinero 
in the residential section where Mr. 
Fishwick lives. There we settled down 
beside his radio. It was obvious to us 
at the time, that the National Radio 
Station of Colombia changed hands twice 
in two hours—from the Government to 
the mob and back again in the Govern- 
ment’s hands. Under such circumstances 
we would hear varying reports. The 
Government’s announcer would - say, 
‘Everything is now under control,’ but 
some minutes later a leader of the mob 
would give radio instructions to all 
citizens to rally to the cause of their 
slain political leader. 

“My sympathies were for the Bogota 
merchants, some of whom were killed 
in defending their stores. The wisest of 
them put pictures of Gaitan in their 
windows which helped to keep the mob 
away. But very few stores escaped loot- 
ing and it was an incongruous sight to 
see beggars wearing beaver or mink 
coats, bootblacks getting drunk on old 
vintage champagne, or still other beg- 
gars carting away new refrigerators and 
washing machines—loot from the stores. 


Filled with liquor, they were all high 
and dangerous spirits. 

“Before leaving the residential section 
we helped relieve the minds of some 
anxious mothers by making four trips to 
a school about ten blocks away and 
evacuating children. For safety’s sake 
they had been ordered to evacuate as 
no one knew when the uprising would 
subside. Bogota’s schools, I understand, 
will not resume classes until May 15. 

“It wasn’t until after dinner that we 
mustered up enough courage to return 
to the center of the city. We knew 
that there had been plenty of trouble 
there, but we were unprepared for the 
devastation which we found. One reason 
why we were not hurt was because 
the robbers were intent on getting away 
with their loot. But one young fellow, 
very drunk, gave us a scare when he 
brandished a machete in one hand and 
a pickaxe in the other, as we hurried 


by him. We arrived at our apartment 
safely, turned on the radio, and then 
realized that the reassuring words of 
the Government announcer, that ‘order 


is being restored,’ were completely un- 
true. We could hear the sounds of gun- 
fire and explosion over the air, as whole 
city blocks were ruined. We were thank- 
ful that we were safe and sound indoors. 

“The situation became all the more 
nerve-racking when the mob released 
all prisoners from the jail and destroyed 
government records indicative of their 
crimes. Thus, murderers and other types 
of convicts roamed the city at will and 
it is felt that they were partly at fault 
in the great damage done.” 

Some semblance of order was restored, 
Mr. Winston said, when martial law 
was declared and curfew went into effect 
He stayed in his apartment for three 
days, obeying the martial law. And he 
felt great relief when arrangements were 
made so that he and the Fishwick family 
could be ev: acuated fro m Bogota 

*x 


Alberta’s alin Superintendent 

E. R. Hughes, who has been appointed 
Superintendent of Insurance and Fire 
Commissioner for the provincial govern- 
ment of Alberta, Canada, has been a 
member of the provincial civil service 
for seventeen years. A native of Ma 
berly, Lanark County, Ontario, he at- 
tended public schools in Edmonton and 
later became a student at University of 
Saskatchewan and of the norma 


1 school 


there. After joining the Alberta Civil 
Service he acted as chief clerk and sec 
retary in the Attorney General’s depart 
ment. Since August 1, 1946, he has been 


registrar of companies. He will con 
tinue to act as chairman of the provincial 
civil service commission 

The appointment of Mr. Hug fills 
the vacancy caused by the promotion of 
Ralph R. Moore to the post of deputy 
minister of economic affairs. 


rhes 


The appointment is also announced 
Austin Bridges as Deputy Fire Commis- 


sioner. For some years he has been 
chief inspector in the Fire Commis- 
sioner’s office. 


Hadley and Troth Members of 
Scout Troop Committee 


On the occasion of the 
Troop No. 11, Boy Scouts of 
of Grace Episcopal Church, 


America 
Plainfield, 


N. J., April 12, W. L. Hadley of The 
Eastern Underwriter and Paul H. Troth, 
Jr., of the agency department, Home 
Life of New York, were again united 
in one common endeavor. Mr. Hadley, 
is institutional representative and Mr. 


Troth in charge of advancement activi- 
ties of the troop. 

Lt. Col. Troth is an Eagle Scout and 
at one time was scout master of Troop 
No. 11. James W. Hadley of The East- 
ern Underwriter business staff is also an 
Eagle Scout and matriculated to that 
honor under Scout Master Troth. 

The reborning of Troop No. 11 was 
largely the work of W. Hadley and 
it would not surprise those who know 
him that Old Bill Hadley will enlist as a 
Cub Scout in the first Cub Pack con- 
nected with Troop No. 11. 


reactivation of 


Booker T. Washington Birthday 
Memorial 


George E. Allen, well known in insur- 
ance circles and former vice president 
of Home Insurance Co., is national chair 
man of the Booker T. Washington 
Birthplace Memorial, established at the 
birthplace of the famous Negro educator 
in Franklin County, Va., to 
rate his life and to perpet ite his 


commemo 
ideals 









ind teachings. The Birthplace Memorial 
program has ye adebeend by all of the 
Governors of the states and the 79th 
Congress by special act advancing the 


financing of the project 
the issuance of 5,000,000 Box 
Washington commemorative | 
These will be sold for 
the difference between the par 


by authorizing 
ker T 


a dollar 








ing toward the Memorial program 
The purpose of the fund is to bros 
the field of Negro education, particular] 
technical education. The proceeds will 
be used to establish and support indus- 


trial training schools, such as seven 








Institute, which Booker = hg ishi 
founded in Alabama. Pu he di 
1915 it had become th Fede schoo’. ot 
its kind in the worl Id. It was Washin 
ton’s thesis that in the great leap from 
slavery the Negro for a time must learn 
to live on the produce of his hands and 
glorify common labor by added skill. The 
fund will undoubtedly se the economic 
status of the Negro throughout the 
South by perpetuating the work of : 
great Negro leader 

* * * 


Insurance in Report of Public Service 
of New Jersey 

In the annual report Public Service 

Corp. of New Jersey for 1947, the amount 


of fire insurance in force at the close 
of the year is given as $209,547,753. 
Sick benefits and other payments on 


account of illness to its 21,282 employes 
were $1,247,839. For the benefit of em- 
ployes and their beneficiaries under the 
Welfare and Group insurance plans and 





under the State Workmen’s Compensa 
tion Act there was disbursed $3,270,460 
rhis figure includes $185,184 for the cost 


tion but excludes Socia 


of administra l 
Federal old- 


curity taxes, namely age 
benefits tax and Federal and state un- 
employment insurance taxes. Under the 











law, the companies and ro each 
pay one-half of the Federal o ge bene- 
fits tax; in 1947 the c apnnies wai 1% 
on each employe’s salary or wages uj 
to $3,000. The companies in 1947 paid 
3% under the Federal and .9% under the 
state unemployment insurance taxes o1 
salaries and wages of employes up t 
$3,000. Under the New le rsey State un 


employment insurance tax, payments of 
1% of salaries and wages up to $3,000 were 











made by employes he companies dis 
bursed $886 in « ‘tion with Nation: 

Service Life Insurance premiums paid by 
employes and assumed by the companies 


The companies expended under the 
Welfare ‘Plan $2,388,773 divided 
lows: pensions $1,037,384; death bene- 
fits $103,550; sick benefits and other pay- 
ments on account of i 
wages and salaries before mentioned, $1,- 
247,839. There were 217 persons added 
to the pension rolls, and 104 were re- 
moved because of death, leaving 1,219 on 
the rolls at the end of the year 


as [0 





illness included in 





During the year the companies con- 
tributed $450,786 for premiums on Group 
insurance. A portion of the premium 


was also contributed by the employ es un 
der the plan. The corporation’s Group 
insurance plan on December 31, 1947, 
covered 19,433 employes. Insurance in 
force on that date was $51,993,087 an aver- 
age of $2,676 per employe insured. In 
1947 payments totaling $568,000 were 
made in 220 death and disability cases to 


beneficiaries under the plan. Total pay- 
ments of $9,498,500 have | 





been made to 
3,671 beneficiaries since the plan was in 
augurated in 1925. 

Payments under 
pensation Act totaled 
was added under the Welfare Plan $32,- 
631 beyond the legal requirements, mak- 
ing a total of $245,717. 


the Workmen’s Com- 
$213,086 to which 








Page 16 











April 30, 1948 








Buyers Hear Dineen on 
Improved Ra Rate Making 


AIMS TO REMOVE GUESS WORK 
Risk Research Institute Told by N. Y. 
Supt. That Insurance Industry Is 
Cooperating in New Program 

Major undertakings sponsored by the 
New York Insurance Department, and 
now supported wholehearted!y by the fire 
inserance industry and the National As- 
sociation of Insurance Commissioners, to 
achieve more uniformity in fire insurance 
tices were described by Insur- 


rating pra 
Dineen 


ance Sencrichendeet Robert E. 


FITZSIMONS 


WM. J. 


when he addressed the April meeting of 
the Risk Research Institute at the Hotel 
Pennsylvania in New York City last 
Thursday. William J. Fitzsimons pre- 
sided at this large gathering of insurance 


buyers and producers. 

Superintendent Dineen stressed that 
movements toward greater uniformity 
in accounting, rate-making and other 


practices had the Te of supplying 
information which could be used as fac- 
tual support for rates, expenses and other 
items. He declared that he did not want 
to act on rates without knowing all the 
facts involved; guesswork he deplored as 
indefensible. Hence his insistence that 
rates for each cla fire risk must in 
themselves be reasonable and adequate 
and not lumped together in a general fire 
classification. Pre sent integrated efforts 
of the insurar es industry and the NAIC, 
he continued, have produced a new fire 
Cc 
t 


ss of 


lassification system en h tends to solve 
he problem on a national basis. 
Commends Companies 

The Insurance Executives Association 


now has a staff at work on an improved 
schedule rating system and Superinten- 
dent Dineen declared himself “im- 


pressed with the thoroughness of the job 
and the intention of the fire insurance 
industry to do it well.” 

In steps to secure uniform accounting 
methods Superintendent Dineen said the 
Insurance Department is making no ef- 
fort to take over control and rule in a 
bureaucratic manner. No rules will be 
adopted without those affected being in- 
vited to participate in preparation of 
such rules. During the last two and a 
half years the New York Department has 
had fifteen accountants examining 280 


(Continued on Page 21) 





Committees Named for 
NAIC Annual Meeting 


CONVENTION IN PHILADELPHIA 





John A. Diemand General Chairman 
With Comm. Malone Honorary Chair- 
man; Teamer Executive Secretary 





John A. Diemand, president of the In- 
surance Co. of North America Cos., and 
general chairman of the convention com- 
mittees for the annual meeting of the 
National Association of Insurance Com- 
missioners, announced the selection of 
committees which will direct various 
phases of the entertainment program for 
the convention. The meeting will be 
held at the Bellevue Stratford Hotel in 
Philadelphia, June 8-10. 

More than 1,000 representatives of all 
branches of insurance covering the forty- 
eight states, Alaska, Puerto Rico and 
Hawaii, are expected to attend the meet- 
ing. James F. Malone, Jr., Insurance 
Commissioner of P ennsylvania, is honor- 
ary chairman of the convention commit- 
tee. Associate chairmen named by Mr. 
Diemand include: 

Ralph H. Alexander, Deputy Insurance 
Commissioner, Pennsylvania; Stanley 
Cowman, president of the Pennsylvania 
Association of Insurance Agents; Robert 
Dechert, president of the Insurance Fed- 
eration of Pennsylvania; Wm. M. Guth- 
rie, comptroller, Reliance Life Insurance 
Co.; Oscar A. Kottler, Deputy Insurance 
Commissioner, Pennsylvania; Otho 
Lane, Fire Association of Philadelphia ; 
Ezra Markley, president, Harleysville 
Mutual Casualty; H. J. Pelstring, presi- 
dent, Indemnity Insurance Co. of North 
\merica. 

Executive secretary is Homer W. Tea- 
mer, secretary-manager of the Insurance 
Federation of Pennsylvania. Committee 
chairmen follow: 

Program—John A. Stevenson, presi- 
dent, Penn Mutual Life; finance—E. A. 
Roberts, president, Fidelity Mutual Life; 
registration—Mrs. M. H. Fireng, assis- 
tant secretary, a Federation of 
Pennsylvania; 
H. Thomas, Me coro Fire FcR 
of Philadelphia; hospitality—Benjamin 
Rush, Jr., public relations director, In- 
surance Co. of North America Group. 

Publicity—Walter K. Hardt, president, 
Girard Life Insurance Co.; transporta- 
tion—]. Maxwell Smith, president, Key- 
stone Automobile Club Casualty; ladies— 
Miss Mary F. Barber, assistant. vice 
president, Penn Mutual Life; banquet— 
M. Albert Linton, president, Provident 
Mutual Life. 

Golf—William Elliott, president Phila- 
delphia Life Insurance Co.; Pamunkey— 
John H. Grady, U. S. manager, General 
Accident; Thursday trip—W. Stanley 
Kite, president, Manufacturers Casualty; 
reception—Samuel J. Carr, resident vice 
president, Standard Accident; special 
events—H. J. Pelstring, president, Penn- 
sylvania Lumbermens Mutual Fire. 





Swedish Executive Here 

Rolf E. Berenholt, general manager 
of the Insurance Society Leire of Stock- 
holm, is in New York for two weeks 
after visiting insurance company home 
offices in Hartford. 


BONNER SENT TO GEORGIA 


The North British Group announces 
that Speccial Agent William E. Bonner, 
Jr., has been transferred from the Dal- 
las office to Atlanta, Ga., as assistant to 
State Agent C. M. Gladson. He will 
make his headquarters with Mr. Glad- 
son in the Haas-Howell Building. 


Benjamin Rush Dies; 
Headed North America 


WAS PRESIDENT 1916 TO _ 1939 





Served for Last Nine Years as Chairman 
of Board; Noted as Authority 
on Marine Insurance 





Benjamin Rush, chairman of the board 
of the Insurance Co. of North America 
Cos., died Sunday night at the German- 
town Hospital, Philadelphia, after a 
short illness. He was 78 years old and 
had completed fifty-three years with the 
North America on April 20. 

From an office boy, at the age of 15 


BENJAMIN RUSH 


years, in a marine insurance brokerage 
office in Philadelphia, Mr. Rush rose to 
become one of the nation’s outstanding 
authorities on marine insurance and, sub- 
sequently, president of the Insurance 
Co. of North America. He resigned 
in 1939 to become chairman of the board. 

Born of distinguished American an- 
cestry at Chestnut Hills, Philadelphia, 
November 28, 1869, Mr. Rush gained his 
first business and insurance experience 
in the Philadelphia office of Johnson & 
Higgins where from 1885 to 1894 he was 
successively office boy, clerk and ad- 
juster. In 1894 and 1895 he was mana- 
ger of the average adjusting department 
of Curtin & Brockie at Philadelphia. 

On April 22, 1895, he joined the North 
America as assistant to the president, 
Charles Platt. He was elected second 
vice president January 12, 1898, and was 
advanced to the position of senior vice 
president November 16, 1909. Upon the 
death of former President Eugene L. 
Ellison, Mr. Rush was elected president 
of the company March 7, 1916, after 
serving it a little less than twenty-one 
years. 

Reorganizes Marine Department 

On joining the company, Mr. Rush 
made an investigation of the North 
America’s marine department which was 
then being operated at a loss. His rec- 
ommendations had a far-reaching effect 
as their adoption not only placed the 
department on a profitable basis, but 
were recognized in the insurance busi- 
ness as one of the most valuable con- 
tributions ever made in the field of ma- 
rine underwriting and their result ulti- 
mately was to change the course of 
modern marine insurance. It was just 
a little more than a month after the 
directors had adopted his recommenda- 
tion that Mr. Rush was made second 
vice president of the company. 

Mr. Rush wrote two outstanding pam- 
phlets on marine insurance that have 
been recognized widely by the insurance 
business. These are: “A Brief History 
of Marine Insurance With an Explana- 
tion of the Ordinary Marine Cargo 
Form” and “Marine-Hull Insurance”; 
symposiums of addresses delivered re- 





Brady Elected Director 
Of Federal and Vigilant 


At a special meeting of the directors 
of the Federal and the Vigilant, held at 
the office of Chubb & Son, William Gage 

3rady, Jr. chairman of the board of 
the National City Bank, was elected a 
director of both companies. 





spectively before the Fire Insurance So- 
ciety of Philadelphia and the Insurance 
Society of New York. In 1942, further 
evidence of his versatile thinking was re- 
vealed in his book, “The Road to Ful- 
fillment,”’ wherein he told how the un- 
derstanding and practice of the spiritual 
law leads to happiness.” 


During his presidency the Insurance 
Co. of North America entered the cas- 
ualty field in 1920, forming the Indem- 
nity Insurance Co. of North America, 
In addition, it acquired the Alliance In- 
surance Co., Philadelphia (organized 
1905); the Philadelphia Fire & Marine 
Insurance Co. (organized 1923); the Na- 
tional Security Insurance Co. and the 
Central Insurance Co. of Baltimore. 


Moves Head Office 

It was also during Mr. Rush’s presi- 
dency that the Insurance Co. of North 
America moved its head office from the 
old insurance district to the modern 
building at Sixteenth and Arch Streets 
to house all the branches of the com- 
pany’s business. A company office build- 
ing also was erected in New York City 
and a West Coast office building in San 
Francisco. 

In addition to serving as board chair- 
man for all the companies in the North 
America Group and as director of the 
Alliance and the Philadelphia F. & M,, 
Mr. Rush was a trustee of the Penn Mu- 
tual Life and of the Mutual Assurance 
Co., the Fidelity-Philadelphia Trust Co., 
the Central-Penn National Bank, the 
National Security Insurance Co., and the 
Pittsburgh Fort Wayne & Chicago Rail- 
road. He was a member of the Philadel- 
phia Club, University Barge Club, Phila- 
delphia Academy of Fine Arts and the 
Historical Society of Philadelphia. He 
was at one time trustee of the Episcopal 
Academy, president and director of the 
Children’s Hospital of Philadelphia and 
— of the Preston Maternity Hos- 
pital. 


Noted American Family 


Mr. Rush came from a noted line in 
the annals of American history. His 
father was Colonel Richard Henry Rush, 
who raised and commanded the Sixth 
Pennsvlania Cavalry in the Civil War. 
His grandfather was Richard Rush, who 
was Attorney General of Pennsylvania, 
Attorney General of the United States, 
Secretary of the Treasury, Acting Sec- 
retary of State and United States Min- 
ister of the Court of St. James and to 
France. Mr. Rush’s great-grandfather 
was Dr. Benjamin Rush, signer of the 
Declaration of Independence, Surgeon- 
General of the Continental Army under 
General Washington and a member of 
the convention which adopted and 
drafted the Constitution of the United 
States. 

Mr. Rush took pride in the fact that 
members of every generation of his fam- 
ily served the United States in every 
war in its history. Two of his_sons 
were in the service—Dr. Alexander Rush, 
a major in the Army, and R. Stockton 
Rush, a lieutenant in the Navy. His eld- 
est son, Benjamin Rush, Jr., vice presi- 
dent of the Indemnity Insurance Co., 0 
North America, served overseas with ‘the 
Twenty-eighth Division in the first 
World War. 


Mr. Rush married Mary Wheeler 
Lockwood in 1895. His children were 
Mrs. William W. Battles, Benjamin 


Rush, Jr., Mrs. George E. Bertol, Jr., 
Stockton Rush and Dr, Alexander Rush. 
Mr. Rush’s first wife died two years 
ago. Subsequently he married Mrs. 
Anne Weightman Meirs of Chestnut 
Hill. 

Funeral services were held on Wednes- 
day at All Saints Episcopal Church, 
Wynnewood, Pa. 
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U. S. Chamber Hears 
Government Officials 


WANT TO AID INSURANCE 


Federal Trade Commission Not To Be 
“Over-zealous Policeman”; Kelley, 
Wiley, Sinnott Talk 





William T. Kelley, general counsel, 
Federal Trade Commission, discussed 
provisions of the Federal Trade Commis- 
sion and the anti-trust acts before the 
Insurance Section meeting at the annual 
gathering of the Chamber of Commerce 
of the U. S. at Washington this week. 
He reassured the insurance industry that 
FTC has no intentions of becoming an 
over-zealous police force in carrying out 
its regulatory duties and that the com- 
mission iS anxious to cooperate with the 
insurance companies. He thought a large 
part of the commission’s work in connec- 
tion with the insurance business during 
the fiscal year 1949 will be devoted to 
ascertaining the extent to which the 
states have gone in regulating acts, prac- 
tices and methods which will be subject 
to corrective action by the commission 
as violative of any of these acts. He 
declared the commission is most anxious 
to cooperate with the insurance industry 
to the extent possible under the laws it 
administers and under the policy de- 
signed to protect the public interest in 
eliminating any practices prevalent in 
the industry which may constitute viola- 
tions. 

Senator Alexander Wiley of Wiscon- 
sin, chairman of the Senate Judiciary 
Committee, stressed the necessity of 
streamlining insurance industry laws in 
the states and cutting out statutory 
deadwood. He declared the insurance 
industry can develop two types of pro- 
grams: 1—adequate, intelligent self-regu- 
lations consistent with state regulations, 
and 2—tell the public what the insurance 
industry means to the people. 

Other speakers included John F. Sin- 
nott, Assistant Attorney General, in 
charge of Department of Justice anti- 
trust division; and Newell R. Johnson, 
vice president, Minnesota Mutual Life, 
and former president, National Associa- 
tion of Insurance Commissioners. Carl 
N. Jacobs is chairman of U. S. Cham- 
ber’s insurance committee. 


Hundreds Attend Funeral 
Services of Harold Warner 


Funeral services for the late Harold 
Warner, retired general attorney of the 
Royal-Liverpool Group, who died from 
a heart attack on April 20, were held 
last Friday morning at 11 o’clock in the 
Fifth Avenue Presbyterian Church. 

In attendance, in addition to execu- 
tives and staff members of the Royal- 
Liverpool Group, were many top insur- 
ance executives of other companies, 
agents, brokers, and personal friends of 
Mr. Warner. The services were con- 
ducted by Dr. John Sutherland Bonnell. 

The following were honorary pallbear- 
ers: H. C. Conick, general attorney, 
Royal-Liverpool Group; Thatcher Brown, 
Brown Brothers, Harriman & Co.; 

T. Cartlidge, retired deputy U. S. mana- 
ger, Royal-Liverpool Group; J. J. Corn- 
ish, Field & Cowies, Boston; Lord Corn- 
wallis, chairman, London board of Royal 
Insurance Co. and Liverpool & London 
& Globe; B. M. Culver, chairman of the 
board, America Fore Group; G. H. Dux- 
bury, U. S. manager, North British 
Group; C. A. Nottingham, retired deputy 
U. S. manager, Royal-Liverpool Group; 
H. M. Robertson, president, General Se- 
curity of N. Y.; Harold V. Smith, presi- 
dent, Home Insurance Co.; Benjamin 
Strong, president, U. S. Trust Co.; C. C. 
Tollitt, Cooper Brothers & Co. 

NAMED RATING BODY IN W. VA. 

D. C. Butler, Insurance Commissioner 
of West Virginia, has notified the Na- 
tional Automobile Underwriters Asso- 
ciation that his Department will recog- 
nize that organization as a rating body 
in West Virginia for rating physical 
damage coverages on automobiles. 





Premiums and Losses in Canada 


Showed Large Gains During 1947 


There was a substantial increase in 
the volume of business handled by fire 
and casualty companies in Canada in 
1947, according to complete official fig- 
ures issued by the Canadian Department 
of Insurance. Net premiums written for 
fire and casualty lines totaled $197,642,- 
138, an increase of $42,000,000 over the 
1946 total of $154,933,038. Net claims in- 
curred on all fire and casualty lines 
reached $94,632,356, compared with $76,- 
106,708 the previous year. As a result 
the over-all ratio eased to 48.90% 
from 49.10%. 

In fire insurance alone total premiums 
written were $89,389,731 compared with 
$70,235,606 for 1946. This was an in- 
crease of 274%4%. Net fire losses were 
$40,325,286 compared with $36,180,243, an 
increase of 114%%. The loss ratio 
dropped to 45.11% from 51.51%. 

Foreign companies (largely American) 
handled more than 40% of the aggregate 
fire premiums, their total being $36,863,- 
928. British companies wrote $31,155,912 
or 35% and Canadian companies $21,369,- 
891 or around 24%. 

Gross fire premiums written on all fire 
insurance during the year amounted to 
$128,432,495 compared with $100,341,484 
in 1946. Of that amount, $50,327,121 was 
written by American companies, $46,233,- 
799 by British companies and $31,871,575 
by Canadian companies. Gross amount 
of fire policies in force at the end of the 
year was $22,107,569,225 compared with 
$16,783,391,679 at the end of 1946. 

Premiums earned last year by all com- 
panies were $73,166,322 compared with 


loss 





GENERAL COUSINS ADVANCED 


Elected Executive Vice President of 
Founders Fire & Marine of Los 
Angeles; Joined Company in 1946 


General Ralph P. Cousins, U.S. Army 
Air Corps, retired, has been elected ex- 
ecutive vice president of the Founders 
Fire & Marine of Los Angeles, it is 
announced by Preston Hotchkis, the 
company’s president. General Cousins 
became associated with the company in 
1946 upon his retirement from the Air 
Corps with the rank of major general 
and has served since July of that year 
as vice president, secretary and director. 
In his new post he will be general as- 
sistant to the president, specifically 
charged with production for all the un- 
derwriting departments. 

A native of Texas, General Cousins 
is the son of R. B. Cousins, distinguished 
educator in Texas, having served as 
State Superintendent of Public Instruc- 
tion and president of Texas College of 
Arts and Industries. He is the brother 
of R. B. Cousins, Jr., former Insurance 
Commissioner. General Cousins is a 
West Point graduate, class of 1915, and 
graduated from the Air Corps Flying 
School in 1916. He was a pilot for 
twenty-nine years, including both World 
Wars I and II, with a total of about 6,500 
hours of flying time. 


Eight Events Listed for 
Underwriters Golf Assn. 


Eight events are listed for the 1948 
spring tournament of the Underwriters 
Golf Association which will be held at 
the Echo Lake Country Club, Westfield, 
N. J., on Tuesday, May 18. The sched- 
ule of events is as follows: 

Eighteen hole medal play handicap, 
gross score, kickers’ handicap, best ball 
foursome, best net inividual score to win 
leg on championship cup, president’s 
prize for low net on first nine holes, 
secretary's prize for low net on second 
nine and eighteen hole medal play for 
guests. The tournament will start at 
1 p.m., with practice rounds in the 
morning. There will be a_ luncheon 
and dinner at 6:30 p.m. 


$61,259,614 in 1946. Of this amount, for- 
eign companies earned $31,858,355, Brit- 
ish companies $25,426,882 and Canadian 


companies $15,881,085. 
Automobile Experience 


As the result of an increased number 
of vehicles on the road, net premiums 
written in automobile insurance in 1947 
were up over $14,000,000 at $47,839,794 
compared with $33,747,874. Despite in- 
creases effected in premium rates during 
the year, there was little change noted 
in the loss ratio. Total net losses were 


$24,852,777 compared with $17,291,249 for 


1946, with the ratio up at 51.95% from 
51.24%. 
Canadian companies showed a large 


gain in net premiums written at $20,291,- 
824 against $14,590,190 the preceding 
year, an increase of almost 40%. Losses 
suffered by Canadian companies rose 
from $7,424,757 to $10,758,944, the loss 
ratio being 53.02% against 50.89% in 
1946. 

British companies showed an increase 
in total net premiums at $14,834,968 com- 
pared with $9,835,738 in 1946, a gain of 
nearly 50%. Net losses of British com- 
panies rose to $7,439,651 from $4,977,516, 
with the loss ratio marking time at 
50.15% as compared with 50.10% in 1946. 

American companies had total net pre- 
miums written of $12,713,002, an increase 
of 38% over the 1946 total of $9,221,945. 
Net claims incurred amounted to $6,654,- 
182 against $4,888,976 the year before 
with a ratio in 1947 of 52.34% compared 
with 53.01% in 1946. 





ATLANTIC COMPANIES CHANGES 


Hetherington to Assist Pres. Bogardus 
and Exec. V.P. Tuttle; Perce, Behan 
Advanced; Brough Retires 


The Atlantic Companies April 28 an- 
nounced appointment of Vice President 
Seth C. Hetherington to assist President 
|. Arthur Bogardus and Executive Vice 
President F. B. Tuttle in connection 
with their administrative duties. Mr. 
Hetherington previously was in charge 
of production. 

Robert M. Perce, who has been as- 
sistant field manager of the Atlantic 
Companies since 1946, has been ap- 
pointed production manager to succeed 
Mr. Hetherington. 

Walter A. Behan, formerly assistant 
metropolitan manager, has been named 
metropolitan manager to succeed Percy 
Brough, who has retired. 


Automobile Claims Ass’n 


Holds Annual Banquet 

The Automobile Claims Association 
held its eighteenth annual dinner at the 
Cocoanut Grove, Park Central Hotel in 
New York City, on Friday evening, 
April 23. M. W. Lemberg, Fireman’s 
Fund, is president of the association and 
was chairman of the entertainment com- 


mittee. 
There were about 225 in attendance 
including the first four presidents of 


the association. They were C. S. Trecar- 
tin, now a captain in the United States 
Army; R. M. Huyler, America Fore 
Group; George Christie, independent 
adjuster, and Dan Collinson, retired and 
formerly with the North British Group. 


NEW AD PORTFOLIO 

Distribution of The Local Train, sec- 
ond in the series of four new advertis- 
ing portfolios, will be made by the Cen- 
tral Manufacturers’ Mutual of Van 
Wert, Ohio, on May 19 to cover 3,000 
of its agents in the United States and 
Canada. Central’s advertising portfolios 
were created and produced by Howard 
Swink Advertising Agency, Inc., Marion, 
Ohio, Central’s advertising counsel. 


Mahoney Committee on 
Surveys for This Year 


QUESTIONS TO BE ANSWERED 


Numerous Matters Will Be Considered 
by N. Y. State Committee Before 
1949 Legislature Meets 


Fields for further exploration by the 
New York State Joint Legislative Com- 
mittee on Insurance Rates and Regula- 
tion are considered in the report of th 
committee which has been 


published 
Senator Walter J. Mahoney is chairman 
of the committee with Assemblyman 
William H. MacKenzie as vice chairman 
The committee has been continued for 
another year. In addition to subjects 
already considered in its survey of legis 
lation which may be needed to strengthen 
state regulation the committee is seeking 
answers to the following questions: 

“Have all activities and practices not 
in the public interest been adequately 
prohibited ? 

“Are there any concerted activities 
which are necessary and in the public in- 
terest which should be regulated and ex- 
cluded from the operation of the Don- 
nelly Act? 

“Are rates being made and regulated 
in conformity with section 183 of the In- 
surance Law? 

“In determining a reasonable profit al- 
lowance in rate making, should under- 
writing profit alone or both investment 
income and underwriting profit be con- 
sidered ? 

Philosophy of Rate Making 

“Has New York’s philosophy of rate 
making and rate regulation produced too 
little price competition to the detriment 
of the public? 

“May pools and syndicates under sec- 
tion 186-a, as proposed, grow larger and 
more powerful than necessary so as to 
become an unreasonable restraint of 
trade? 

“Should competitors in insurance be 
permitted to hold stock in each other; 
if so, under what protective safeguards ? 

- “Should competitors be allowed to have 
interlocking directorates and, again, if 
so, how is the public to be protected ? 

“These and various other important 
questions are still in the minds of the 
committee. They have also been in the 
minds of industry leaders since the 
SEUA proceeding was instituted. Those 
leaders had a grave and understandable 
concern over the fact that many long- 
established practices of the industry were 
likely to be held to conflict with Federal 
laws—practices which were developed 
during a period when the anti-trust laws 
had long been held not to apply to in 
surance, and many of which the industry 
in good faith has considered to be nec- 
essary in the conduct of their business 
and consistent with the public interest 

“In fact,’ many practices which would 
be prohibited by the Federal laws have 
been expressly permitted and even en- 
couraged by the laws of this state. Con 
sider these salient examples—cooperation 
in rate making through price-determin 
ing bureaus has been sanctioned and 
regulated in this state since 1922: for 
many years the Department on an ad- 
ministration basis has encouraged 
certed activity to control acquisition 
costs; operations of companiies on a fleet 
basis are specifically permitted under the 
insurance law.” 


Crater Now General Agent 


The Phoenix of Hartford has ad- 
vanced J. Bruce Crater to general agent 
with supervision over the field in North 
and South Carolina. He was recently 
elected a director and secretary of the 
Atlantic Fire of Raleigh of the Phoenix 
Group. Russell G. Sherrill has been ap- 
pointed special agent to assist Mr 
Crater. Mr. Sherrill, who has been trav- 
eling for the Atlantic, will continue 
to have headquarters in Raleigh for the 
time being. 


con- 
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District of Columbia Counsel Gives 
His Analysis of Court’s Findings 


Llovd B. Harrison, special assistant 
corporation counsel of the Government 
of the District of Columbia, disagrees 
with interpretations placed by fire insur- 
ance company attorneys on the recent 
decision in Washington in the fire rate 
case involving stock carriers and In- 
surance Superintendent Albert F. Jor- 
dan. In this litigation the companies are 
seeking to restrain the Superintendent 
from putting into effect a rate reduction 
order. In a letter to this paper Mr. 
Harrison states in part: 

“The last paragraph in the courts 
decision reads as follows: ‘Reversed and 
remanded for further proceedings in ac- 
cordance with this opinion.” The judg- 
ment of the Court of Appeals reads as 
follows: nah 

“On consideration whereof, it is now 
here ordered and adjudged by this court 
that the judgment of the said District 
Court appealed from in this cause be, 
and the same is hereby, reversed, with 
costs, and that this cause be, and it 
is hereby, remanded to the said District 
Court for further proceedings in accord- 
ance with the opinion of this court.’ | 

“The court stated the companies’ 
contentions by saying they filed a_ bill 
in the District Court praying for inter- 
locutory and permanent enjoinders of 
any enforcement of the order and for a 
judgment that the order as amended is 
of ‘no force and effect, because the same 
has not been based upon a determina- 
tion after the investigation required by 
statute.’ Alternatively, appellees sought 
a hearing concening certain alleged sub- 
stantive defects, one of which was that 
the order was confiscatory and another 
‘because the defendant Superintendent 
has failed to give proper consideration 
to the elements required by statute.’ 


Meaning of Investigation 

“In construing the rating act, the Dis- 
trict Court held that the word ‘investi- 
gation’ used in the act ‘means a proceed- 
ing in which a full and fair hearing is 
accorded to all interested parties, evi- 
dence is taken, a record is made, and 
findings of fact are reached on the basis 
of the record.” The Court of Appeals 
reversed this ruling and said ‘But the act 
does not expressly provide for a hear- 
ing.’ There is no reason to take the term 
investigation at other than its face value. 
A quasi-judicial hearing, at which op- 
posing parties present their claims and 
evidence and have their controversies 
determined, is not an ‘investigation,’ and 
a requirement that there be an investi- 
gation carries with it no command that 
a quasi-judicial hearing be conducted. 
The Court of Appeals said that Congress 
did not intend to require a quasi-judi- 
cial hearing when it required an inves- 
tigation in the statute involved, was 
indicated by language employed in other 
sections of the insurance-laws. The 
Court said: 

“Further, and finally, there is grave 
doubt that the Superintendent possesses 
the powers necessary to conduct a 
quasi-judicial hearing in these proceed- 
ings. * * * 


also 


“Thus we conclude upon the first part 
of the problem that this statute did not 
require a quasi-judicial hearing by the 
Superintendent. It prescribed an investi- 
gative, or legislative, process only.’ 

“The Court further said that ‘But we 
do not think that the order was invalid 
merely because it was not preceded by a 
quasi-judicial hearing.’ It also said that 
while the hearing afforded by the Super- 
intendent was not valid as a quasi-judi- 
cial hearing, nevertheless the require- 
ment for an investigation ‘was satisfied 
by the hearing granted in this case.’ 


Appellate Court Action 
“The Appellate Court said that the 
District Court was of opinion that the 
Superintendent’s order was invalid for 
procedural defects because it failed to 
include a hearing which met the require- 
ments of due process. The Court of Ap- 


peals reversed the holding of the Dis- 
trict Court and said ‘the mere lack _of 
a quasi-judicial hearing before the Su- 
perintendent is not fatal.’ 

“The Appellate Court said the District 
Court rightly held that in rate-making 
proceedings such as this, a full hearing 
in the judicial sense is required and 
added ‘We think it was in error in hold- 
ing that the hearing must in all cases be 
afforded in the administrative or legisla- 
tive process.’ It again said ‘We have 
held the trial court to be in error in the 
view upon which it rested its judgment.’ 

“The Court of Appeals remanded the 
case to the lower court for decision 
upon other questions, not upon the ques- 
tion of procedural due process in which 
the District Court was reversed. The 
factual question discussed by the Court 
of Appeals was the companies’ conten- 
tion of confiscation. On that point, the 
Court of Appeals quotes the opinion of 
the District Court where it said: 

“Tn the light of the foregoing con- 
siderations, the court reaches the con- 
clusion that the plaintiffs (appellees) 
have not sustained their contention that 
the rates fixed by the Superintendent 
of Insurance are confiscatory.’ 

“The Court of Appeals continues by 


Butane Dealers Forming 


American Lloyds in Texas 
American Lloyds, a Lloyd's fire and 
casualty insurance company, is being 
organized by the Texas Butane Dealers 
Association and will have its headquar- 
ters in the Irwin-Keasler Building, Dal- 
las. The company, which is being or- 
ganized because of the difficulty of the 
butane industry to obtain desirable pro- 
tection, will write all types of coverage 
except life. 

The minimum contribution or sub- 
scription is $500 with the maximum not 
to exceed twice the annual insurance 
premium paid by the subscriber during 
the past twelve months. The funds are 
payable to Wm. J. Lauson, executive 
secretary of the Butane Dealers Asso- 
ciation, who will be the trust officer 
until the organization is complete. Lyle 
Blanton of the Blanton Butane Gas Co., 
Hereford, Texas, and a vice president 
of the Dealers Association, has been 
elected attorney-in-fact. 





saying that the companies admit, ‘per- 
haps even join the appellant in contend- 
ing’ that the issue of confiscation is not 
before the Court of Appeals. But since 
the District Court did not incorporate 
in its findings and conclusions the opin- 
ion that confiscation had not been estab- 
lished, the Court of Appeals took the 
position that the District Court had not 
made a finding on that factual question.” 
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MARCH LOSSES $74,236,000 
Total Up 2%% Over Year Ago; Figure 
of $707,540,000 for 12 Months 
Establishes New High Record 
Fire destroyed $74,236,000 in property 
and resources during March according 
to estimates announced by the National 
Board of Fire Underwriters, bringing to 
a total of $208,767,000 the fire loss jn 
the United States for the first three 

months of 1 

The March fire loss is an increase of 
2.49% over March, 1947, and 3.8% more 
than February, 1948. 

Over the past twelve months the de- 
struction by fire has reached a total 
of $707,540,000 with the inclusion of the 
March figure, again hitting a new peak 
for fire waste in any twelve months’ 
period as_ reported by the National 
3oard of Fire Underwriters. 

This figure exceeds by $14,905,000 the 
fire losses of $692,635,000 for the year 
1947, the highest annual loss for any 
calendar year thus far reported. The 
addition of the March figure brings the 
daily destruction in property and scarce 
commodities in 1948 to the staggering 
sum of $2,295,022. 

These estimated losses under fire in- 
surance policies are on an incurred basis, 
including an allowance for unreported 
and uninsured losses, 


“Diamond Knot” Salvage 
Booklet of Fireman’s Fund 


An exciting and factual account of 
the spectacular salvage operation that 
followed the collision and sinking, in the 
Strait of Juan de Fuca last summer of 
the “Diamond Knot,” with her rich cargo 
of canned salmon valued at nearly $3, 
500,000, was released last week by the 
Fireman’s Fund. : 

Called “The Story of the ‘Diamond 
Knot,” the new booklet is dedicated to 
those members of Fireman’s Fund and 
its reinsuring interests who proposed and 
supported the hazardous undertaking, 
and to the marine engineer and mem- 
bers of his team who brought success in 
the salvage operation which has been 
called one of the most difficult in the 
history of marine insurance. 

The story tells in detail of the cir- 
cumstances of the collision and the im- 
mediate collection of a salvage team un- 
der the direction of Walter L. Martig- 
noni, marine engineer. The account de- 
scribes the creation and use of two giant 
underwater vacuum cleaners that liter- 
ally sucked $2,100,000 worth of the lost 
cargo from the holds of the sunken ship 
while she rested on her side under 135 
feet of water. 

The booklet further describes how the 
reclaimed cargo was moved from the 
scene of the operation to canneries 
throughout the Northwest where the 
canned fish was reprocessed and _ re- 
turned to a sound commodity for release 
to the world’s depleted food markets. 
Distribution of “The Story of the ‘Dia- 
mond Knot,” is being made throughout 
the country by the various departments 
of Fireman’s Fund. 


Name Loss Bureau Branch 


Manager at Providence 
The General Adjustment Bureau, Inc., 
has appointed Francis J. Leyden branch 
manager of the Providence, R. I, office 
and Arthur M. Nichols branch manager 
of the Caribou, Me., office. ‘ 
Mr. Leyden, who succeeds R. J. Geri- 
scher, joined the bureau in 1943 after 
seventeen years of insurance adjusting 
experience. Before his transfer to the 
Providence office in 1946 as senior ad- 
juster, he had previously served in the 
Springfield and Worcester, Mass. offices. 
Mr. Nichols succeeds Ralph M. Tidd, 
who resigned from the bureau to enter 
the local agency field in Maine. Mr. 
Nichols joined the bureau in 1937 after 
six years of adjusting experience. He 
was originally assigned to the White 
Plains, N. Y. office and subsequently 
transferred to the Baltimore office. In 
1943 he was assigned to the Manchester, 
N. H. branch. 
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Administration of Laws 
Test of State Control 


BOHLINGER TALKS IN CHICAGO 


New York Dept. Deputy Says States 
Must See That Standards of Rating 
Laws Are Fairly Maintained 


Success or failure in preserving state 
regulation of insurance will stem directly 
from the manner in which the states ad- 
minister their rating laws, Deputy Super- 
intendent Alfred J. Bohlinger of the New 
York Insurance Department states. Mr. 
Bohlinger addressed a meeting of the 
American Mutual Alliance in Chicago on 
April 22 speaking on the subject “The 
Responsibility of the States.” He em- 
phasized that passage of rating laws in 
the states does not meet the Congres- 
sional mandate to provide regulation in 
the public interest, and that the states 
must accept their responsibilitv to imple- 
ment the laws by sound administration. 

The “pocketbook nerve” is probably 
the most sensitive nerve in our econ- 
omy, Mr. Bohlinger observed, and cham- 
pions of Federal legislation in this field 
will not be lacking if the public con- 
cludes that it is paying exorbitant or 
unfairly discriminatory prices for in- 
surance. The states must see to it that 
the standards of the rating laws are 
fairly maintained if we are to escape 
the pitfall most likely to lead to fed- 
eralization. 

Attempts at Federal Control 

Mr. Bohlinger referred to previous et- 
forts to federalize insurance regulation, 
beginning with a bill introduced in the 
House of Representatives in 1866 which 
provided for the creation of a National 


3ureau of Insurance. Bills, resolutions, 
recommendations and _ constitutional 
amendments were introduced for the 


same general purpose during succeeding 
years and as late as 1933. All of these, 
Mr. Bohlinger pointed out, failed to re- 
ceive favorable consideration largely be- 
cause the Supreme Court had repeatedly 
held that insurance was not commerce 
and that Congress had no power to regu- 
late in this field. Now that the Supreme 
Court has taken an opposite position, 
Mr. Bohlinger stated, there is no reason 
to assume that proponents of Federal in- 
tervention will be less zealous. 
Discussing the interstate aspects of 
insurance rating, Mr. Bohlinger said: 
“No one can presume to know the an- 
swer to the complex prob‘em of inter- 
state rating at this time, and until con- 
siderable additional study has been made 
not only in the fire field but in the casu- 
alty field as well, the matter will probably 
have to be handled on an interim basis. 
“What is more important, however, is 
that the talents of the various states for 
cooperative action must be utilized to the 


maximum. Failure in this direction 
through ill-considered unilateral action 
can mean destruction of the regulatory 


system as we now know it, and failure 
in this delicate problem of the relation- 
ship between states may well be the en- 
tering wedge for Federal control.” 


American Mutual Fire 


Elects Four New Officers 
_ Four new officers were elected at the 
first meeting of the 1948 board of di- 
rectors of the Allied American Mutual 
Fire at Boston. There were two vice 
presidents, Frederick A. Moeller, and E. 
Eugene Place. Gunnar Rylander, un- 
derwriting manager, was made assistant 
vice president, and Arthur F. Allan, Jr., 
manager of the claim department, was 
made assistant secretary. 





HAIL RATE CHANGES IN VA. 

The Virginia Corporation Commission 
has denied a petition for increased rates 
for hail insurance on tobacco, but has 
approved part of a hail insurance pro- 
gram sought by the Virginia Insurance 
Rating Bureau. The commission held 
that evidence justifies an increase from 
$7 to $10 per $100 in the rate on cer- 
tain hail insurance in Albemarle, Au- 
gusta, Frederick and Belson counties. 


AIRCRAFT FIRE TESTS 


Combination of Foam, Fog-Foam and 
Carbon Dioxide Held Most Suit- 
able Fire Extinguishing Agent 


A combination of foam, fog-foam, and 
carbon dioxide is the most suitable fire 
extinguishing agent for aircraft fires. 
This is the conclusion reached after ex- 
haustive tests conducted by Army Air 
Force technicians at the Air Proving 
Ground Command, Eglin Field, Fla. 

The tests were carried out in 1947 to 
determine the relative merits of various 
types of equipment and fire extinguish- 
ing agents with a view to reducing the 
time required to control airplane crash 
fires and rescue aircraft personnel; and 
results have been published in four air- 
craft fire fighting reports now on sale 
by the Office of Technical Services, De- 
partment of Commerce. 

The rescue of air crewmen is ren- 
dered difficult, the report explains, be- 
cause of the intense heat, the limited 
quantity of extinguishing agents avail- 
able at the time of the fire, and the 
difficulty of entering a burning fuselage. 
These hazards can be minimized only 
by quick control and extinguishment of 
the entire fire. 

Water-fog is the best cooling agent 
now in use, the report states. But its 
extinguishing ability on gasoline is ex- 
tremely poor. 

Fog-foam is the best cooling agent 
possessing both cooling and extinguish- 
ing properties. However, the use of 
straight foam in combination with carbon 
dioxide is favored for combating of a 
large aircraft fire since it produces a 
quicker and more positive extinguish- 
ment of the fire. 

The tests also indicate that a technique 
employing large quantities of foam and 

carbon dioxide for extinguishing aircraft 
ions is superior to the technique for- 
merly used of employing water and car- 
bon dioxide. 


Plan New Jersey State 


Fire Prevention Assn. 


Plans for a State Fire Prevention 
Association in New Jersey for the pur- 
pose of conducting town inspections 


were discussed at a meeting held in 
New York by representatives of the 
three New Jersey field clubs. Those 


attending were Insurance Field Club of 
New Jersey, Philip T. Flach, Edmund 
Neary, Walter F. Fredericks; New Jer- 
sey Insurance Fieldmen’s Association, 
Clement Fortman, Alfred LeConey; New 
Jersey Special Agents Association, 
George P. Albiez, Reginald E. Burdick 
and Donald Hall. 

Proposals will be submitted to the 
members of each field club prior to an- 
other meeting to be held early in May 


for the purpose of consolidating the 
views of the fieldmen and completing 
the organization of the State Fire Pre- 
vention Association. Thereafter, a de- 
tailed program for a town inspection 
will be presented and plans prepared 
for a sample town inspection in the 
fall of the year. 


Cooper State Agent 
North British Group 


The North British Group has an- 
nounced appointment of Raymond A. 
C ooper as state agent for northeast 


Texas. He succeeds W. Bonner, Jr., 
who has been transferred to the At- 
lanta, Ga., office. Mr. Cooper’s offices 
will be in the Irwin-Keasler Building, 


Dallas. 


Independent Adjusters to 
Meet in N. Y. June 10-12 


The National Association of Inde- 
pendent Adjusters will hold its eleventh 


annual convention at the Hotel New 
Yorker in New York City on June 10- 
12. Vincent Scully of Newark, N. J., is 


chairman of the convention commit- 
tee. There will be forums on fire and 
inland marine claims and other sessions. 


Fonciere Fire in Canada 


Taken Over by Federation 


All the assets and liabilities in Canada 
of the Fonciere Fire of Paris, France, 
have been taken over by the Federation 
Insurance Co. of Canada. The latter has 
its Federal charter and, in a short time, 
intends to broaden the scope of its ac- 
tivities all across Canada. 

Henri Gerin-Lajoie has been named 
president of the Federation, with L. W. 
Blair managing director and Paul E. 
Tremblay, general agent. Mr. Blair is 
assistant manager of the London Assur- 
ance and chairman of the membership 
committee and lecturer for the Insurance 
Institute of Montreal. Mr. Tremblay is 
president of Paul E. Tremblay & Co., 
Ltd., Montreal. Mr. Guerin- Lajoie is a 
Montreal lawyer. The Federation is capi- 
talized at $1,000,000. 


Board of Federation of 
New York Women Meets 


The executive board of the Federation 
of New York Insurance Women’s Clubs 
held its mid-year meeting on April 16 
and 17 in the Wellington Hotel, Albany. 
Among other decisions made were mo- 
tions to purchase office equipment for 
the handling of federation matters, re- 
arrangement of the programs for the 
1949 convention, and the publication of 
a handbook of federation activities and 
procedures. 

Board members and members of the 
federation attending ex-officio were as 
follows: Edna M. Curtis, president, Al- 
bany; Helen Ausman, vice president, 
Saratoga Springs; Lucille Hobart, treas- 
urer, Rochester; Loretta Reilly, corre- 
sponding secretary, Albany; Marguerite 
FitzPatrick, immediate past president, 
Syracuse; Marie McNulty, Binghamton; 
Pauline Donnelly, Buffalo; Edna A. 
Parent and Mabel Van Delinder, Ilion; 


Alice Stauring, Herkimer; Helen F. 
Watson and Edna St. John, Syracuse; 
Anne Adsit and L ro in Lobdell, Roches- 
ter; Edith Mann, Catharine Dwyer and 
Helen Buerger, Schenectady; Marie 
Wehner, Mildred Albrecht and Cecilia 
Rywacki, Poughkeepsie, and Luella 


Albany. 


Goodridge, 


London Assurance Appoints 


Steele in Kansas, Missouri 


The London Assurance and the Man- 


hattan Fire & Marine Insurance Co. an- 
nounce the appointment of Paul E 
Steele as state agent for both com- 


panies in the states of Kansas and Mis- 
souri. 

Mr. Steele is a native of Monett, Mo., 
and a graduate of the University of Kan- 
sas. He entered the insurance business 
with a well-known Kansas City organi- 
zation where he served seven years as 
underwriter, fieldman, and lastly, agency 
manager. He enlisted in the United 
States Navy in 1942 and attained the 
rank of lieutenant commander. He left 
the service in 1946 and shortly thereafter 
joined Aero Insurance Underwriters 
where he was in charge of underwriting 
and field work for the state of Kansas. 


Iowa Premiums, Losses Rise 

lowa premiums collected by fire com- 
panies during 1947 incre: ased over six 
million dollars over the previous year 
with losses paid jumping some three 
million dollars, according to figures re- 
ported in annual statements to the lowa 


Insurance Department. The 1947 net 
premiums written by fire companies 
amounted to $36,172,631 as compared 


with $29,465,683 the previous year while 
net losses paid amounted to $15,291,- 
944 as against $12,001,215 in 1946. 

Iowa stock and Iowa mutuals reported 
a total of $10,162,415 net premiums for 
1947 as compared with $8,177,604 in 1946; 
non-lowa stock companies reported $21,- 
936,699 as compared with $17,779,820 in 
1946; non-lowa mutuals $2,637,451 as 
compared with $2,122,292 in 1946, while 
U.S. branches wrote $1,436,063 as against 
$1,385,965 in 1946. 


PA. CONFERENCE PLANS 
Fire and Casualty Educational Confer- 
ences at State College June 28-29; 
Subjects for Study Listed 


The program of the state-wide fire and 
casualty educational conference or semi- 
nar, sponsored by the Pennsylvania As- 
sociation of Insurance Agents, State 
College and the field clubs, is taking final 
form. Official announcement of the sub- 
jects and speakers will be made soon by 
State College. 

There will be six sessions each day, 
or a total of twelve sessions for the con- 
ference. Included in the subjects to be 
studied are broad form money and se- 
curities, agency management, inland ma- 
rine, fire prevention, work of the Un- 
derwriters’ Laboratories, Inc, casualty in- 
surance development, comprehensive 
general liability, business interruption 
insurance, adjustments, reporting 
forms and survey selling. 

An eminent speaker on public rela- 
tions will be the feature of the banquet 
on Monday night, June 28. Insurance 
Commissioner James F. Malone, Jr., is 
scheduled to speak at the luncheon on 
June 29. 

Special emphasis is placed on agency 
management, which has been assigned 
two study sessions. Business interrup- 
tion insurance (U.&O.) has also been 
assigned two study sessions. 

The official program and enrollment 
forms will be sent out by State Col- 
lege shortly. All interested will receive 
this material in plenty of time to make 
definite arrangements for attending. 
Those taking this short course will ar- 
rive Sunday, June 27, for registration 
and an informal get-together 


Mich. Bill to Limit 
Fund Passes Senate 


The Michigan Insurance Commissioner 
would be .given exclusive power to 
authorize insuring of high hazard state 


loss 


properties with private carriers under 
terms of a bill passed by the state 
senate. The measure, Senate Bill 24, 
sponsored by Senators Bonine and 
Tripp, is primarily designed to put a 
lower ceiling on the state fire fund, 


reducing it from the $5,000,000 author- 
ized by a 1947 act to $1,750,000 and thus 
halting mandatory assessments against 
state departments and _ institutions. 

In addition to changing the maximum 
amount in the self-insurance fund, the 
bill’s terms provide for continuance of 
statutory authorization of private insur- 
ance in such cases as the coverage of 
the liquor control commission’s costly 
liquor stocks, now insured for some 
$18,000,000 at a premium cost of around 
$60,000. The present law, however, gives 
the state administrative board final 
power in the placing of insurance with 


private carriers by providing that the 
board must approve any recommenda- 
tion of the commissioner for such cov- 
erage. 


Stock Price Analysis of 
Geyer & Co. Available 


The latest insurance stock price an- 
alysis, prepared by Geyer & Co., 67 Wall 
Street, New York, specialists in bank 
and insurance stocks, is now available 
for distribution. It covers comparative 
prices for fire and casualty company 
stocks, based on earnings for twelve 
months ending December 31, 1947, and 
capital stock equities per share as of 
the same date. 


MISSOURI STATE AGENT 

The North British Group announces 
appointment of Charles M. Mills as state 
agent for Missouri with headquarters 
in Kansas City. Mr. Mills is a na- 
tive of Missouri having had the benefit 
of several years of practical insurance 
experience with both the North British 
Group, and as a local agent in Missouri. 


AGENT HEADS LOCAL C. OF C. 

E. M. Reese, head of a Rome, Ga., 
insurance agency, has been elected pres- 
ident of the local Chamber of Commerce 
for the ensuing year. 
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Brokers’ Association 
Will Meet at Chicago 


PLOESER IS ON THE PROGRAM 


Annual icin’ of Board of Directors 
Scheduled for May 9-11; Many 
Plan to Attend 


Plans for the annual meeting of the 
board of directors of the National Asso- 
Brokers, Inc., are 
rapidly shaping up. The 
be held at the Ambassador 
Chicago, May 9-11. 

Most of the directors plan to arrive on 
Sunday, May 9, in order to attend an in- 
formal preliminary discussion Sunday 
evening. Monday will be devoted to 
business sessions and in the evening a 
meeting of the board of directors will be 
open to the membership of the associa- 
tion. 

On Tuesday, May 11, the 
Brokers Association of Illinois will 
sponsor a testimonial luncheon in the 
3al Tabarin Room of the Hotel Sher- 
man in honor of the board of directors 
of the National Association, at which 
Congressman Walter C. Ploeser of Mis- 
sourl will be the principal speaker. 

To Attend Meeting 

Among those planning to attend the 
directors’ meeting are the following: W. 
Shepard French, French & St. Clair, San 
Francisco, president of the association; 


ciation of Insurance 
meeting will 


Hotel in 


Insurance 


John Langhorne, Flynn, Harrison & 
Conroy, New York, vice president; John 
B. Parker, Mack & Parker, Chicago, 
treasurer; George H. Ort, New York, 
secretary; E. W. Sawyer, New York, 
counsel and executive director; T. W. 
Bailey, Marsh & McLennan, New York, 


chairman of the governing committee. 


Also, T, R: Hul me, Platt Yungman & 
Co., Philadelphia; Roy N. Jenkins, presi 
dent of Alexander & Alexander, Inc., 
New York; Harry E. Moore, Moore, 


Olive & Co: 
vice president of 
New York; 
Archer Co., 


Boston; Courtlandt Otis, 
Johnson & Higgins, 
Allen T. Archer, Allen  T. 
Los Angeles; Oliver Blase, 
St. Louis; Frederic C. Church, Boit, Dal- 
ton & Church, Boston; Howard S. Coe, 
Coe & Philadelphia; Bernard E. 
Davidson, Rollins-Burdick-Hunter Co., 
Chicago; Raymond P. Dorland, Davis, 
Dorland & Co., New York; Lester D. Eg- 
bert, president of Brown, Crosby & Co., 
Inc., New York; Bertrand J. Lynch, vice 
president of Cosgrove & Co., Inc., Los 
Angeles; George M. Proctor, Chicago; J. 


Coe, 


F. Burke, vice president and manager of 
the Coast Service Co., San Francisco; 
Ira S. Brander, Brander & Co., Los An- 


geles. 
WM. S. McCLANAHAN DIES 

William Samuel McClanahan, head of 
the insurance firm of W. S. McClana- 
han & Co., Roanoke, Va., died April 24 
in a Roanoke hospital. He was 79 years 
of age. Mr. McClanahan had been active 
in the civic and business life of Roanoke 
for more than fifty years. He served for 
about a quarter of a century as presi- 
dent of the YMCA, and took an active 
part in the suburban development of 
Roanoke. Surviving are two sons, a 
stepson, two nieces and two nephews. 


PROGRAM 


GENERAL AGENTS’ 
Senator McCarran, Pres. French of 
Brokers and Pres. Webb of Agents, 

E. W. Elwell, Listed as Speakers 


Program plans for the 1948 American 
Association of General Agents’ meeting 
have been announced by the host group, 
the California Association. The confer- 
ence is to be May 16 to 19 at the Hotel 
Mark Hopkins, San Francisco. 

Formal sessions will begin Monday, 
May 17, when a general meeting is 
scheduled. Executive conclaves are 
planned for the same time. According to 
Philip D. Richards, national president, 
“there will be ample time for discussion 
of pertinent topics at the business ses- 


sions.” On the social program is a 
buffet luncheon and a boat trip for 
Monday, May 17, with a cocktail party 


and banquet the following day. 

One of the speakers at the banquet 
will be the Pat McCarran, U.S. Senator 
from Nevada. Because he has been iden- 
tified with insurance legislation, the Sen- 
ator’s presence is expected to add a 
lively interest in the attendance of in- 
surance executives who receive invita- 
tions to attend the formal sessions. Pre- 
ceding the Senator with a speech and 


introducing him will be George L. 
Vargas, Reno, Nev., western general 


counsel for the National Board of Fire 
Underwriters. 

Included on the speakers’ list are Ed- 
ward W. Elwell, United States manager 
of the Royal Exchange Group; W. 
Nolen, assistant United States manager, 
North British Group; Jay W. Stevens, 
assistant manager, National Board of 
Fire Underwriters, San Francisco; Rilea 
W. Doe, vice president, Safeway Stores, 
Inc., Oakland; George W. Traver, man- 
ager, public relations department, Na- 
tional Board of Fire Underwriters, and 


Paul F. McKown, vice president, St. 
Paul Companies, San Francisco. 

New additions to the speakers’ list 
have been named and will include W. 


Shepard French, San Francisco, presi- 


dent of the National Association of In- 
surance Brokers; the Rt. Rev. Karl 
Morgan Block, San Francisco, Episco- 


palian Bishop of California, and William 


P. Welsh, Pasadena, president of the 
National Association of Insurance 
Agents. 


Elect Young President 
Of Syracuse Local Board 


Albert E. Young was elected president 
of the Syracuse Underwriters Exchange, 
Inc., at the annual meeting of the organ- 
ization in Syracuse, N. Y. Also elected 
were B. Haylor, vice president; 
Thomas Munro, Jr, secretary-treas- 
urer, and directors for three years, Gus- 
tav Schneider, Collin Armstrong and 
Campbell Tellman. 


TO INSPECT NORWICH RISKS 





Fifty Members of Connecticut Field Club 
Will Start Survey of 800 Mercantile 
Properties on May 10 


An inspection to determine the haz- 
ards endangering life and property in 
over 800 Norwich, Conn., mercantile 
properties will start Monday, May 10, 
it is announced by Rex Brown, ex- 
ecutive vice president of the Norwich 
Chamber of Commerce. Fifty members 
of the Connecticut Field Club will as- 
semble in Norwich on that date at the 
invitation of the Chamber of Commerce 
in cooperation with the fire department 
and local property owners. 

It is expected that the inspection will 
be completed in two days when final re- 
ports will be given the local Chamber of 
Commerce. Property owners will be*ad- 
vised of conditions uncovered and rec- 
ommendations made for improvement. 

John A. Gray will supervise the activi- 
ties of the men making the inspection. 
In commenting, Mr. Gray said: “The 
Connecticut Field Club group, who will 
make the survey of Norwich, are all men 
trained in inspection work by insurance 
companies. They know the hazards that 
endanger lives and property and how 
they should be safeguarded. Similiar in- 
spections made in other places have 
resulted in voluntary correction of the 
conditions reported and this is the only 
objective.” 


Witmeyer Sees Women 
Successful at Selling 


Forrest H. Witmeyer, president of the 
Excelsior Insurance Co. of Syracuse, told 
the Rochester Insurance Women’s As- 
sociation on April 19 at the Sheraton 
Hotel in Rochester that women should 
be excellent insurance salesmen on cov- 
erage of personal belongings. 

“For isn’t it correct to believe,” he 
said, “that” in many cases (having of 
course obtained her insurance license) 
a woman might be better fitted by 
temperament and persistence to call on 
housewives and point out the need for 
proper insurance protection? This might 
be especially true on household contents 
coverage, the personal property floater 
where women are far better able to 
determine values than are men, and in 
the various forms of personal coverage. 
It wouldn’t surprise me at all if, dur- 
ing the coming years, more and more 
alert agencies would at least experi- 
ment with the idea of utilizing the serv- 
ices of one or more women salesmen, 
as many agencies already do on office 
and telephone calls.” 


Feldman Pudiions ol 


Albany Agents’ Ass’n 


John F. Feldman is the new president 
of the Albany, N. Y., Board of Under- 
writers. He was selected at the board’s 
annual meeting in Albany Fire Protec- 
tive hez covet succecding Townsend 
R. Morey. Edward J. Dignum was 
elected vice president, Charles A. Porth 
reelected treasurer and Alexander J. 
Young reelected scretary. 


ALBANY WOMEN MEET 


The Insurance Women of Albany 
viewed fire prevention pictures shown 
by Chief Higgins of Schenectady at 
their meeting at Jack’s Restaurant, 
Albany, N. Y., on April 22, Election of 
officers also was scheduled. 
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Hartford’s Clean-Up Drive 
Directed by Insurance Men 


Three well known Hartford insurance 
men are taking a prominent part in the 
city’s clean-up and paint-up week, an 
annual event, sponsored by the local 
Chamber of Commerce. Leader in the 
movement, John Ashmead, assistant sec- 
retary, Phoenix of Hartford, has been 
general chairman of the C. of C.’s fire 
prevention committee for the past twenty 
years. Co-chairmen are Ernest F. Jor- 
dan, president, Connecticut Field Club, 
and G. Burgess Fisher, president of 
G. B. Fisher Agency and president of 
the Underwriters Board of Hartford. 
All three are working closely with Hart- 
ford’s fire marshal, Thomas F. Lee, in 
the success of the citywide program. 

Having enlisted the aid of the Fuller 
Brush Co., one of Hartford’s leading 
manufacturing companies, the theme of 
the 1948 clean-up week can be described 
as the “magic changes that can be ac- 
complished by the use of brushes.” To 
this end the boy scouts and other similar 
boys’ organizations have been designated 
“little brushes” and 500 lapel buttons 
so inscribed have been distributed among 
them. Divided up into neighborhood 
groups, these boys are competing for 
cash prizes which will be awarded by 
Chairman Ashmead for the best clean- 
up jobs. First prize is $100; second $75, 
third $50, and three additional $25 prizes 
will be given. This money will be spent 
for neighborhood equipment such as 
baseball and basketball improvements. 
Chairman of the “little brush” committee 
is W. B. Lloyd, manager of a_ local 
theater. 

In the opinion of Mr. Ashmead a cam- 
paign conducted along these lines will 
instill in the boys a sense of civic 
responsibility. 





MILLER AGENCY HONORED 

Recently the J. Henry Miller Com- 
pany, Inc. reached its fortieth year of 
service as local representative of the 
North British & Mercantile at Lebanon, 
Pa. To mark the event Secretary Carl 
L. Brandt and Special Agent Henry 
M. Herrmann of the Philadelphia de- 
partment called at the agency and pre- 
sented Paul L. Strickler with a certi- 
ficate of appreciation on behalf of the 
company, together with a_ personal 
memento of the occasion. 


N. Y. AGENCY PARTNERSHIP 

A certificate of partnership has been 
filed in the Erie County clerk’s office 
for the’ McIntyre-Nathanson Agency 
General Insurance, 4100 Main Street, 
Eggertsville, N.Y. Partners are Ray E. 
McIntyre and Leo Nathanson. 


ELMIRA AGENCY CHANGE 
The name of the Carroll C. Keeton 
Insurance Agency, 305 Carroll Street, 
Elmira, Y., has been changed to 
3rand & O’Dea. The agency is owned 
and operated by John Brand and Mary 
M. O'Dea. 
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Canadian Fire Term 
Rates Are Increased 


THREE-YEAR RATE 8% HIGHER 


Despite Much Larger Fire Losses in 
1948 No Further Rate Boosts Are 
Expected This Year 


Though no general announcement has 
been given to the public as yet, fire in- 
surance premium rates have been 
strengthened in Ontario and Quebec. 
The general feeling is that similar word 
will be heard, shortly, in the western 
provihces, as well as in the Canadian 
maritimes. The change has been ex- 
pected for some time, particularly in 
view of the tremendous increase re- 
corded in Canadian fire losses thus far 
in 1948. 

According to the Canadian Under- 
writers Association, the premium rate 
for some years now has been two and 
one-half times the annual rate for the 
three-year term business. This has been 
altered, according to word received by 
member companies in the C.U.A., to 
three times the annual rate, less 10%. 

Term Credits Reduced 

The new plan, it is pointed out, works 
this way: assuming that the annual rate 
is $100 on a three-year term contract, 
the old rate for the full period would 
be $250. Under the new set-up, the rate 
will be $270. In effect, the increase 
works out to around 8% for term pre- 
miums 

While 1948 losses are piling up over 
1947 to an abnormal degree, it is be- 
lieved that this change will complete all 
that may be contemplated by the com- 
panies this year in the way of premium 
changes. The trend of thinking is that 
the companies will give this change a 
fair chance and see what effect it will 
have between now and the end of the 
year. 

Just what the outlook is for the re- 
mainder of the year, company officials do 
not say. The first quarter, they point 
out, was one of the blackest in Canadian 
history and the experience for the final 
nine months will have to be low to even 
overcome it. For example, it is pointed 
out that in three months, Quebec’s losses 
reached nearly $8,500,000 compared with 
$4,500,000 for the same quarter last year. 

The over-all loss from fires in Canada 
in the first three months has been 
placed, unofficially, at around $25,000,000. 
This would be an increase of around 50% 
compared with the same quarter of last 
year. Apart from Quebec, Ontario ac- 
counted for a share of the rise, as did 
Alberta, Manitoba, New Brunswick, 
Nova Scotia and Saskatchewan. British 
Columbia was the only province to re- 
port a decline. 


Risk Research 
(Continued from Page 16) 


companies’ accounting systems from 
coast to coast. Company organizations 
have reviewed this work and every step 
taken has been only after consultation 
With the companies Mr. Dineen said. He 
hopes the new rules will be promulgated 
in June and in this entire effort the com- 
panies have given “extraordinary coop- 
eration.” 

Superintendent Dineen discussed briefly 
efforts to revise the fire insurance profit 
formula which has been used since 1921. 
He said the formula provides for 5% un- 
derwriting profit and 3% conflagration 
reserve but the companies over the years 


have averaged only about 2% profit. 
Hence, for practical rate-making pur- 


Poses, the margin of profit which is 
rarely reached should be revised down- 
ward. Committees of the National Board 
of Fire Underwriters, he said, are pre- 
Paring a report on this subject which will 
be an answer to the McCullough report 
advocating revision of the formula. 
Discussing low premium dwelling house 
business, much of which is written at a 
loss, Superintendent Dineen said that if 
the companies can afford to continue this, 
then other classes of risks are paying too 


Joins AIU as Manager of 
Personal Coverage Division 





Affiliated Photo-Conway 
W. WINTHROP CLEMENT 


W. Winthrop Clement has resigned 
as executive vice president of the Na- 
tional Association of Insurance Brokers, 
Inc., to become manager of the personal 
insurance division of American Inter- 
national Underwriters in New York City. 
He entered insurance in 1935 at New 
York with the Liberty Mutual and in 
1939 went with Lerner Stores Corp. as 
insurance manager and administrative 
assistant to the executive vice president. 
From 1942 to 1944 Mr. Clement did war 
work. From 1944 until 1947, when he 
joined the brokers’ organization, he 
served as executive secretary of Risk 
Research Institute, large organization of 
insurance buyers. 

With the National Association of In- 
surance Brokers executive direction has 
been taken over by the counsel, Judge 
E. W. Sawyer. 


Accounting & Statistical 
Society’s Annual Meeting 


The Insurance Accounting & Statisti- 
cal Association will hold its annual meet- 
ing at the Hotel Cleveland, Ohio, May 
19-21. The society, which now has a 
membership of 375 life, fire and casualty 
companies, announces the addition of the 
following: 

National Union Fire Insurance Co., 
United Benefit Fire Insurance Co., Bea- 
con Mutual Indemnity Co., Federal Mu- 
tual Fire Insurance Co., Guarantee Re- 
serve Life Insurance Co., National As- 
sociation of Independent Insurers and 
Jankers Fire & Marine Insurance Co. 





high premiums. Hence one rate must be 
excessive, another inadequate, both un- 
fairly discriminatory and in violation of 
the law. 

Uniform accounting studies should 
help correct this minimum premium situ- 
ation which has long been one of the 
major problems of fire underwriting. 

While the going is difficult, Mr. Din- 
een said, this Department and the in- 
dustry are trying to devise rate-making 
formulae which will produce rates fair 
to all classes of insurance buyers. The 
formulae must, he continued, vary in ac- 
cordance with different lines. 

Turning to contract bonds the Super- 
intendent stated that the surety rate 
structure is susceptible to regulation and 
should not be accorded special treatment. 
Use of adequate statistics will help to 
provide a satisfactory rating method. He 
said the Surety Association now has a 
staff of experts working on this matter. 

The May meeting of the Risk Re- 
search Institute will have George L. 
Patchin, vice president of the Appraisal 
Service Co. of Minneapolis, as chief 
speaker. 





Exceptional opportunity in New 
York State for experienced insurance 
salesmen. Multiple line aptitude ad- 
vantageous. Write Box 1774, The 
Eastern Underwriter, 41 Maiden 
Lane, New York 7, N. Y. 
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Chamber of Commerce 


(Continued from Page 1) 


to permit the companies to earn a 


reasonable underwriting profit form their 
operations.” 

Reasonable and equitable state taxes, 
and alternate proposals of eliminating 
local premiums, excise and license taxes 
full state 
: Z a 
premium taxes were called for by the 
Chamber. 

The enactment of “Second Injury 
Laws” to encourage the employment of 
physically impaired persons was pro- 
posed. Under such laws the employer 
would not be liable for permanent dis- 
ability compensation, but only for the 
normal cost of the second injury. Excess 
costs would be paid out of a second 
injury fund created by contributions 
from workmen’s compensation insurance 
companies and _ self-insurers. 


or crediting them in against 


Fire Prevention 


To reduce losses of life and property 
from fire it was recommended that build- 
ing and fire codes be amended to regu- 
late the use of hazardous materials and 
processes in manufacturing and mercan- 
tile establishments. 

Also urged were the solution of 
vehicular traffic problems affecting fire- 
fighting, more severe arson laws, rigidly 
enforced laws imposing liability for fire 
loss caused by negligence, support of 
efforts to reduce fire waste, adequate 
and modern fire-fighting equipment, and 
the installation of automatic sprinkler 
systems in heavily populated buildings. 

Opposition to valued policy laws was 
expressed, on the basis that making the 
face value of a fire insurance policy the 
legal measure of damages in the event 
of a total loss, rather than the actual 
loss sustained, “contravene the basic 
theory that the fire insurance contract 
is a contract of indemnification only.” 

The Chamber called for extension of 
the old-age and survivors’ insurance 
social security programs to employes of 
non-profit organizations, governmental 
employes, railroad employes, agricultural 
employes, the self-emploved, and all 
others not now covered, “to the extent 
feasible.” 

The civil service retirement system, 
and similar programs for state and local 
employes should be revised accordingly 
to provide supplementary protection. 


Railroad Employes 


Inclusion of railroad employes under 
the Federal social security programs 
would obviate the need for the present 
railroad social security system. which 
should be repealed, the resolution de 
clared. Existing legislation providing re- 
tirement benfit, survivors’ benefits, un- 
employment, sickness and maternity 
benefits, “is discriminatory and other- 
wise inconsistent with sound social 
security principles,” it said. 

Adjustment of benefit levels should be 
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conditioned upon the general extension 


of coverage and upon _ appropriate 
changes in the supporting tax schedule 
so as to be in line with “the program’s 
objective of providing a minimum layer 
of basic protection.” Tax rates should 
only be increased when it is necessary 
to prevent diminution of the program’s 
funds, and to take account of prospec- 
tive benefit disbursements, it was recom- 
mended. 

Declaring that voluntary agencies and 
state systems of public assistance are 
the best means of providing for the 
totally disabled, the convention opposed 
the establishment of any federal system 
of permanent disability benefits. The 
present system of federal grants to the 
states for public assistance should even- 
tually be abandoned and the entire costs 
borne by the states and their local sub- 
divisions. 

Unemployment Compensation 


Any increase in the authority now 
exercised by the Federal! Government 
over the system of federal-state unem- 
ployment compensation was opposed. 

Recommendations made concerning 
unemployment compensation included 
the revision of state laws to cover em- 
ployers of one or more where the state 
law now covers the occupotion or in- 
dustry; the extension of the percentage 
of state contributions which an employer 
may offset against the federal unemploy- 
ment tax from 90% to 100%; the con- 
tinuance of the present temporary pro- 


vision authorizing emergency federal 
loans to. states for unemployment 
benefits; the revision of benefit sched- 


ules by those states where amounts and 
duration are still comparatively low; and 
the liberalization of experience rating 
provisions. 

No system of compulsory medical care 
insurance should be enacted, according 
to the Chamber, and no other legislation 
in the health field should be passed 
prior to a national survey, which should 
be conducted by representatives of pro- 
fessional groups, other non-govern- 
mental organizations. and governmental 
agencies. Selection of these groups 
participating in the survey should insure 
adequate local, state and national repre 
sentation. 

Finally, it was recommended that 
tion by Congress on proposals to create 
a cabinet Department of Health, Educa- 
tion and Security be deferred pending 
completion of the work of the Hoover 
Commission on the organization of the 
executive branch of the Government; 
and Congressional action on major legis- 
lative proposals now under consideration 
in the fields of social security, health and 
education. 


ac- 
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Long President of 
The Atlantic Fire 


SUCCEEDS LATE R. S. BUSBEE 





Company Is Member of Phoenix Group; 
Crater Elected Secretary and 
Fuller Assistant Secretary 


Directors of the Atlantic 
meeting held in Raleigh, N. C., April 14, 
elected George C. Long, Jr., president 
of the company to fill the vacancy cre- 
ated by the death of Richard S. Busbee. 

Other officers elected at this meeting 


Fire at a 


were John A. North, vice president; 
Charles E. Johnson, treasurer; J. Bruce 
Crater, secretary, and M. Fuller, as- 
sistant secretary. Mr. Crater was also 
elected a member of the board of di- 
rectors. 


Mr. Long is president of the Phoenix- 


Connecticut Group of fire insurance 
companies, of which the Atlantic is a 
inember, and has been long identified 
with the latter company as a director. 


J. Bruce Crater 
J. Bruce Crater of Charlotte is a 
native North Carolinian who received 
his early insurance training at the hands 


of the late Dick Busbce in the service 
of the Atlantic. For several years he 
has been state agent for the Phoenix 


and the Connecticut Fire in North and 


South Carolina. In returning to the 
Atlantic as secretary and the active 
manager of its operations, he will also 
retain general supervision over the af- 
fairs of the Phoenix, with which the 
Atlantic is affiliated, and the other com- 
panies of the Phoenix of Hartford 
Group, with the title of general agent. 

M. L. Fuller has long been known 


to North Carolina insurance agents. His 
promotion to be assistant secretary will 
entail wider field activity and adminis- 
trative assistance to Secretary Crater in 
the Atlantic Fire operations. 


Limited Use of Private 
Ins. on Mich. State Risks 


Limited use of private insurance facili- 
ties for protecting extra-hazardous state 
properties is likely to be continued in 
Michigan, it was disclosed during the 
past week as Gov. Kim Sigler opened 
to legislative consideration a proposal 





that mandatory contributions to the 
state fire fund be curtailed. Under a 
revision of the fire fund law by the 


1947 legislature, the ceiling on the fund 
was -boosted from $1,000,000 to $5,000,000, 
on the theory that the lower limit was 
inadequate to provide adequate protec- 
tion. Under emergency laws, coverage 
of the state liquor commission’s exten- 
sive liquor stocks, currently valued in 
excess of $20,000,000, and of certain 
valuable and highly combustible mate- 
rials in the state prison industries, was 


permitted with private insurance car- 
riers. 

Although no bill to implement the 
governor's suggestion has been intro- 


duced as yet, it is anticipated that the 
present fire fund, said to be less than 
$2,000,000, would be frozen at that fig- 
ure, thus making unnecessary substan- 
tial contributions by the various depart- 
ments and institutions at a time when 
a growing financial emergency faces the 
state. 


FOUR-YEAR SCHOLARSHIPS 

Four-year scholarships in fire protec- 
tion engineering at Illinois Institute of 
Technology, Chicago, are available 
through competitive examinations to high 
school seniors in eighteen middlewestern 
states. Grants provide tuition and fees 
for the regular degree-granting course. 


CENTRAL STATES SPECIAL 
The Central States Fire has 
William E. Gault as special 
Kansas and Oklahoma. He will be asso- 
ciated with Secretary B. J. Elem, with 
headquarters in the Bitting Building, 


Wichita, Kan. 


appointed 
agent in 


ARGENTINE EXECUTIVE HERE 
Luis A. Tink, Manager of Sud-Atlantica, 


Surveying American Insurance Meth- 
ods; Associated With AFIA 

One of the outstanding insurance offi- 
cials of Argentina now visiting this 
country is Luis A. Tink, manager of the 
Cia. de Seguros Sud- Atlantica S.A., of 
Buenos Aires. Mr. Tink has been in the 
insurance business since 1922, having 
started his career with La Mercantil 
Andina of Mendoza. From 1927 to 
1943 he took charge of the development 
and production of the insurance com- 
pany La Franco-Argentina, one of the 
largest Argentine insurance companies, 
where he remained until 1943. At that 
time he joined the Sud-Atlantica, a com- 
pany closely associated with the inter- 
ests of the American Foreign Insurance 
Association. 


This is Mr. Tink’s first visit to the 
United States where he is making a 
survey of insurance companies in this 


country, in the belief that by applying 
such insurance methods to his company 
in Argentina he can further improve the 
efficiency and the good service that the 
Sud-Atlantica is giving to its clientele, 
largely composed of American assureds 
who have important interests in Argen- 
tina. 

While in New York Mr. 
make his headquarters with the 
ican Foreign Insurance Association. 


Tink will 
Amer- 


NEW DIRECTOR FOR KENTUCKY 
Thurman, 26 Years Continental State 
Agent, Succeeds Wilson as Insur- 
ance Supervisor in State 
Cad P. Thurman, Louisville, has been 
appointed Director of the Kentucky Di- 
vision of Insurance, succeeding Harry B. 
Wilson, Irvine, Ky. Mr. Thurman, state 
agent for the Continentai Insurance Co. 
of the America Fore Group for the past 
twenty-six years, had arranged with the 
company for a leave of absence before 
he assumed his post as_ Director, 

April 

Mr. Thurman, a native of Hodgenville, 
Ky., was a local agent there before 
becoming a fieldman for the Continental. 
At one time served as Master Commis- 
sioner of the LaRue (County) Circuit 
Court. Mr. Thurman is past president 
of the Kentucky Fire Underwriters As- 
sociation and Kentucky Fire Prevention 
Association, 

Mr. Wilson, the retiring director, 
conducts a local agency at Irvine. He 
is a former president of the Kentucky 
Association of Insurance Agents. 





Ten Employes of Home 
Mark 25th Anniversaries 


Ten members of the home office of 
the Home Insurance Co. celebrated their 
twenty-fifth anniversary with the com- 
pany at a luncheon in their honor, April 
1, at the company’s headquarters in New 
York City. 


Honored guests were Robert W. Teale, 
supply department; Chester M. Baylis, 
metropolitan department; Mrs. Yarger 


Reeve, southern department; Miss Elna 
Nilsen and Oscar A. Meyer of marine 
department; Miss Cora B. O'Leary, sec- 
retary to Vice President and Secretary 
George E. Stroub, and Conrad Jacobs of 
the Pacific and foreign department; Mrs. 
Sybil Neale, correspondence department; 
Harold E. Barr, supply department and 
Wilbur Wolfe, eastern underwriting de- 
partment. 


CANADA FIRE LOSSES DOWN 

Fire losses in Ontario were down in 
the first quarter . 1948 compared with 
the same period last year, according to 


the provincial fire marshal’s office. This 
is contrary to the general trend for 
Canada as a whole. In reporting 3,291 
fires, however, the fire marshal’s re- 


port provides two conflicting figures on 
One figure is placed at $5,603,- 
871, while the second page of the report 
gives $5,566,452. The insurance 
likewise, is placed at variously between 


$4,525,473 and $4,490,611. 


losses. 


loss, 


ROBERT H. BYRNES DIES 


Secretary of Fire Companies of America 
Fore Group Was Specialist in 
Use and Occupancy Coverage 

Robert H. Byrnes, 59, secretary of the 
fire companies of the America Fore 
Group, died April 17 after a week’s ill- 
ness. Funeral services were held April 
20 with a requiem mass at St. Charles 
Borromeo Church, Brooklyn. 

Mr. Byrnes was born at Cazenovia, 
N. Y. He attended Syracuse University 
and graduated in the class of 1912 with 
honors and a civil engineering degree. 
He was a member of the Phi Delta 
Theta fraternity and Tau Beta Pi, hon- 
orary engineering fraternity. He started 
his business career with the Underwrit- 
ers Association of New York State upon 
graduation from college. In 1917, he 
entered military service in World War 1 
as a first lieutenant of fie'd artillery and 
served with various regiments including 


the 84th Field Artillery. 

Joining the Niagara Fire in 1919 as 
a special agent for central New York 
State Mr. Byrnes did field work there 
until 1929 when he came to the home 
office of the group as manager of the 
use and occupancy department. He was 
elected an assistant secretary in 1938 


and a secretary in January of this year. 
GIVE VIEWS TO NAIC 
Dumont Feels IUB Should Have Ad- 
visory Rather Than Rating Body 
Status; Inland Marine and Auto 
Representatives of fire, inland marine 
and automobile insurance writers in the 
fire field addressed the meeting of the 
committee on Tates and rating organiza- 
tions of the National Association of In- 
surance Commissioners held recently at 
the LaSalle Hotel in Chicago. Interstate 
rating problems was the general subject 
of the three-day conference. John R. 
Dumont, manager of the Interstate Un- 
derwriters Board, told the committee he 
hoped the IUB would be classified as an 
advisory rather than a rating body. He 
said the advisory status plans were 
now on file in New York, New Jersey 
and Pennsylvania as an experiment and 
declared that extension to a_ national 
basis would call for an enlarged staff. 
The North America Companies and 
the Lumbermen’s Mutual opposed the 
rate secrecy associated with operation of 
an advisory body and told the Commis- 
sioners the IUB should be classified as a 
rating body for multiple location risks. 
Harold L. Wayne, manager of the 
Inland Marine Underwriters Associa- 
tion, said only three states have not ac- 
cepted the recently revised schedule for 
the personal property floater. Nothing 
is being done about these states as it 
is expected they will follow along when 
1947 figures on the PPF were available 
to them. 
on branch 


Rickards, manager at 


Chicago for the National Automobile 
Underwriters Association, said that no 
commission agreements exist between 
companies in that organization. The 
NAUA bases rates on a basis of 50% 
for losses and 50% for expenses. Of 
the total premium a consideration of 


25% for commissions is used but com- 
panies do not have to follow any par- 


ticular suggested rate of commission. 


Federal Crop. Ins. Corp. 
Enters Dry Bean Field 


The Federal Crop Insurance Corpora- 
tion, already engaged in a determined 
effort to interest private insurance com- 
panies in taking over some of its opera- 
tions, has been authorized by Congress 
to enter a new field. Dry edible beans 
will be the next crop to be insured on 
an experimental basis. The crop will be 
insured igainst unavoidable losses, 
caused by such things as weather, in- 
sects and plant diseases. 

Congress has authorized the FCIC t 
insure dry edible beans in twenty coun- 
ties, scattered throughout the nation. 








But Gus F. Geissler, manager of the 
corporation, explains that present plans 
call for insurance in only four widely 


scattered counties. 


Texas City Needless 
Declares Braidech 


PRECAUTIONS WERE NEGLECTED 


Dire Need for Caseiioanal Program of 
Industry With Fire and Safety 
Authorities He Says 


The Texas City fire and explosion 
which took 552 lives a year ago last 
Friday was “needless” and could have 
been prevented by just “simple precau- 
tionary measures and ordinary care, 
according to Matthew M. Braidech. dj- 
rector of research of the National Board 
of Fire Underwriters. 


“Investigation found that every 


: com- 
mon fire safety rule was being vio- 
lated,” Mr. Braidech told the Greater 


New York Safety Council at its annual 
convention in the Hotel P ennsylvania. 


Workers admitted loading the destruc- 
tive ammonium nitrate which caused the 
blast and fifth worst fire in the corn- 
try’s history, “like bags of cement,” Mr. 
Braidech said. Some of the bags were 
broken and the powerful chemical spilled 
about on the docks, and in other ways 
handled as ordinary fertilizer without re- 
gard to its explosive nature. 


Compares With War Safety Record 


This becomes all the more shocking, 
Mr. Braidech declared, when it’s com- 
pared tho the “outstanding record of war- 
time handling of approximately 50,000,- 
000 tons of much more hazardous mili- 
tary explosives by the rail carriers of 
the country without any loss of life and 
a relatively low monetary loss of $300,- 
000.” Texas City fire losses were more 
than $50,000,000. 

Since Texas City, Mr. Braidech said, ; 
committee representing 120 directly in- 
terested industrial leaders has been 
working with the Federal Interagency 
Committee on Ammonium Nitrate to de- 
termine fire hazards in handling the 
fertilizer. 

When the explosion occurred he was 
already studying safety precautions for 
handling ammonium nitrate because of 
the increased tonnage in the peacetime 
market. 

The fire disaster in Texas City has 
taught one unforgettable lesson, he said. 
It has shown the dire needs for a co- 
ordinated program of industry with fire 
and safety authorities, a “safety intelli- 
gence” plan to prevent any recurrence 
of this tragedy. 


Mr. Braidech added: 


“Lack of planned organized relief typi- 
fies many of our industrial communities. 
Authorities responsible for public safety 
should establish a major disaster plan 
gearing up all vital emergency services 
and arrange for mutual aid with nearby 
communal centers. 

“The Fire Prevention Bureau of our 
municipal departments should make 
every effort to keep abreast of chemical 
and industrial developments and 
establish contact with local industrial 
safety intelligence.” 


N. Y. BOARD LOSSES DROP 

The New York Board of Fire Under- 
writers committee on losses and adjust- 
ments states that incurred losses as- 
signed to it in March numbered 488 and 
amounted to $1,251,200, compared with 
425 losses for $1,383,812 in the same 
month last year. There was a decrease 
of nearly 10% in the amount. For the 
ig? three months of this year Secretary 
E. C. Niver says there were 1,250 losses 
totaling $4,701,043 assigned to the com- 
mittee compared with 989 losses for $4,- 

5,763 for the first quarter of 1947. This 
shows an increase in amount of nearly 


GEYER BOOKLET ON HOME 


Geyer & Co., Inc., New York invest- 
ment house, has issued a report on the 
Home Insurance Co. recommending pur- 
chase of Home stock as an investment. 
Copies of the report may be secured 
from Geyer & Co., 67 Wall Street. 
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Selling Proper Coverage Removes 
Most Inland Marine Loss Problems 


might 
valueless 
property 
her car. 


Inland marine loss difficulties center 
venerally around questions of coverage 
Edward J. Moran, 


General 


than amount, 
inland marine division, 


told the Pittsburgh 


rather 
manager, 


\djustment Bureau, 
Insurance Day Conference recently. It 
is poor public relations, he said, for an 


assured to realize that with a little more 
care on a producer’s part he could have 


had a policy which would have clearly 
covered all types of losses he had ac- 
tively or subconsciously in mind when 


taking the insurance. Many times through 
insight, knowledge and patience, an as- 
sured’s insurance needs can easily be 
ascertained and proper protection given, 
Mr. Moran continued. 

Discussing some of the coverage situ- 


ations in which problems arise’ Mr. 
Moran said in part: 

“We are all aware that during the 
war jewelry and fur values attained an 
all-time high. It is astonishing how long 
it took, at that time, to educate the 
public that jewelry and furs should be 


re-appraised when a policy which had 
been in effect a few years was rcnewed. 
It is a fact that agents and brokers 
who were more progressive than some 
of their fellows followed the practice of 
writing a letter with each jewelry and 
fur renewal, calling the assured’s atten- 
tion to the last time the articles had 
been appraised, mentioning that values 
had increased, and pointing out the 
necessity of carrying full insurance to 
value if the assured wished to be fully 
reimbursed in f 


the event of loss. 


Fur and Jewelry Values Off From Peak 
“Today, barring another war, the re- 
verse is true, because prices on many 
commodities have fallen from wartime 


levels. If a fur policy, for example, is 
renewed year after year for the same 
amount, without any allowance for a 


or depreciation, 
‘that the 
amount of 


This 


drop in the fur market 
an assured is likely to believe 
amount of insurance is the 
recovery in the event of a claim. 
is not necessarily true. 

“A fur coat, which during the war 
might have cost $1,000, can probably be 
replaced today for $750, in addition to 
Which several years’ depreciation, if it 
is that old, will have to be considered 
in the adjustment of a loss. A forward- 
looking agent or broker will make sure 
that as renewals come around the 
amount of insurance is fairly repre- 
sentative of present-day replacement 
cost, less depreciation,” said Mr. Moran. 

“Another complaint which causes dif- 
ficulty is the automobile restriction un- 
der the broad form personal effects 
policy. This type of contract is fre- 
quently requested by assureds who do 
considerable traveling by automobile. It 
is most disturbing to an adjuster to be 
confronted by a wrathful assured who 
has sustained a loss from an automobi'e, 
and owns a roadster, making the cover- 
age useless so far as property left in 
the automobile is concerned. — 

“This situation is only aggravated 
When the assured mentions that the 
broker or agent has known him for a 
number of years, always being aware 
that the assured never owned a car with 


a fully enclosed body, as provided for 
in the policy. There have even been 
instances where the agent or broker 
insured the automobile itself, so they 


Must have had knowledge that so far 
as theft from an automobile which did 


fully enclosed body 
be concerned, the policy was 
to the assured in the event 
might be stolen from his or 

“In addition, this type of policy does 
not cover on the premises of the domi- 
cile of the assured. Domicile has been 
defined by the Supreme Court of New 
York as being the ‘place where a per- 
son has his permanent home and _ prin- 
cipal establishment, to which, whenever 


rot have a 


he is absent, he intends to return.’ For 
this reason it follows that if the as- 
sured’s automobile is parked in the 


and there is 
even if it 


driveway of his residence 
a theft or pilferage from it, 


is fully enclosed and locked, there is 
no coverage for that loss under the 
policy. 


Insurance Surveys 


“There is much mention in the trade 
press, from time to time, about insur- 
ance surveys. They certainly have their 
advantages, there being no question that 
because of them the insuring public is 
often more adequately covered than 
they would be otherwise. Nevertheless, 
from an adjuster’s viewpoint, these sur- 
veys are sometimes too general in 
nature. To sit down with an assured, 
especially a businessman, with a list of 
standard policies whicch should fit his 
needs does not take the place of delving 


into the nature of his business and 
properly protecting him in the event 
of loss. 

“Along these lines there is no doubt 


should 
many 
assured’s 


that many commercial concerns 
have a shipper’s policy. Yet how 
times is it ascertained how the 
shipments are made, that is, whether 
they are sent f.o.b. point of shipment, 
placing the property at the consignee’s 
risk, or whether they move f.o.b. destin- 
ation, the assured being responsible for 
the property while in transit. It is al- 
most impossible to believe that policy 
after policy is issued to assureds who 


sometimes make all of their shipments 
f.o.b. point of shipment. While it is true 
that technically the assured should have 
no further interest in such goods, once 
they are turned over to a carrier, con- 
signees sometimes refuse to pay for a 
shipment they have not received. 


“Furthermore, the policy is intended 
to cover the assured’s property and that 
traveling at his risk, so it naturally fol- 
lows that if an assured makes all con- 
signments f.o.b. point of shipment, the 
shipper’s sales so far as he is con- 
cerned, provides no protection. Until an 
assured gets paid by a consignee he does 
have a monetary interest in f.o.b. point 
of shipment consignments, and virtually 
all companies are agreeable to policies 
being endorsed to that effect. 


Trip Transit Policies 


“Another point to be borne in mind 
is that a policy insuring a carrier’s legal 
liability is not a trip transit form. A 
common carrier or public truckman is 
one who holds himself out to the gen- 
eral public for hire. The carrier’s cargo 
legal liability policy has been designed 
to fit the needs of such a carrier. A 
trip transit or shipper’s policy is of a 
sort to protect the owner of the goods 
while they are in the custody of the 
carrier. 

“Tt will be immediately recognized that 
there are two different interests involved 
and separate types of policies designed 
to cover them. Those who are completely 
familiar with this phase of the business 
have no trouble, but when a common 
carrier or even a contract carrier asks 
for insurance protection, no end of con- 
fusion results if he is given a shipper’s 
or trip transit form, rather than a cargo 
legal liability contract. 

“It is not amiss to mention 
adjuster encounters great difficulty and 
resistance in adjusting losses under in- 
dividual trip transit policies if it is nec- 
the 100% coinsurance 


essary to apply 

clause. Almost universally trip transit 
policies contain such a clause, and it 
is only fair this feature should, in the 


very beginning, be brought to the atten- 
tion of the party who may require the 
coverage, especially in the movement of 
toa 2 furniture. With reference to 
this latter type of property, many 
sureds who are in the category of ware- 
housemen, as well as common carriers, 
issue trip transit certificates under a 
master policy. 
“Adjusters constantly 
plaint after complaint 


as- 


receive com- 
from claimants 


that the 100% coinsurance clause in the 





Court on Subjects of 


e, in its simple character, is the 
recover prop- 
sea render 


‘Salvag 
service which those who 
erty from loss or danger at 
to the owners, with the responsibility of 
making restitution, and with a lien for 


their reward” The Thetis, 3 Hagg. Adm. 


14, 48, quoted by Justice Bradley in 
Cope v. Valletto Dry Dock Co. (1887), 
HeU.S- 625..7'S. Ct. , 336, 30 L. Ed. 501. 


This was quoted in a recent decision 
in the Federal District Court for East- 
ern New York, Broere §2, 133, 72 F. 
Supp. 115, a libel in rem for salvage 
in that amount, being the money found 
by the libelant on the dead body of 
one who had been drowned when his 
boat capsized in the navigable waters 
of Great South Bay, off Long Island, 
New York. It was held that the money, 
found in the pockets of the drowned 
man, was the subject of salvage by the 
person who recovered the body and 
turned it over to the authorities. 

District Judge Kennedy said, in this 
case (p. 118) that: “It is probably un- 
wise to attempt any general statement 
concerning the character of the prop- 
erty which may be the subject of sal- 
vage. For example, I am not sure that 
the following statement from Maltby v. 
Steam Derrick Boat, D. C. E. D. Va. 


Salvage 


No. 9,000, does not have 
its exceptions: ‘But I think the test as 
to what is the subject of salvage is no 
longer whether it is a vessel engaged 
in commerce or its cargo or furniture, 
but whether the thing saved is a mov- 
able thing, possessing the attributes of 
property, susceptible of being lost and 
saved in places within the local jurisdic- 
tion of the admiralty.’ 

“Certainly there are movable things 
within this test which cannot be the sub- 
ject of salvage, like the United States 
mails. (The Merchant, Federal District 
Court for Florida, 1851 Fed. Cas. No. 
9435) or bills of exchange. The Em- 
blem D. C. D. Me. 1840, Fed. Cas. No. 
4,434. But this is because neither the 
mails nor bills of exchange could ever be 
a proper subject for a proceeding in rem, 
i.e., they could not be sold and a moiety 
of the mails given to the salvors for the 
reason that no purchaser could get a 


1879, Fed. Cas. 


title. The money in the case at bar, 
however, certainly meets the test sug- 
gested in the cases last mentioned. 


Neither on principle nor authority can I 
see any reason for depriving this libelant 
of the fruits of the risk he assumed and 
of the work he did, however trifling they 
may be, principally because of his hon- 
esty.” 
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that an 





not previously called to 
Because of this a loss ot 
become very un- 


certificate was 
their attention. 
this nature can easily 
satisfactory to adjust. There is often a 
coinsurance penalty, and the number of 
people who have moved from one local- 


itv to another and have had such a 
penalty imposed upon them must be 
legion. 


“It stands to reason that those claim- 
ants are far from satisfied with such 
adjustments as finally made, thereby 
forming a deficient impression of the 
insurance business as a whole. Aside 
irom the fact that here again much 
more premium would be realized if in- 
surance to value were purchased, losses 
under trip transit policies would be 
much easier for the adjuster to handle 


Bailee Customers Policies 


“Another annoying type of claim from 
the standpoint of the amount of cover- 


age rather than anything else is that 
which occurs under the various forms 
of bailee customers policies. Any ad- 


juster would prefer that all bailee poli- 
cies have either adequate limits pe be 
an open reporting form. In far too many 
instances the policy is written with a 
limit of $5,000 or $10,000, and when a 
loss occurs, it is often three or four 
times that amount.. It is worth the ef- 
fort to pursue a public policy of making 
certain that any form of contract which 
inures to the benefit of the public—and 
bailee policies are written for the ac- 
count of customers—should adequately 
protect the public. 

“We have found from previous experi- 
ence that it is virtually futile to try to 
settle individual claims by taking the 
necessary depreciation and then offer- 
ing a claimant one-third, one-half, or 
one-fourth of the adjusted sum because 
the bailee did not carry sufficient imsur- 
ance. In some states it is sometimes 
impossible to get a court to take the 
money and interplead the various claim- 
ants for the purposes of equitably pro- 
rating the insurance money. In one in- 
stance the court pointed out they did 
not feel it was their function to par- 
ticipate in such activity. This, as you 
can well realize, results in a distressing 
concerned: the 


situation for everyone 
insurance company, the broker, the 
agent, the assured, the individual claim- 


ants, and the adjuster. 


“This same state of affairs also arises 
if a common carrier is inadequately 
covered. As his liability is likely to be 
absolute, there being no reason for 
claimants to accept only a portion of 
their loss if the transporter has any 
assets at all, the consequences are al- 
most numberless.’ 


NEW OFFICE IN MISSISSIPPI 


The General Adjustment Bureau has 
opened a branch office at Greenwood, 
Miss., with Rowland D. Stickles as 
adjuster- in-charge. Mr. Stickles, a grad- 
uate of Georgia School of Technology, 
has been on the staff of the Birmingham, 
Ala., office of the bureau. The new office 
will service losses in Carroll, Leflore 
and Montgomery Counties, Miss 
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Pier Vice President 
Of Excess of America 


NAMED TO SUCCEED GIBSON 
Continues as Secretary; Company Also 
Advances Kelly From Assistant Sec- 
retary to Secretary 





organizz ition 
directors of 
America held 
Frank F. 


following 


annual 
board of 
Cc oO. of 
April 21, 


made the 


Following the 
meeting of the 
Insurance 
in New York City 
Winans, president, 
announcement : 

“At the annual meeting of the board 
of directors held today, Mortimer D. 
Pier was elected vice president and sec- 
retary of the company succeeding Joseph 
P. Gibson, Jr., who retired from the 
company to accept a position with the 
American Foreign Insurance Associa- 
tion. Francis H. Kelly also was advanced 
from assistant secretary to secretary. 


Mortimer D. Pier 


Excess 


“Mr. Pier entered the insurance busi- 
ness in Los Angeles in 1929 while still a 
student at the University of California 
at Los Angeles. Upon graduation from 
UCLA, he entered the employ of Lum- 
bermens Mutual Casualty Company at 
Chicago and served in the underwriting 
department of that company until 1935. 
At that time, he resigned to become sec- 
retary of Excess Underwriters, Inc., 
New York City, United States reinsur- 
ince managers of the Security Mutual 
Casus ilty Co. of Chicago. 

“Mr. Pier had four years of war serv- 
ice entering as a private and retiring 
as a major. Upon return from the serv- 
ice, he became associated with the Ex- 
cess Insurance Co. of America as assist- 
ant to the general manager and has 
served in that capacity until this time 

Francis H. Kelly 

“Mr. Kelly formerly was 
with the Globe Indemnity Co. from 
1929 to 1930 at which time he entered 
the employ of the Liquidation Bureau 
of the New York Insurance Department 
until 1936. 

“From that date until the present time, 
he has been with the Excess Insurance 
Co. of America as manager of the 
claims sa deacusinanel 


associated 


SENATE PASSES SIMPSON BILL 


Measure Now Goes to Conference; Will 
Set Up Casualty Rate Regulation 


in D. of C. 

The Senate this week passed the 
Simpson bill (H. R. 3998) to regulate 
the rating of casualty insurance in the 
District of Columbia, in compliance with 
the South-Eastern Underwriters Asso- 
ciation decision and Public Law 15. 

The measure was agreed to by a voice 
vote with all the “clarifying” amend- 


ments proposed by District Superinten- 
dent of Insurance Jordan and recom- 


mended by the Senate District commit- 
tee 

The bill, which passed the House last 
ear, now goes to conference, where it 


is expected that the Senate amendments 
will be accepted. 

The Senate action clears the way for 
a regulatory law in the District well in 
advance of the anticipated expiration of 
the moratorium on June 30. 


GOODWIN BACK ON JOB SOON 


Richard V. Goodwin, first vice presi- 
dent, Fireman’s Fund Indemnity, New 
York, has shown such encouraging re- 
covery from a major operation early 
this year that he expects to be able 


to preside May 11 at the annual meet- 
ing here of the Association of Casualty 
& Surety Cos. of which he is president. 


American- Associated 
Names New Executives 


FOUR PROMOTED > AT ST. LOUIS 


Cotsworth, Davis, oe Made Assis- 
tant Vice Presidents; Jones Is 
Agency Superintendent 

Following the annual stockholders’ 
meeting and board of directors’ meeting 
of the Automobile Insurance 
Co. and American Automobile Fire In- 
surance Co., April 27, President Lee 
Schleyer announced the election of three 
new assistant vice presidents, who are 
also slated to hold corresponding offices 
in the affiliated Associated Indemnity 
Corp., at St. Louis. 

Those elected to the positions of as- 
sistant vice presidents were Charles 
Cotsworth, formerly superintendent of 
agents; L. Gordon Davis, bond, burglary 
and glass department superintendent; 
and Roy H. Frobase, superintendent of 
claims. It was announced that 
Chapman Jones will succeed Mr. Cots- 
worth as agency superintendent. 

Newly elected Assistant Vice Presi- 
dent Cotsworth has been a member of 
the American Automobile organization 
since 1933, when he started as_ field 
representative at the Chicago branch 
office. In 1937, he was appointed assis- 
tant superintendent of agents at the 

(Continued on Page 29) 


American 


also 


TO ADDRESS AD CONFERENCE 


Mrs. Kidd Named on Program; Gern- 
hardt Says Former Cabinet Member 
Is Invited; Dearden Sketch 

Joseph C. Gernhardt, advertising man- 
ager, National Surety Corp., vice presi- 
dent and program chairman of the In- 
surance Advertising Conference, an- 
nounces that a former cabinet member 
has been invited to be the luncheon 
speaker at the meeting of the IAC at 
Hotel Pennsylvania, New York City, 
June 3. This will be the twenty-fifth 
anniversary of the organization. 

Prominent among the speakers will be 
Mrs. Bj Kidd, vice president of Lewis & 
Gilman, Philadelphia advertising agency. 
who has received the Josephine Snapp 
award for the greatest contribution of 
a woman to advertising. She was for- 
merly fashion advertising manager of 
Strawbridge & Clothier, Philadelphia de- 
partment store, and special assistant to 
the advertising director of the Ladies 
Home Journal. As associate copy di- 
rector of N. W. Ayers & Son previously, 
she supervised about thirty-five accounts. 
Mrs. Kidd is secretary of the Advertis- 
ing Federation of America and author 
of the book, “Just Like a Woman.” Her 
new book, “Women Never Go Broke” 
will be published in August. 

Other features of the program include 
a tribute to the founders and the past 
presidents of the conference, an espe- 
cially written dramatic sketch showing 
the plight of insurance advertising man- 
agers before IAC, written and produced 
by Robert R. Dearden, president of 
United States Review Publishing Co., 
and a round table devoted to forecasts 
of future events participated in by vari- 
ous insurance magazine editors and pub- 
lishers. 
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Central Surety 


CONTRACT 
BONDS 


Assure Complete Perform- 
ance of Contracts According 
to Plans and Specifications 































>» CENTRAL SURETY AND INSURANCE (ORPORATION 


Skilled contractors with good 
records for performance merit 
the confidence of architects and 
engineers. Protection against 
the unforeseen and unpredict- 
able is of equal importance. The 
cost of a Central Surety guar- 
antee of complete Performance 
and Price is nominal. 

Central Surety agents, active 
in all states, promptly furnish 
“Perform or Pay” contract 
bonds on all types of construc- 
tion. 
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EASTERN DEPARTMENT 
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This advertisement appears in leading architectural and Contracting publications. 


Dineen Will Address 
Buyers at Atlantic City 


AMA INSURANCE P PROGRAM OUT 
Public Law 15 wail Its Effect on Insur- 
ance Buyers to Keynote Sessions, 
May 24 and 25 


With Susurance 4 Superintendent Robert 
Ix. Dineen of New York scheduled as one 
of the principal speakers, the Insurance 
Division of the American Management 
Association has practically completed 
plans for its convention to be held at 
the Ambassador Hotel, Atlantic City, 
May 24-25. The principal topic of the 
convention will be Public Law 15 as it 
affects insurance companies and insur- 
ance buyers. 

R. S. Bass, treasurer, A. E. Staley 
Manufacturing Co., Decatur, Ill., vice 
president of AMA in charge of the In- 
surance Division, will preside over the 
opening session at 9:30 am., May 24 
Ambrose B. Kelly, associ: ate general 
counsel, Manufacturers Mutual Fire In- 
surance Co., Providence, R. I., the first 
speaker, will discuss new regulations en- 
acted as a result of Public Law 15, 
they affect insurance rates and ae 
forms. He will consider to what extent 
these will benefit the buyer and how 
they will hamper his freedom of action. 

The other speaker of the opening ses- 
sion will be J. E. Robinson, Brunswick, 
Maine, former insurance buyer for Mc- 
Kesson & Robbins, now retired, who will 
speak on “The Advantages and Disad- 
vantages of Various Types of Carriers.” 

Dodd Will Preside 
Alvin E. Dodd, AMA president, will 


preside over the luncheon session when 
Mr. Dineen will speak on “Administra- 
tive Steps Designed to Help the Buyer.” 
The program note on Mr. Dineen’s ad- 
dress says: 

“With a few exceptions, the general 
legislative program required as a — 
of the enactment of U. S. Public Law 
15 has been completed. The problem is 
now an administrative one—to make the 
new laws work. 

“Mr. Dineen will analyze the changes 
made and in progress in the fire insur- 
ance rate structure—the new classifica- 
tion system, the proposed changes in 
the schedule rating system, the introduc- 
tion of uniform accounting methods in 
the expense portion of the premium dol- 
lar, reconsideration of the Commission- 
ers’ 1921 profit formula and the relation 
of these factors to the cost of insurance. 
His address will also cover similar con- 
sideration in connection with the fidelity 
and surety rate structure. 

“In addition, he will summarize the 
administrative problems encountered in 
attempting to regulate rates on so-called 
national rate structures, as distinguished 
from local rate structures. For example, 
what will happen to state regulation, to 
the insurance business and to insurance 
buyers if each Commissioner in the 
country operating under a rate regula- 
tory law applies different concepts of 
‘reasonableness’ to so-called national 
structures ?” 

To Hold Panel Discussion 

H. L. Hubbell, director, real estate and 
insurance, Westinghouse Electric Corp., 
Pittsburgh, will preside at the afternoon 
session when a panel discussion, “The 
Erewhon Manufacturing Co. Runs Into 
Trouble,” will be conducted. The panel 
will be composed of the following: 
Broker, F. V. Rudd, vice president, 
March & McLennan, Detroit; fire, Eu- 
gene C. Richard, New York manager, 
American Insurance Group; casualty, E 
H. Kingsbury, assistant director of edu- 
cation, Royal-Liverpool Group; boiler 
and machinery, Walter R. White, pro- 
duction manager, Lumbermens Mutual 
Casualty Co.; crime, FE. T. Rogers, bond 
ing and burgl: iry supervisor, Liberty Mu 
tual Insurance Co. 

Presiding over the session on Tuesday 
morning, May 25, will be Carl Sunberg, 
secretary, American Locomotive Co. 
New York. The first speaker will be 


(Continued on Page 29) 
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Compensation Rates Are 
Reduced in New Jersey 


REDUCTION OF 9.9% IS MADE 


Rate Revision Includes Adjustment 
Based on Policy Years 1936-1945; 


Loss Constant Eliminated 


Manager Bernard Hamilton of the 
Compensation Rating & Inspection Bu- 
rea of New Jersey has advised member 
companies that the governing committee 
has adopted and the Commissioner of 
Banking and Insurance has approved a 
reduction of 9.9% in the collectible level 
of New Jersey workmen’s compensation 
and employers’ liability insurance, ef- 
fective on new and renewal business 
dating from July 1. With respect to the 
revision, Mr. Hamilton says: 

“This revision of rates includes a com- 
plete adjustment of rate relativity 
based upon the latest available policy 
years, 1936 through 1945, as reported 
under the Unit Statistical Plan. Both 
in the tabulation of the data and in the 
selection of pure premiums, the indica- 
tions of the five latest years were given 
greater weight than the indications of 
the earlier years. The substantial 
changes in relativity that result from 
this review are apparently due in some 
part to variations in the effect of wage 
level changes in the different groups 
of industries. The over-all change in 
the manual rate level is 6.2%, and of 
the 654 manual classifications, the ex- 
perience for 155 has developed rate 
increases. There is a considerable dif- 
ference in the effect of the rate change 
in the three large groups of classifica- 
tions. In the manufacturing group, the 


over-all reduction of manual rates is 
14%. In the construction and _ erec- 
tion group, the reduction is 14.3% and 
in the all other group, 7.1%. 

Includes Adjustment Factors 
“The change in the collectible rate 
level includes the effect of rate level 


adjustment factors in experience rating. 
The substantial increases in wage levels 
since the termination of the war have 
resulted in a very considerable reduction 
in both the manual and the collectible 
rate level. The present level of manual 
rates, if applied to the audited payroll 
years used in experience rating, would 
tend towards a debit off balance of the 
rating plan. The rate level adjustment 
factors to be applied to the payrolls will 
bring those years back to the expected 
loss level. Coincident with the adoption 
ot rate level adjustment factors, the 
experience plan expected loss factor will 
be adjusted to the expected loss ratio 
contemplated by the manual rates. The 
several factors will be found in Experi- 
ence Plan Amendment Bulletin No. 70 
issued concurrently with the circular. 
“Elimination of the loss constant is 
also included in the adjustment of the 
collectible level. The latest years of the 
size of risk experience fully support 
that elimination. The present rule and 
the designation ‘Loss and Expense Con- 
stant’ will be continued, but in the table 
in the manual rules pages, zero values 
will be shown for the loss portion of 
the constant. The continuation of the 
tule will permit the reintroduction of 
a loss element at any time that it is 
indicated by experience. 
“The experience developed under the 
silicosis compensation law that became 
effective January 1, 1945 has continued 
lavorable, and notwithstanding the con- 
tinuing increase in cost under the escala- 
lor provisions of the law, a further re- 
duction of 10% in the rate elements is 
indicated and has been adopted and ap- 
proved and included in the manual rates. 
The per capita rates for servants in 
connection with private residence, the 
fates for employers’ liability insurance 
against negligence claims for injury by 
lsease, and the rates for vessel cover- 
age remain unchanged.” 
STERLING LICENSED IN WASH. 
The Sterling of Chicago has been li- 
censed in the state of Washington to 
Write life and disability insurance. 





N. Y. A. & H. Chapter Hears Young 


With Clyde W. president, 
Monarch Life of Springfield as guest 
speaker, the New York chapter, National 
A. & H. Association, held its most suc- 
cessful luncheon meeting to date re- 
cently at the Williams Club, New York. 
Mr. Young’s subject was “Why I Be- 
lieve in Disability Insurance” and he 
held the close attention of the more 
than sixty A. & H. men attending as he 
developed this theme. He was intro- 
duced by Ralph K. Lindop, general 
agent of the Monarch in New York, 
president of the New York chapter. 
Importance of the meeting was en- 
hanced by the presence of O. J. Breiden- 
baugh, executive secretary of the Na- 
tional Association, who came on from 
his Indianapolis headquarters to attend 
the meeting. He spoke briefly, stressing 
that the strength of the National was 
in its individual units, working together 
as a team. He said: “Banded together 
we can do for each other what we can- 
not do alone.” 
Other guests at 


Young, 


the affair included 


Frank S. Vanderbrouk, executive vice 
president, Monarch Life, who is per- 
forming a helpful service as liaison offi- 
cer between the Health & Accident 
Underwriters Conference and the Na- 
tional A. & H. Association; George 
Richard, CLU, general agent in Hartford 
of the Monarch. 

President Lindop announced the ap 
pointment of new committees as fol- 
lows: Membership—James Wilson, U. S. 
Life, chairman, and Ivan Yearwood, Fed- 
eral Life & Casualty; speakers—George 
Wright, Mutual Benefit H. & A., chair- 


man, and Milton Schiff, Paul Revere 
Life, and William L. Kick, Fireman's 
Fund Indemnity; arrangements—John 


Gilhooley, Union Mutual Life, chairman, 
and Curtis Schillerstrom, A. & H. agency 
head who represents Paul Revere Life in 
New York. 

The New York chapter’s membership 
is now up to sixty-nine paid—an increase 
of seventeen new members within the 
past few months. A drive is under way 
Meetings will be held regularly every 
sixth Monday at the Williams Club. 





ADDS STOREKEEPER’S POLICY 


National Bureau Enters New Liability 
Program in New York and Louisiana, 
Effective April 26 
The National Bureau of Casualty Un- 
derwriters announces that the store- 
keeper’s liability program which has 
been in effect in most states since Janu- 
ary 19, has now been introduced in the 
states of New York and Louisiana effec- 
tive April 26. Manual pages incorporat- 

ing the rates are being distributed. 
The storekeeper’s liability policy is 
designed to furnish the average retail 
store in package form those liability 
coverages considered essential to insure 
the usual business activities of these 
risks. Bodily injury and property dam- 
age insurance are combined and written 
on a single premium basis subject to a 
basic single limit of $10,000 per accident 
for liability and a basic limit of $250 


per person, $10,000 per accident for 
medical payments insurance. Higher 
limits may be written for additional 


premium charges. 

The underwriting rules are based on 
the rules applicable to the several kinds 
of general liability insurance included in 
the program. Existing manual coverages, 
rules and rates for store risks will con- 
tinue in force and may be used in lieu 
of the new program where it is desired 
to afford coverage for specified hazards. 


GOULET GOES TO KANSAS CITY 


Standard Group Names Him Manager 
There to Succeed Miles Who Has 
Joined R. B. Jones & Sons 
Lloyd J. Goulet has been named man- 
ager of the Kansas City service office 
of the Standard of Detroit Group. He 
succeeds Chester A. Miles, who resigned 
recently to go with the firm of R. B. 

Jones & Sons. 
Mr. Goulet goes to the Kansas City 


office from the Standard’s home office 
at Detroit where he has been serving 
as assistant manager of the agency 


department. 

A graduate of Michigan State College, 
Mr. Goulet entered the employ of the 
Standard Accident in 1931 as a special 
agent for the Detroit branch and served 
in this capacity until 1938 when he was 
appointed production manager for that 
office. In 1939 he was made assistant 
manager at the Detroit branch. In 1942, 
he entered the Army Air Corps as first 
lieutenant. He returned from the service 
in 1946 with the rating of lieutenant 
colonel and resumed his former position 
at Detroit. 

Mr. Goulet was named manager of the 
Philadelphia branch of Standard in 1947 
and later in the year he was transferred 


to the home office to fill the post of 
assistant manager in the agency de- 
partment. 


CHANGES AT FIREMAN’S FUND 


Parry in Utah and Southern Idaho 
Field; Minor and Goggin at Port- 
land; HasBrouck at Seattle 
Ray L. Ellis, the 
Fireman’s Fund Group, announces the 


vice president of 
following appointments and changes in 
the far west: 

Robert L. Parry has been appointed 
special agent for Fireman’s Fund In- 
demnity Co. and the automobile depart- 
ment of Fireman’s Fund Insurance Co., 
in Utah and southern Idaho territory, 
succeeding George C. Wareing who is 
retiring to devote all his time to his own 
agency. 

James H. Minor is named supervising 
adjuster of Fireman’s Fund Indemnity 
for the automobile and claims de- 
partments at Portland, Ore., and John 
E. Goggin has been assigned to the Port- 
land claim staff as adjuster. 

Announcement also is made, through 
Hugo H. Methmann, assistant vice pres- 
ident at San Francisco, of establishment 
of a payroll audit department at Seattle, 
Wash., to service Washington and Ore- 
gon, under direction of Jack HasBrouck. 

Mr. Parry has been with Fireman’s 
Group for more than sixteen years, hold- 
ing underwriting positions in both 
automobile and casualty departments. 

Mr. Minor, a graduate of Stanford 
University, has been with the group 
since 1936 as examiner and adjuster in 
the head office claim department, with 
the exception of a military leave when 
he served in the Army as a lieutenant- 
colonel. Mr. Goggin, a graduate of Vil- 
lanova, formerly was with the General 
Adjustment Bureau at Seattle and at 
Missoula, Mont. He served in the Navy 
and was discharged as a lieutenant 
commander. 


and 


Atomic Energy Commission 
To Get Special Treatment 


Henry D. Sayer, general manager of 
the Compensation Insurance Rating 
Board of New York has advised mem- 
ber companies that the New York Insur- 
ance Department has approved the fol- 
lowing ruling of the classification and 
rating committee of the board as of 
April 13, to become applicable on new 
and renewal business only: 

“All work performed for or under the 
direction of the Atomic Energy Commis- 
sion, either construction or operation, 
shall be subject to special treatment on 
an individual risk basis. Each risk in- 
volving such work should be submitted 
by the carrier to the board for approval 
of the basis agreed upon by the carrier, 
the contractor and the Atomic Energy 
Commission.” , 


C. & S. Agents Plan 
Membership Campaign 
CLINE ISSUES STATEMENT 


Says Association Is Not Limited to Cas- 
ualty and Surety Agents; Aims at 
Metropolitan Problems 


The National Association of Casualty 
& Surety Agents is about to launch a 


campaign to increase its membership, 
William T. Cline, Chicago, vice president 
secretary of the an- 
nounces. Said Mr. Cline: “The member- 


ship of our association is not limited, as 


and association, 


the name of the association might imply, 
to the casualty and surety business. Its 
activities embrace fire, marine, and other 
branches of the business. 

“At the last meeting of the executive 
committee we were able to reduce an- 
nual dues substantially because of the 
favorable financial position of the asso 
ciation. We plan to double the member- 
ship during the next few months. 

“Our membership is composed almost 
entirely of agents active in their support 
of all other producers’ organizations, who 
believe it neither possible to obtain, nor 
reasonable to expect from other such 
organizations, concentrated consideration 
upon and leadership in solution of prob- 
lems peculiar to the metropolitan agent 
and agent-broker. While our association 
actively supports all producers’ organiza- 
tions upon matters of common interest 
to all agents, we concentrate upon prob- 
lems of metropolitan producers and upon 
matters of general interest to the in- 
surance business, leadereship in which 
cannot be expected from other sources. 


Aims at Metropolitan Problems 

“The aim of the association has never 
been a large membership. Rather, the 
aim is to associate agents—large offices 
and small—who believe problems of the 
metropolitan agent require special at- 
tention, and who are willing to help pro- 
vide leadership in solving those and 
other problems of the insurance business 

“Within a few days we shall have 
available a pamphlet describing the as- 
sociation, its objectives, its current pro- 
gram, and its method of operation 
Agents and agent-brokers who are in- 
terested in learning more about the as- 
sociation may obtain a copy of the pam- 
phlet by writing to our New York office, 
79 John Street, New York City, from 
which office the membership campaign 
will be conducted.” 


Hartford Steam Boiler 


Transfers Two Fieldmen 

The Hartford Steam Boiler Inspection 
& Insurance Co. announces new assign- 
ments for two of its special agents,. ef 
fective May 3. D. H. Tester, formerly 
special agent in the Seattle, Wash., area 


has been transferred to the Detroit 
department, to serve the metropolitan 
area of Detroit, and R. L. LaRocque, 
who was previously headquartered in 


Portland, Ore., has succeeded Mr. Tester 
in Seattle. 

Mr. Tester joined the company in 1942 
and, except for a period when he was 
on leave of absence in war service, has 
always been attached to the Seattle de- 
partment. Mr. LaRocque joined the 
company in 1943 and has been located 
in the Pacific Northwest area ever since 





Renames William B. Rearden 

William B. Rearden, executive vice 
president of Loyalty Group, has been 
reelected president of Newark Safety 
Council. Mr. Rearden also serves as a 
member of the board of directors and 
is treasurer of the New Jersey State 
Safety Council. Mr. Rearden has just 
been elected a member of the board 
of directors of the Newark Chamber of 
Commerce. 
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“Balanced Production” Goal Set Up 
By Fred L. Gray Co., Minneapolis 


A program of “balanced production,” 
been inaugurated by the Fred L. 
Gray Co., large Minneapolis general 
agency, which is sending to each of its 
representatives a statement of his 1947 
production, showing premiums by class- 
es: automobile, compensation, bonding, 
public liability, accident and health, bur- 
glary, plate glass and boiler. 

A letter to agents explaining the pro- 
gram, has been sent out by J. E. Rei- 
mann, president of the Fred L. Gray 
Co., and it was reproduced in the April 
issue of “Standard Service,” organ of 
the Standard of Detroit Group. 

Saying that the company’s goal for the 
current year is “balanced production,” 
which will mean a better spread of busi- 


has 


ness, Mr. Reimann analyzes the situa- 
tion as follows: 
Auto Business Unprofitable 
“We may well speak frankly. Auto- 


mobile business has been and will con- 
tinue to be unprofitable. Workmen's 
compensation, while fairly good now, can 
easily go into the red once employment 
turns down. The best that can be hoped 
for is that these two major casualty 
lines will between them break even. 

“An insurance company is in business 
for profit. Its only chance lies in what 
gains attach to lines other than auto- 
mobile and compensation. 

“If you, as a producer, want to 
tinue getting your commissions on these 
two preponderant lines then you must 
bring your over-all production for your 
casualty company or companies into bal- 
ance. 

“It is up to you just how this will be 
accomplished, but we c: an say that to 
do so is a positive ‘must’. 

“The agent who has followed the easy 
way and has become top-heavy with 
automobile lines, is not a desirable rep- 
resentative. To survive he will have to 
concentrate on and produce for his com- 


con- 





OBSERVES FOURTH MILESTONE 
Newark Office of C. T. Easterby Co., Inc. 
Gives Party to Producer Friends in 
New and Enlarged Offices 
The Newark branch office of Charles 
T. Easterby Co., Inc., observed its fourth 
anniversary on April 20 with about sixty 
producers who do business with the of- 
tendered a 


fice on hand. They were 

cocktail party and reception in the new 
and enlarged quarters of the agency 
in the Raymond Commerce building 


which marks the third expansion move 
made in the four years. 

Chief host was Charles T. Easterby 
of Philadelphia who heads the organi- 
zation and receiving with him was James 
M. Grundy, resident manager of the 
Newark office, who has made an out- 
standing production record. Coal Oper- 
ators Casualty is the principal company 
represented. 

A novel touch was given to the 
sion in that each of the girls of 
office wore a band with such 
Miss Rye, Miss Scotch, Miss 
etc. 


occa- 
the 
titles as 
Martini, 


NEW MICHIGAN BUREAU 

Four Michigan carriers, the bulk of 
whose business is automobile, have 
formed the Michigan Bureau of Casu- 
alty Companies to establish rates for 
filing with the Michigan Insurance De- 
partment under the new All-Industry 
rating law which is now effective. They 
are: Wolverine Insurance Co. and Auto- 
Owners Insurance Co., Lansing; Pre- 
ferred Insurance Co. Grand Rapids, and 
Citizens Mutual Automobile Insurance 
Co., Howell. 


FORM 


pany the kind of business it has at 
least a chance to make a_ profit on. 

Good company connections are no longer 
easy to make nor will they be for a 
long time to come. There is just too 
much business on the market to be 
easily absorbed, and with several years 
of loss behind them the companies are 
more selective than ever before. 

Advances Note of Caution 

“We firmly believe these to be the 
facts, and we offer them to our production 
force of several huridred local repre- 
sentatives not as threats in any sense 
but solely to sound an advance note of 
caution not to become complacent to- 
ward the future, especially if your pro- 
duction is not in balance. 

“We urge you to make your plans for 
1948 in accord with these recommenda- 
tions, and assure you we want to and 
will do everything possible to keep your 
company relations satisfactory. 

“We cannot stress too strongly that 
production of fidelity and surety bond 
lines for your automobile and compen- 
sation writing company will help more 
than anything else. If this business is 
now being placed with a company which 
does not handle your other business, 
then we would say it only makes good 


sense that you change your methods. 
The same can be said with regard to 
accident, health, hospitalization and 


boiler classes. They should all go to 
the company writing your automobile 
and compensation.” 


Unusual 


qualifications and experience. 


New York 7, N. Y. 





INSURANCE SUPERVISOR 


opportunity for ambitious clean-cut and 
Accident and Health background for Agency Department of Life and Accident 
and Health Company. Salary and expenses, with unlimited future. Write stating age, 
Box 1786, The Eastern Underwriter, 41 Maiden Lane, 


aggressive young man with 








Coal Operators Casualty 


Ahead in Assets, Premiums 
Coal Operators Casualty of Greens- 
burg, Pa., closed 1947 with net premiums 
written of $6,372,085, a gain of $2,368,- 
204 over the previous year. This in- 
crease was the largest in the company’s 
history, reflecting not only its substan- 
tial advance in new business but the 
satisfactory rate at which old insurance 
Was maintained in force. 
At the year-end Coal Operators Cas- 
ualty’s admitted assets totaled $7,150,018, 
increase of for the 


an $1,702,711 year. 
Cash and United States Government 
bonds, for a total of $3,448,916, repre- 
sented 48% of admitted assets, a gain 
of 6% over 1946. 

As a result of payment of a dividend 
in stock of $200,000, capital was in- 
creased to $500,000 at the year-end. 


Surplus amounted to $354,087 which 
represented an increase of $150,043 after 
adjustment for stockholders’ dividends 
and provision for income taxes of $165,- 
500. Surplus to policyholders was $854,087. 

BOUNDS TO ADDRESS FORUM 

Wade Bounds, Maryland Casualty Co., 
will be the leader at the next meeting 
of the Surety Claim Men’s Forum of 
New York, May 6. At the last meeting, 
April 22, James E. Symington, Aetna 
Casualty & Surety Co., spoke on “In- 
vestigation Procedure—Public Contract 
Payment Bonds.” 
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after Galileo saw stars through the first telescope 
PACIFIC EMPLOYERS INSURANCE COMPANY was 

founded---1923. We've twenty-five years of 
in 1948-- old enough to know what it all 
about and young enough to try wew ways. 


age 
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McCALLUM ON CLAIM SERVICE 





Cites Recent Arrest of New York Men 
Operating Alleged Fake Auto Acci- 
dent Ring as Example 
The recent arrest and arraignment of 
several New York men allegedly oper- 
ating a fake automobile ring was pointed 
out as an example of what expert claims 
investigation can do to keep down in- 
surance costs. Ralph McCallum, repre- 
sentative of the Claims Bureau, Associa- 
tion of Casualty & Surety Companies, 
told a luncheon meeting of the Suburban 
New York Association of Local Agents 
at Hempstead, L. I., April 22 that in- 
vestigations conducted by the bureau un- 
earthed the evidence which led to the 
arrest of the men. They were said te 
have bilked over $200,000 from insurance 
companies in spurious claims following 
fictitious and “staged” automobile 

dents, 

Pointing to other activities of the 
Claims Bureau which keep down insur 
ance operating expenses and subsequent- 
ly the cost of insurance premiums, Mr. 
McCallum explained the operations of the 
Bureau’s plate glass service bureaus in 
New York and Chicago and the work of 
the association claims men in investiga- 
ting automobile repair bills and hospital- 
ization costs. 

Recent reductions in automobile acci- 
dent rates have been offset, so far as the 
cost of insurance is concerned, by sky- 
rocketing prices for medical treatment 
and automobile repairs, Mr. McCallum 
told the agents. Insurance frauds, such 
as the fake accident ring, also tend to 
keep premium price up. Until these ad- 
verse expenses are reduced, there can be 
—— hope for smaller premiums, he 


acci- 


aid. 

wake McCallum urged the agents to aid 
smooth claims handling by cooperating 
with qualified claims investigators who 
are endeavoring to minimize the effect 
of exaggerated and fraudulent claims on 
premium costs. 


HUNGRY HORSE DAM BONDED 





Continental Casualty Sponsors Bid Bond 
on Montana Project; Hartford A. & 
I. and F. & D. Also on Bond 
The General-Shea-Morrison Co. a 
composite of twelve contracting firms, 
was low bidder when the United States 
Reclamation service opened bids for the 
construction of the Hungry Horse dam, 
on the south fork of the Flathead River, 
Montana. The bid was for $43,431,000. 
Continental Casualty Co., through its 
Pacific department in Los Angeles, spon- 
sored the bid bond for the low bidders, 
with the Hartford Accident & Indem- 
nity Co., and the Fidelity & Deposit Co. 
of Maryland through their Los Angeles 
offices, also being co-sureties on the bond. 
Continental Casuz ilty, as controlling 
surety, with the Hartford and the F. & 
D., and a number of other surety car- 
riers, will execute the payment and per- 
formance bond on the work if the low 
bidders are awarded the contract. The 
bonds will be written in Los Angeles and 
San Francisco, as the different carriers 
may elect for their percentages of the 


total. Total premium for the bid, per- 
formance and payment bonds is over 
$460,000. 


POHS TO ADDRESS BROKERS 

Herbert J. Pohs of the Pohs Institute 
of Insurance, will talk on “Practical 
Selling Methods of Accident Insurance” 
at the luncheon meeting of the Brook- 
lyn Insurance Brokers Association May 
4 at the Old Clarendon Restaurant, 
Brooklyn. 
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Court Construes Intent 
Of N. J. 2nd Injury Act 


DECISION IS OF IMPORTANCE 





Holds Term “Compensation” or “Total 
Compensation” in Law Not to Cover 
Medical, Funeral Expense 





In an opinion construing the provi- 
sions of the New Jersey second injury 
fund law (Section R. S. 34: 15-94), Judge 
Ralph J. Smalley of the Mercer County 
Circuit Court has ruled that the term 
“compensation,” or “total compensation” 
as set forth in the law does not include 
medical and funeral expenses. 

Since this is the first statutory inter- 
pretation, its importance is so great that 
Manager Bernard Hamilton of the Com- 
pensation Rating & Inspection Bureau 
of New Jersey has relayed the opinion 
in full to the company members of the 
bureau. 

The action was brought by the Com- 
missioner of Labor to collect 1% of the 
amount expended by the New Jersey 
Manufacturers Casualty Co. for medical 
and funeral expenses in addition to 1% 
of the weekly compensation paid to in- 
jured employes under the New Jersey 
workmen’s compensation law. 

Action Tried Without Jury 

Judge Smalley, in his opinion, ex- 
plained that the action was tried with- 
out a jury in accordance with applica- 
tion made and stiplations filed. Suit 
was brought by the plaintiff, the Com- 
missioner of Labor to recover from the 
defendant the sum of $7,299.54, claiming 
the sum was due pursuant to the second 
injury fund law. The defendant admitted 
that it had paid out the amount of 
$2,797,802.74, inclusive of the amount of 
medical aid and funeral expenses, during 
the calendar year 1945. Defendant had 
paid to the plaintiff the sum of $20,056.84, 
but refused to pay to the plaintiff 1% 
of the medical and funeral expenses. 
There was no dispute of facts and the 
Judge said that the real issue is: does 
the term “total compensation paid out,” 
set forth in the second injury fund 
law, include medical and funeral ex- 
pences ? 

The parties, during the time of trial, 
recognizing the difficulty of presenting 
proof of payment to each and every indi- 
vidual receiving medical aid, stipulated 
the following: 

“For the limited purpose of agreeing 
on a figure to guide the court in the 
event that it decides that medical and 
funeral expenses are included in the 
term, ‘total compensation’ as stated in 
R.S. 34:15-94, so as to make such pay- 
ments subject to an assessment of one 
per centum (1%), the defendant stipu- 
lates the amount of $717,703.84 as the 
total of its medical expenses paid out 
in the calendar year 1945, and $5,250 as 
the total of its funeral expenses paid 
out in the same year.” 

Matter of Statutory Interpretation 

This stipulation as entered, the court 
said, for the first time makes this matter 
one of statutory interpretation. The 
judge analyzed the second injury fund 
law, first enacted by the legislature in 
1923, which has been amended several 
times, but the pertinent phrase involved 
in this litigation has remained constant 
and unchanged until this time. In 1945, 
the legislature raised the ceiling increas- 
ing the amount of the fund from $200,- 
000 to $1,500,000, but it did not change 
the language as to the basis of calcula- 
tion that the carriers or self-insurers 
were to use when required to make pay- 
ments to the Commissioner of Labor. 

“Beginning in 1923 and up and until 
1946, all personnel in authority connected 
with the Department of Labor never 
construed this assessment to include 
payments for medical aid and funeral 
expenses,” the court said. 

“For the first time, in 1946 demand was 
made for this additional assessment 
based on the expenditure made by the 
defendant for medical and funeral ex- 
penses. What is it that has caused this 
change of position by those assigned to 


L. H. BODMAN PROMOTED 





Now Resident V.P. of J. S. Kemper & 
Co. in Newark, N. J.; Manager 
There Since January 1, 1946 
Lewis H. Bodman, manager of the 
Newark, N. J., office of James S. 
Kemper & Co., has been appointed resi- 
dent vice president of the group with 
which he has been associated since 1932. 
He will continue as manager at Newark. 
A graduate of Princeton University, 
Mr. Bodman’s career began in Philadel- 
phia with a large broker’s office. During 
the war he served in the Navy and 
achieved the rank of lieutenant com- 
mander. Following his military career 
he was assigned to the Newark office on 
January 1, 1946. Mr. Bodman is married 
and lives in Montclair, N. J., where he 

is active in civic affairs. 





the plaintiff's office? It can not be fairly 
said that it was the action of the legis- 
lature in the year 1945, because, the only 
pertinent change was to increase the 
amount of the fund. No change in the 
language of the act since its inception 
can therefore be the moving cause.” 

The court said that the action of the 
legislature in 1945 increasing the amount 
of the fund must not be interpreted as 
enlarging the scope of the tax or assess- 
ment. “If that is what the legislature 
had in mind,” the opinion said, “and it 
must be presumed that it had knowledge 
of the method of calculating the assess- 
ment, it would have amended the perti- 
nent part of the act and enlarged the 
scope of the assessment.” 

Have Not Sought Inclusions 

Since the date of the inception of this 
1% fund in 1929, and until the time of 
this suit, 1946, “those charged with the 
collection of these funds have never 
sought to include medical and funeral 
expenses as proper items in calculating 
the amount due from the carriers or 
self-insurers to the Commissioner of 
Labor. 

“The established custom and practice 
of those who have been long connected 
with the administration of this complex 
and social program must be given real 
consideration when there is no judicial 
determination to the contrary.” 

The Court said that it was “unwilling 
to cast aside statutory definitions, legis- 
lative intent, established custom and 
practical interpretation and indulge in 
judicial legislation. 

“T therefore find and determine that 
the plaintiff has failed to establish that 
there is due from the defendant the stip- 
ulated sum of $7,229.54, and that the term 
‘compensation’ or ‘total compensation’ 
as set forth in R.S. 34: 15-94 does not 
include medical and funeral expenses.” 


PACIFIC EMPLOYERS MEETING 





Holds Branch Office Managers’ Confer- 
ence in Connection With Company’s 
Twenty-fifth Anniversary 

Los Angeles, the home of 
Employers Insurance Co., was recently 
the scene of a branch office managers’ 
conference held in connection with the 
company’s twenty-fifth anniversary. 
Managers of the company’s. twenty 
offices, scattered from coast to coast, 
were in attendance at the week’s ses- 
sions. 

The conference was held on a seminar 
basis with panel and open forum dis- 
cussions of company operations, cover- 
ages written by Pacific Employers and 
field problems. The feature entertain- 
ment agenda was the president’s stag 
dinner, while wives of the visiting man- 
agers were being entertained at Presi- 
dent Victor Montgomery’s home by Mrs. 
Montgomery. 

At the opening breakfast, President 
Montgomery sounded the keynote of the 
conference and stated that “a strong, 
loyal and permanent agency plant which 
will stick with a company through thick 
and thin is the greatest asset a com- 
pany can have. It will be loyal and 
permanent only if the company’s public 
good will is maintained at a high level, 
although of itself it creates good will. 
It can only be kept if we are progressive 
in thought and action and maintain the 
excellence of our service.” 

Company executives who took an ac- 
tive part in the business sessions in- 
cluded R. A. McGuire, B. F. King, F. B. 
McConnell, A. L. Woodhead, John 


-acific 


Gurash, Robert B. Stille, D. L. A. 
Brown, Frank Hemming, and Jack 
Hayes. 


BITUMINOUS NAMES SANTRY 





He Becomes Assistant Manager of Claim 
Department; Jeffreys Succeeds Him 
at Carbondale, III. 

The Bituminous Casualty Corp. an- 
nounces the appointment of F. D. San- 
try as assistant manager of the com- 

pany’s claim department. 

Mr. Santry joined the company in 
1935 after graduation from Catholic Uni- 
versity. He received his early claim 
training in the company’s branch claim 
offices at Belleville, Ill, and Peoria, IIl., 
and later served for a short period of 
time in the home office at Rock Island, 
Ill. For the past eleven years he has 
been manager of the company’s claim 
office at Carbondale, III. 

Mr. Santry will be succeeded in Car- 
bondale by Owen Jeffreys, who has been 
an investigator for the past two years 
in the company’s branch claim office at 
Chicago. 
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NON-CANCELLABLE and 
GUARANTEED RENEWABLE 
HEALTH and ACCIDENT 


rue Heel Rawson Lg 


Is licensed and does business in the 48 states, the District of Columbia and Hawaii 


INSURANCE 
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LIFE INSURANCE 


INSURANCE YCOMPANY 
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Large Chicago agency wants 
thoroughly seasoned CHIEF 
COMPENSATION UNDERWRIT- 
ER experienced in supervising 
preparation of proposals. Please 
reply to Box 1785, The Eastern 
Underwriter, 41 Maiden Lane, 
New York 7, N. Y. (Our per- 
sonnel has been informed of this 
advertisement.) 











HALL SPEAKS IN CLEVELAND 

At the conference of the 
National Association of Suggestion Sys- 
tems held recently in Cleveland, Charles 
H. Hall, American 
Surety Co. of New York, addressed the 
morning session on “Enlisting Coopera- 
tion of Office Workers in the Sugges- 
tion System.” Mr. Hall, who recently 
compiled a prospectus’ for the NASS, 
is one of its directors, and chairman of 
the committee conducting the Imagi- 


neers’ Contest, jointly sponsored by the 
association and Supervision Magazine. 
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1947 Canadian Figures 
Released by Department 


LIABILITY PREMIUMS RISE 
Losses Also Are Up; Plate Glass Un- 
favorable; Boiler Losses Double; 
Other Experience 
The Canadian Insurance Department, 
of which Robert Foster Warwick is Su- 
perintendent, has released figures on 1947 


experience in the Dominion, the results 


in the casualty and surety lines being 
as follows: babe : 
In the public liability field, net pre- 


miums written totaled $5,718,008 for 1947 
compared with $4,594,548 for 1946. Net 
losses incurred totaled $1,813,924, up 
from the previous year’s $1,493,838, but 
the 1947 loss ratio was down at 31.81% 
compared with 32.51% in 1946. 

There was a decline recorded in 1947 
in net premiums written for sickness 
and accident at $13,417,783 compared with 
1946’s $14,132,417. Losses were up from 
$8,264,388 to $10,921,459, with the 
ratio also up at 59.30% from 58.48% 

Losses Drop 

Net premiums in employers liability 
totaled $1,991,209 compared with $1,653,- 
382 in 1946. Losses were down at $572,- 
ratio 


loss 


191 from $594,761 and the loss 

dropped to 28.74% from 35.97%. 
Plate glass business was less favor- 
able, premiums totaling $900,562 com- 


pared with $790,463 in 1946. Losses in- 
creased from $307,217 to $428,652 and the 
loss ratio advanced from 38.87% _ to 
47.60%. 3 

Theft premiums increased to $2,598,755 
in 1947 from $2,302,368 in 1946, with 
losses up at $878,154 from $789,260. The 
ratio, however, declined to 33.79% 
34.28% 

Accident Loss Ratio 

Personal accident premiums reached 
$5,590,130 in 1947 against $5,035,928 in 
1946, and losses were $1,719,659 against 
$1,437,028, respectively. ratio ad 
vanced from 28.54% to 

The loss ratio in boi'er 
almost doubled in 1947 
1946. Net premiums written 
191,555 against $1,012,030. were 
increased to $157,875 from $73,274, with 
a ratio of 13.25% compared with 1946's 
7.24% 

Aircraft premiums totaled $666,119 
compared with $394,894 in the previous 
losses were $597,559 compared with 


loss 


from 


Loss 
30.76%. 
insurance was 
compared with 
were $1,- 


Losses 


year; 
$193,888; and the loss ratio rose to 
89.71% from 49.10% 


Sickness Premiums Rise 

Sickness premiums rose to $4,911,258 in 
1947 from $4,282,415 the year before, 
with losses up at $2,158,820 from $1,704,- 
903. Loss ratio 43.90% from 
39.81%. 

Surety premiums were $1,184,397 ver- 
sus $1,030,987 in 1946; losses were $128,- 
651 compared with $14,804. The 1947 loss 


rose to 


ratio was 10.86%. 

Fidelity premiums were $1,459,980 com- 
pared with $1,687,267; losses were $193,- 
138 in 1947 against $188,718 in 1946; 


and the ratio rose to 13.23% from 11.18% 


Col. fines G. Thole on Air 
Corps Duty at Wright Field 


Henry G. Thole, vice president of the 
Seaboard Surety, who holds a reserve 
commission as a lieutenant colonel in the 
\rmy Air Corps, will report tomorrow 
(May 1) for a fifteen-day tour of active 
duty at Wright Field, Dayton, O. Mr. 
Thole rose to rank of lieutenant colonel 
in the Air Corps during World War II. 


AMA BOOKLET ON COVERAGE 

The American Management Associa- 
tion has issued a forty-eight page pam- 
phlet on “The Insurance Needs of an 
\verage Company,” covering fire, casu- 
alty, marine, boiler and machinery and 
crime insurance. This booklet contains 
the addresses of seven speakers who 
appeared before the AMA meeting in 
Chicago last November. Copies of this 
booklet may be purchased for seventy- 
five cents each at AMA headquarters, 
330 West 42nd Street, New York City. 


REGINALD G. MOSS PASSES 





Former Pacific Coast Manager, Asso- 
ciation of Casualty & Surety Cos., 
Dies in 65th Year 
Reginald G. Moss, Pacific Coast man- 
ager of the Association of Casualty & 
Surety Companies until his retirement 
last month, died at his home in Berkeley, 

Cal., April 24, after a long illness. 
Born in England, November 13, 1883, 
Mr. Moss came to California with his 
family when he was still a small child. 
As a young man he served with the 
United States Sixth Cavalry in the 
Boxer Rebellion in China and in the 
Philippine campaign. He returned to the 
United States in 1903 and engaged in 
mining in Nevada and Arizona. From 
1908 to 1910 he published a mining paper 
in San Francisco, then joined the staff 
of the Underwriters’ Report, San Fran- 
cisco insurance magazine. He became 
managing editor of the Report in 1918, 


then joined the association staff as 
Pacific Coast manager in March, 1936. 

Due to his ill health, Mr. Moss re- 
tired as active Pacific Coast manager 
March 5 of this year, but remained 
available to the office in an advisory 


succeeded by Perry 
and former 


capacity. He was 
H. Taft, California attorney 
insurance claims investigator. 
Claude W. Fairchild, former general 
manager of the Association of Casualty 
& Surety Companies, represented the 
association at the funeral. 


AETNA’S SUMMER SCHEDULE 

The home office of the Aetna Life 
Affiliated Cos., will close at 4 p.m. in- 
stead of 4:30 p.m. from July 6 to Sep- 
tember 3. The companies will continue 
to open at 8:15 a.m. 








ACCIDENT 
Lifetime Indemnity for Total 
Disability 


SURGICAL 
Complete Schedule From $5 to $300 


to 


PERFECTED PROTECTION 


HOSPITALIZATION 
Choice of Five Plans From $5.00 to $12.50 per day 


Coverages on Individual, Franchise and Group Basis 
Including Family Policies 


NATIONAL CASUALTY COMPANY 


DETROIT 26, MICHIGAN 


Sell the BEST 


HEALTH 
Two Years—No House Confinement 
Required 


MEDICAL 
At Home—Doctor’s Office—Hospital 











Tells Embezzlement Story 
The 
scale embezzlement was outlined in de- 
tail by Miles F. McDonald, District At- 
torney of Kings County, N. Y., at the 
April 26 meeting of the Surety Mana- 
Association of the City of New 
at the Drug and Chemical Club. 
The employed by the 
that the theft were de- 


scribed by Mr. McDonald, who also gave 
the surety managers a graphic step by 
step account of the investigation that 
led to a conviction. 


inside story of a recent large- 


gers’ 
York 
methods 
masterminded 











Believing that prevention of ac- 
cidents is fully as important as 
paying for losses, AMICO 
maintains a staff of 200 expert 
engineers to service compensa- 
tion and fleet risks. One hun- 
dred power plant engineers 
inspect boiler and. machinery 
risks, These specialists detect 
and correct hazards which might 
produce losses, and often their 
work results in improved loss 
ratios, reduced insurance costs 
and increased operating effi- 
ciency. 

AMICO is a nationwide, par- 
ticipating stock company writ- 
ing all forms of casualty insur- 
ance and bonds, If you want a 
“live” connection with a mul- 
tiple-line company, find out 
about the AMICO franchise in 
your community. Just write on 
your letterhead today. 


American Motorists Insurance Company 


JAMES S. 


Atlanta (3): Kemper Insurance Bidg. 


Los Angeles (5): Kemper Companies Bldg. 
Philadelphia (7): 12 S. 12th Street 


New York (17): 342 Madison Avenue 
San Francisco (4):Russ Bldg. 


KEMPER, Chairman 
SHERIDAN AT LAWRENCE, 


Boston (16): 260 Tremont Street 


H. G. KEMPER, President 
CHICAGO 40 


Dallas (1): Irwin-Keasler Bldg. 
New Orleans (12): Hibernia Bank Bidg. 

Portland (4): Yeon Bldg. 
Seattle (4): Dexter-Horton Bldg. 


Syracuse (2): Syracuse-Kemper Ins. Bldg. 


ring 





THOS. J. HOGAN DIES 
Well Known New York Agent Was Out- 
standing Catholic Layman; His 
Agency 15 Years Old 


Thomas J. Hogan, president of the 
agency bearing his name at 130 William 
Street, New York, outstanding 
Catholic layman, died April 27 in the 
Veterans Hospital at Kingsbridge, N. Y, 
A popular figure in New York insurance 


and an 


4 


Blank & Stoller 
THOMAS J. HOGAN 


circles, his passing will be regretted by 
a host of friends. Funeral services and 
mass are being held today (April 30) 
at the Passionist Monastery, 178th Street 
and Wexford Terrace, Jamaica, L. I. 

Mr. Hogan is survived by his wife, 
who was Elizabeth McNamee, and two 
sons—Thomas, Jr. and James—and a 
brother, James. 

His insurance career started with Far- 
jeon Ballin & Co., Inc., New York in- 
surance brokers, over twenty-five years 
ago. After World War I service with 
the 77th Division, 302nd Army Engineers, 
Mr. Hogan returned to that brokerage 
house. Later he joined Jones & Whit- 
lock. In 1933 he organized his own 
agency which, this year, is observing its 
fifteenth anniversary. 

Mr. Hogan was a member of the 
Friendly Sons of St. Patrick, Insurance 
Post 1081, American Legion, New York; 
First Avenue 3oys Association, Drug & 
Chemical Club and other business and 
fraternal organizations. 





a GOES TO SYRACUSE 

J. Gallarno, formerly claim repre- 
Ba for the Standard of Detroit 
Group at Bridgeport, Conn., has been 
placed in charge of claims at the Syra- 
cuse claim office. J. F. Hansen replaces 
Mr. Gallarno as Bridgeport claim repre- 
sentative, 
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a peat in hs je ees 


Met Sidney J. (broker) Flanigan at 
a luncheon the other day and he told 
me the story of Maureen McGinness, 
daughter of his partner, Robert X. Mc- 
Ginness. Maureen had said she gave up 
the movies for Lent. Pop McGinness 
“Well, Maureen, at the age of six, 
you've only seen a couple of movies— 
I'd think you would give up candy.” 
And Maureen said: “But I like candy.” 

zi 


We asked Sylvester J. (broker) 
Walker whether his (soon-to-be-famous) 
“Memo to Secretaries” was original 
with him. He refused to answer “on 
the grounds that it might tend to in- 
criminate and degrade him.” So, we print 
it anyway, the work of La Walker, or 
four other fellows. Here goes: 
“A secretary 1S a person, 


said: 


usually 


female, whom the boss often tells every- 
body but her that he couldn’t do with- 
out. A secretary must know how to 
translate the boss’ rambling dictation 
into statements which are crisp and 
straight-forward and yet leave plenty 


of loopholes and side exits so that he 
is pretty proud of himself when he reads 
what he thinks he dictated. If the boss 
doesn’t know something, he asks his 
secretarv; if she doesn’t know, she is 
dumb. The boss is not dumb for not 
knowing, on account of what has he 
got a secretary for. 

“No man is a hero to his valet, and 
no boss is a hero to his sec*etary. When 
a secretary realizes that her boss 
wouldn’t be worth $15 a week without 
her, she has to console herself with the 
fact that she wouldn’t get her thirty-five 
per, without him. If secretaries didn’t 
need their jobs, half the bosses in the 
country would be washed up. If secre- 
taries published their bosses’ confidential 


American stuamidumads 
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(Continued from 


head office, and became superintendent 
of that department in 1939. A graduate 
of Dartmouth College, Mr. Cotsworth 
served as a lieutenant in the United 
States Naval Reserve during the War. 
Along with the general executive duties 
of his new position, he will assume larger 
responsibilities in the companies’ public 
relation activities. 
Started With Travelers 


Mr. Davis started his insurance career 


with the Travelers in 1928. He joined 
American Automobile in 1943 to take 
charge of the company’s burglary and 


glass department. He is a graduate of 
Hiram College of his native state of 
Ohio. Mr. Davis has had broad tech- 
nical experienece in general casualty and 
bond underwriting, and in his new posi- 
tion as assistant vice president, his in- 
terests will remain largely with, but not 
entirely confined to, the bond, burglary 
and glass departments. 

Mr. Frobase joined the company’s head 
office claims department staff as an at- 
torney in 1930. He was made assistant 
superintendent of the department in 
1941, and was promoted to the position 
of superintendent of claims in 1944, He 
is a native of the head office city, and 


received his law degree from Benton 
College in Saint Louis. As assistant 
vice president, Mr. Frobase will con- 


tinue in direct supervision of the com- 
panies’ claims organization. 

Mr. Jones’ insurance carecr started in 
the agency business in Chicago. He be- 
came a special agent for the American 
Automobile branch office there in 1940, 
and has had wide experience in both 
technical underwriting and field assign- 
nents. For his new appointment as 
> ha superintendent at the head office, 

Jones was recently transferred from 
the companies’ Milwaukee branch, where 
he held the position of agency super- 
visor. He, too, was a lieutenant * the 
Naval Reserve during World War I 


the other half would be locked 


memos, 
up. 

“A secretary must know where her 
boss is every minute, so she can tell 


the right people the wrong place. An 
office boy starts at the bottom and 
works up. A secretary starts as a secre- 
tary—and works.” 

x * x 

A semi-annual notice from a dentist 
reads: “Please call my office for an 
appointment now. Procrastination is the 
thief of teeth.” (And not a bad thing 
to remember.) * * 

BOOK HINT. We can recommend 
that new book, “The Glockenspiel, How 
to Play It and How to Spell It.” 

* * * 

A doctor in Baltimore sends us a 
naughty joke we cannot use. But we 
are able to reproduce his “By-Line.” He 
signed himself “A Baltimore M.D. from 
Baltimore M-d.” 

* * * 

Vision is what people think you have 
when you guess correctly. 

LANE. 


—MERVIN L. 


J. M. HAINES RECUPERATING 

James M. Haines, United States mana- 
ger and attorney, Phoenix of London 
Group, is recuperating at St. Clare’s 
oom in New York i 
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Farewell Party for Gibson 


Joseph P. Gibson, Jr., who resigned last 
week as vice president and general man- 
ager of Excess Insurance Co. of Amer- 
ica, was given a farewell party by the 


staff and executive officers, April 23, at 


the Hampshire House, N. Y. Chief 
host was James S. Kemper, chairman 
of the Kemper Group companies, who 


presented to Mr. Gibson a Paul Revere 
silver bowl on which will be engraved 
the names of staff members attending 


the party. 

Frank F. Winans, president of the 
Excess, presented to Mr. Gibson a cast- 
ing rod, the farewell gift of his former 
associates in that company. On May 1 
Mr. Gibson assumes his new post as 
casualty department manager of Ameri- 
can Foreign Insurance Association. 





Real Estate 


All Other Assets 
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“MANUFACTURER S 
Casualty Insurance Company 


| 
| FINANCIAL STATEMENT 
| 
| 


DECEMBER 31, 


ASSETS 


i Cash in Bank and Office .. 
i| U. S. Government Bonds (Market Values) 
All Other Bonds (Market Values)....... 
Stocks* (Market Values).. 
Real Estate and First Mortgage Loans on 


Premiums in Course of Collection (less 
than 90 days due)....... 


LIABILITIES 


Reserve for Unearned Premiums........ 


Reserve for Losses and Loss Expense... 7,396,8S5.00 
| Reserve for Accrued Commissions...... 389,606.06 
i Reserve 160 Tamed: ce 6200505 ava cece. 201,000.00 
| Reserve for Dividends to Policyholders. 294,982.00 
| Funds held under Reinsurance Treaties 606,713.26 
| Funds held under Surety Agreements.. 175,584.34 
| Reserve for all other Liabilities ......... 95,835.30 
| TEGION LIGMHIOE so cc bcc a cbicecweess $13,247,707.94 
Reserve for Fluctuations 

| in Security Values ....... $ 32,641.32 

ConMNNY 20 tata cites 1,000,000.00 

Unassigned Surplus ...... 4,070,925.99 

Surplus as regards Policyholders....... 5,103,567.31 
| Total Liabilities and Policyholders’ 

BRN a hic seca cduiucsteaeea $18,351,275.25 
| 


* Stock of affiliate at $1,129,045.55. 
Bonds carried at $1,220,436.05 are deposited with vari- 
ous re mlatey bodies as required by law and bonds 
2,025.62 are deposited under collateral 
We have examined the above Financial Statement and 


in our opinion it fairly presents the position of the 
at ae aaeany Insurance Company as at 


ronnie FROGGATT & CO., 
Public Accountants and Auditors. 


MANUFACTURERS 
CASUALTY INSURANCE COMPANY 
1617 Pennsylvania Boulevard, Philadelphia, Pa. 

W. STANLEY KITE, President 











1947 


$ 1,202,126.57 
11,978,331.50 
564,209.73 
2,794,654.30 





47,899.46 | 


1,705,355.98 
58,697.71 





$ 4,087,091.98 





INC. 























American Bonding Appoints 
Alexander Greene in N. Y. 


Alxander Greene & Co., New York 
City, has been appointed general agent 
by the American Bonding Co. of Balti- 
more. Established in 1909, this firm is 
one of the oldest casualty general agents 
in New York. Its principal officers are 
Alexander Greene, president and Arthur 
O. Birkenstock, vice president. 

Alexander Greene & Co., is affiliated 
with Ballard & Greene, Inc., Newark, 
N. J., general agents and managers for 
several companies for the state of New 
Jersey. Mr. Greene also is president 
of the latter corporation. 


AMA Program 


(Continued from Page 24) 


James M. Crawford, vice president, In 
demnity Insurance Co. of North Amer- 
ica, who will talk on products liability 
insurance. 

C. Clarke, superintendent of the 
department of the Zurich and 
president, Zurich Life, will then 
discuss “Group Insurance as Tied in 
With Workmen’s Compensation.” 

The next topic, “The Education of the 
Insurance Buyer,” will be discussed by 
R. B. Gallagher, manager insurance de- 
partment, Philco Corp., who will outline 
a plan for formal educational courses 
which will enable the buyer to meet the 


group 
vice 


seller on equal terms, particularly in 
cases where results “have little to do 
with the formal, legal phraseology of 


Mr. Gallagher 
supervisor in the 
Aetna Casu- 


insurance contracts.” 
formerly was agency 
Philadelphia office of the 
alty & Surety Co. 
To Discuss Texas say 
E. V. Brennan, 
United Gas Pipe Line Co., Shreveport, 
La., will preside over the afternoon 
session, when William H. Hollis, safety 
engineer, Los Alamos, Scientific Labora- 
tory, Alamos, New Mexico, will 
speak on “Fire Prevention and Safety 
Work at Los Alamos.” He will be fol- 
lowed by Fred A. Ulmer, treasurer, Mon- 
santo Chemical Co., St. Louis, who will 


insurance manager, 


Los 


discuss “The Monsanto Chemical Co 
Disaster at Texas City.” 
This last talk promises to be one of 


the most interesting features of the pro 
gram, Mr. Ulmer is not permitted to 
discuss either the insurance settlements 
or the negotiations with the compa- 
nies concerned with the Great Texas 
City disaster but he will explain the 
cause of the explosions, their results and 
the means taken by his company to alle 
viate the distress during and after the 
disaster. His talk will be illustrated by 
a sound moving picture which will 
graphically depict the tragic occurrence 
which has profound implications for all 
companies which may be exposed to 
similar hazards. 

For the benefit of those who will 
spend the week-end preceding the con- 
vention at Atlantic City and would like 
to play golf, guest privileges have been 
arranged at both the Sea View Country 
Club and the Atlantic City Country Club 
SYRACUSE MANAGERIAL CHANGE 

Irvin E. Hunt is newly appointed Syra- 
cuse manager of American Surety Group 
succeeding A. Bradley Fuller, retired. 
Mr. Hunt has been assistant manager 
since October, 1929. 
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Hold Safety Institute in Cincinnati 


The second annual High School Safety 
Institute which was concluded at Cin- 
cinnati April 17 is described by T. Alfred 
Fleming, director of conservation of the 
National Board of Fire Underwriters, as 
“a most unique plan, indicating a new 
approach to the subject of fire preven- 
tion and safety which could be emulated 
by every town and city in the country 
with splendid results.” 

Conducted by the public and parochial 
schools of Greater Cincinnati, the insti- 
tute personnel, comprised 750 students, 
picked one from each classroom of the 
high schools in and adjoining Cincinnati 
and each delegate was required to re- 
port the entire proceedings with the 
lessons emphasized before the class he 
represented. Cooperating in the program 


DEBATE CASH SICKNESS PLAN 





New Jersey Labor Interests, Chamber 
of Commerce and Others Oppose 
Barton-Brescher Bill 
At a public hearing held in Newark 
April 22, the Barton-Brescher bill for 
a system of cash sickness benefit insur- 
ance, under which employers and labor 
could elect to insure in private compa- 
a proposed state fund, was op- 
posed by labor interests, the State 
Chamber of Commerce and the New 
Jersey Manufacturers’ Association. The 
bill was defended by E. B. Whittaker, 
vice president, Prudential Insurance Co. 

of America. 

The State Federation of Labor, and 
CIO spokesmen while favoring a cash 
sickness benefit program, declared that 
they would fight to the bitter end the 
measure, which is a compromise designed 
to reconcile conflicting interests, because 
it does not require that all workers be 
covered by a state-operated monopoly. 

Mr. Whittaker said the present pro- 
posal is the best possible because it 
would create neither a state nor a pri- 
vate company monopoly and he urged 
enactment of the bill as quickly as pos- 
sible. 

3ernard Borgeman of the New Jersey 
Worsted Mills in Garfield criticized the 
insurance companies for their support of 
the program and said he was amazed 
that insurance companies which are sup- 
posed to represent the free enterprise 
system favored the bill. 

Other speakers included Richard C. 
Wagner, assistant counsel for the Asso- 
ciation of Casualty & Surety Companies ; 
Albert Pike, Jr., Life Insurance Associ- 
ation of America; A. F. Metz, president 
of the State Taxpayers’ Association; 
Michael J. Hickey, New Jersey Manu- 
facturers’ Association; G. E. Lehman, 
National Health & Accident Insurance 
Co.; J. E. Bryan, New Jersey Medical 
Association; Elizabeth Wilson of Cam- 
bridge, Mass., an actuary who made a re- 
cent study of the Rhode Island sickness 
insurance plan; Harold Hawkey, North 
Jersey Employers’ Association; T. W. 
Mack, National Accident Insurance Co.; 
Richard Chislett, Newark Chamber of 
Commerce; Mrs. Richard I. Zweimer, 
Consumers’ League; Ralph Lounsbury, 
Bankers’ Life Insurance Co., and Frank 
Van Orden, American Life Insurance 
Co 


nies or 


BUDDS ELECTED AT HARTFORD 
J. Vincent Pudds, General Accident 
Fire & Life Assurance Corp., has been 
elected president of the Hartford Asso- 
ciation of Accident & Health Under- 
writers. 


were a number of Cincinnati civic and 
business organizations, including the 
Cincinnati Fire Underwriters Associa- 
tion, which also served as one of the 
four sponsors. 


At the opening session, speakers in- 
cluded Dr. H. R. Danford, educational 
director of the Association of Casualty 
& Surety Companies, and Emmett T. 
Cox, field officer in charge of fire pre- 
vention of the Western Actuarial Bu- 
reau. Dr. Danford spoke on traffic safety 
and Mr. Cox on fire safety. 


West Shell Is Chairman 


"West Shell of the Cincinnati agency 
of A. W. Shell & Co., chairman of the 
fire prevention committee of the Na- 
tional Association of Insurance Agents, 
served as a consultant at the discussion 
group on traffic safety. Walter Alexan- 
der of M. L. Alexander & Son, who 
is a member of the 1948 high school 
safety committee, was leader in the 
group session on fire safety, and Mr. 
Fleming acted as a consultant. At the 
general session in the afternoon, Mr. 
Fleming delivered the closing address 
on “Education for Fire Safety.” 

Indicative of the spirit and purpose 
of the institute, the program note said: 

“The High School Safety Institute is 
organized and conducted with the con- 
fidence that regard for humanity and 
our enlightened self-interest will con- 
tinue to inspire all of us to help in 
the fight against wanton waste and 
senseless slaughter, to the end that we 
are able to live more safely in this 
dangerous world.” 


Will Reactivate A. & H. 


Executives’ Institute 
The Accident & Health Insurance Ex- 
ecutives’ Institute will be reactivated by 
the Health & Accident Underwriters 
Conference with the second annual meet- 
ing to be held July 26, 28, at the Drake 
Hotel, Chicago, according to an an- 
nouncement by E. J. Faulkner, president, 
Woodmen Accident Co., and chairman 
of the conference education committee. 
The institute was established in 1945 
to promote a better understanding of the 
disability insurance business and its 
problems and procedures but was sus- 
pended because of lack of meeting facili- 
ties. 


TO HOLD SAFETY CONVENTION 





Western Conference to Meet at Los An- 
geles; Lockner of Royal-Liverpool 
roup Is President 

Western Safety Conference will hold 
its annual convention in Los Angeles 
June 16-18, with headquarters at the 
Hollywood Roosevelt Hotel. 

The program is being arranged to 
cover aviation safety, home safety, indus- 
trial safety, marine safety, public safety, 
and traffic safety. 

The American Society of Safety En- 
gineers will hold its regional meeting 
at the same time. American Trucking 
Association and Motor Truck Associa- 
tion of Southern California will hold the 
rego truck “roadeo” on the opening 
day. 

President of the conference is Gerry 
H. Lockner, Eagle, Globe and Royal 
Indemnity Cos. : 


A. & H. CLUB OUTING MAY 19 

The Accident & Health Club of New 
York will hold its annual outing Wednes- 
day, May 19, at the Engineer’s Club, 
Roslyn, Long Island. Featured attrac- 
tions of an all-day program will be base- 
ball, golf, horseshoe pitching, tennis and 
swimming. Wallace McCann, U.S.F. & 
G., vice president of the club, is outing 
chairman. 
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WOULD LIBERALIZE R. R. ACT 





A new railroad retirement bill, just 
introduced in Congress, would go far 
beyond anything yet proposed in liberal- 
izing benefits while, at the same time, 
reducing rates. 

The bill, H. R. 6298, was submitted by 
Representative Charles Clason (R, 
Mass.), at the behest of Thos. G. Stack, 
president of the National Railroad Pen- 
sion Forum. Mr, Stack describes the 
forum as a voluntary organization of 
union and non-union rail workers “who 
are opposed to their present inadequate 
pension law.” 

H.R. 6298 would amend the Railroad 
Retirement Act so as to provide full 
annuities at compensation of half salary 
or wages (maximum $150) for persons 
who have completed thirty years of sery- 
ice and are 60 years of age. It would 
also change the present financial system 
of the Railroad Retirement Act from a 
funded plan based upon “huge reserves” 
to a current, or “pay-as-you-go” sliding 
tax rate plan. 

The bill would reduce the present tax 
rate (for employes and employer) from 
534% to 3% on all earnings up to $300 
per month, based on maintaining a min- 
imum balance in the fund of $700 mil- 
lion, or more, to keep it solvent. Should 
this balance drop, the rate would be 
increased %4% for each $50 million the 
fund drops. If the fund should drop to 
$500 million, the tax rate would increase 
to 5%. 

Realizing that several thousand em- 
ployes would immediately retire at age 60 
on the proposed plan Mr. Stack stated 
that “the philosophy of the Railroad 
Retirement Act, as amended by the 
Crosser amendments, is based primarily 
to build up tremendous reserves, and 
may now be streamlined, since the rail- 
road industry is normally stable. After 
eleven years of experience rating, the 
actuarial valuations have more than 
over-shot their mark. The balance now 
in the fund was originally estimated to 
reach this amount in 1954.” 

Meanwhile H.R. 5993, introduced by 
Robert Crosser (D., Ohio) for the pur- 
pose of establishing an appropriate 20% 
“cost of living increase” in railroad 
retirement benefits, was stoutly sup- 
ported by Representative Edward 0. 
McCowen (R., Ohio). 


HOLDS SALES CONGRESS 


St. Louis A. & H. Association Stages 
Event on April 29; Number of 


Speakers on Program 


The Accident & Health Underwriters 
Association of St. Louis held a sales 
congress at the Sheraton-Coronado 
Hotel, on the afternoon and evening of 
April 29. The number of advance regis- 
trations indicates a large attendance. 

Louis C. Callow, general agent, Gen- 
eral American Life Insurance Co. in 
Memphis, Tenn., was the opening lec- 
turer under the program that had been 
arranged by Wellborn Estes, branch 
manager, Occidental Life Insurance Co., 
chairman of the program committee, and 
W. Stanley Stuart, district general agent 
in St. Louis for the General American 
Life, as co-chairman for the sales con- 
gress committee. Mr. Callow will speak 
on: “The Forgotten Hazard.” 5 

Following this address, Frank R. Phil- 
pott, St. Louis division manager for the 
Federal Life Insurance Co., acted as 
moderator and conducted a forum on 
questions and answers regarding accident 
insurance. Participants in this forum in- 
cluded Leon Reichenburg, Metropolitan 
Life Insurance Co.; Fred F. Sale, Gen- 
eral American Life; Leigh C. Turner, W. 
H. Markham & Co., and Irving Hicks, 
Occidental Life. ; 

The concluding feature on the session 
was an address on “Psychoanalysis 
Applied to Insurance” by Mike O’Sulli- 
van, president, American Farmers Insut- 
ance Co. of Phoenix, Ariz. 
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Portrait of Augustus Van Cortlandt, memo- 
rial to great-great-great-great grandson 
namesake who was killed in World War II 


NE day while General Washington 
was driving a sulky through the 
rain, a little girl spied the great man. . . 
“His uniform was covered by a greatcoat 
and his powdered hair was protected by 
a bandanna handkerchief bound around 
his head under his cocked hat.” Evident- 
ly, the General was anxious to avoid 
meeting the Van Cortlandt ladies that 
evening with a water-soaked uniform 
and a face streaked with powder. 

Washington’s destination 
was the home of the distin- 
guished Van Cortlandt fam- 
ily. The house, built in 1748 
by Frederick Van Cortlandt, 
is still standing today within 
New York City’s limits in a 
park bearing its name. Orig- 
inally, however, it was a country estate 
—or bouwerie, as the Dutch termed it— 
a long journey distant from the city. 





City records buried with this chest 
escaped detection by British 


Van Cortlandt House 


With no towns nearby, 
the Van Cortlandt estab- 
lishment, like a southern 
plantation, had to be 
wholly self-sufficient, 
producing all food for 
the family and numerous 
servants. To provide 
clothing, sheep were 
raised and flax was 
grown, while masons and woodworkers 
were employed for con- 
struction and upkeep. 
When war broke out, 
sharply divided neighbor- 
hood allegiance led to many 
this 
peaceful estate. Moreover, 


skirmishes on once 


both armies made repeated 


forays there and for a time the house was 
General Howe’s headquarters. Later, to 
mislead the British into believing the 


Louwerte tn the Bronx 


One of eight existing secretaries by 
John Goddard, noted cabinet maker 





Americans were still 
nearby, a fire was kin- 
dled on Vault Hill, the 
family burial ground. 

The Van Cortlandt 
family occupied the 
house until its purchase 
by New York City in 
1889. Through the gen- 
erosity of the Society of 
Colonial Dames of the State of New 
York, an average of 50,000 people annu- 
ally visit this 200-year-old bouwerie in 
New York City’s Bronx County. 


The Home, through its agents and 
brokers, is America’s leading insurance 
protector of American Homes and the 
Homes of American Industry. 


« THE HOME « 


FIRE AUTOMOBILE ¢ MARINE INSURANCE 

















Three good reasons why you should sell 


TRAVELERS TRIPLE PROTECTION... 


“| want to make sure Helen and the kids are well 
taken care of, especially if my death should hap- 
pen during the next 20 years, when our expenses 
will be the greatest. That’s why | chose low-cost 


Triple Protection Life Insurance.” 


“We've just bought a house with a 20-year mort- 
gage. I'd hate to think that Mary might have to give 
up that home if something should happen to me. We 
got Triple Protection for the full amount of the mort- 
gage, because this Life Insurance costs so little.” 


“| want to be certain my son has a good education 
and the right start in life. I've looked them all over, 
and Triple Protection gives more protection per pre- 
mium dollar than any other Life Insurance plan I’ve 


seen.” 


“Do you know any families like these? If so, you can tell them about Triple Protection 
Life Insurance, the plan that pays the beneficiary three times the face value of the 
policy during the period when insurance protection is needed most. Let your nearest 
Travelers Life Office show you more about how you can sell Triple Protection. 


THE TRAVELERS INSURANCE COMPANY Hartford, Connecticut 




















